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A SIGN OF PROGRESS 


Since premiums were much reduced January 1, ; : ; 
1927 the average premium per policy has been arene a eae an was 
increased owing to a larger average policy. sabencentaid pete : a seein 
The new dividend scale, in effect January 1, pany. 

1928, shows on the average a greatly reduced 


the Provident agent stil further to increase || 2£12 CONNECTICUT MUTUAL 
7 7 , LIFE INSURANCE COMPANY 


his production and the size of the policy sold. 
HARTFORD 
1846 Over 81 years in Business 192g 
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Baa HER Another Forward Step 
COMPLETELY REVISED POLICY FORMS 


NEW OWNERSHIP, BENEFICIARY 
AND ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties 
who may have an interest in the policy. 


Sunlight & Confidence A PLAIN ENGLISH POLICY 


that will particularly appeal to the conscientious life 
underwriter. 
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What a comfortable sense of security one 
feels driving out of a fog into the sunlight. 


Don’t work in the fog of doubt and un- 
certainty; come into the sunlight of con- 
fidence and opportunity by representing Also a new LOW COST 


this old Philadelphia Casualty Company. PREFERRED RISK POLICY 


Sound contracts and co-operation that 
count. 


Commonwealth Casualty Co. Write for information 
Philadelphia PHILADELPHIA LIFE INSURANCE CO. 


ae VieoPun © Ont Mer 111 N. Broad Street Philadelphia, Pa. 
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e A direct contract with the Company 


Unlimited territory 
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Participating and Non-Participating Policies 


A real opportunity to grow with the 
Company 


An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 
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Prospect finding service 
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Newspaper Advertising 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 
institution 
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More than three 
hundred seventy- 


six millions of 

Life Insurance Today, write for our booklet, “Selling 
in f, Perfect Protection’’ which gives other 
in force. salient features in the Reliance Program. 




















“Sell Perfect Protection 
and you’ll sell MORE 
Life Insurance” 


RELIANCE LIFE 
sr my 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 
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LIFE INSURANCE 
AGGREGATES 


$86,086,759,872 Total Life Insurance in 
Force at End of 1927 


ADMITTED ASSETS ARE 
$14,381,430,776 


Premium Received During the Year 
Amounted to $2,860,092,339—Policy- 
holders Paid $1,498,125,504 


Life insurance policyholders, which term now 
is almost synonymous with the American people, 
paid daily during 1927 in premiums to 309 legal 
reserve life insurance companies at the rate of 
over $9,000,000 on a basis of 300 working days 
to the year. The human life values upon which 
these vast payments were made was represented 
by $86,086,759,872, which was the total amount 
of life insurance in force at that time. In evi- 
dence that the life insurance companies are 
meeting the trust imposed upon them to the 
general satisfaction of all, their representatives 
were able to write new insurance of $17,825,- 
218,629, or at the rate of almost $60,000,000 a 
day. Policyholders are daily receiving from 
the life insurance companies about $5,000,000 in 
death claim payments, matured endowments, 
dividends and cash surrender values. 

A table presented in this issue of THE SPeEc- 
TATOR shows that the admitted assets of the old 
line legal reserve life insurance companies of 
the United States on December 31, 1927, 
amounted to $14,381,430,776, which was an in- 
crease of $1,456,774,019. One side of the tre- 
mendous work of a life insurance company may 
be realized from the fact that this annual accre- 
tion of almost $5,000,000 a day must be invested 
almost immediately in carefully selected in- 
vestments of the safest classes obtainable and as 
prescribed by the State insurance laws. Over 
and above all liabilities, including the policy 
reserve, which is really the policyholders’ equity, 
the companies had a surplus of $1,502,327,884, 
an increase of $156,478,496, as a stabilizer and a 
sinking fund for future dividend payments to 
policyholders. During the year the premiums 
received amounted to $2,860,092,339, or $247,- 
883,249 more than in the previous year. Interest 
receipts and other miscellaneous income brought 
the total to $3,671,285,974, or $352,587,390 more 
than in 1926. Policyholders were paid during 
the year $1,498,125,504, which’ was $122,630,011 
more than in the preceding year. The total dis- 
bursements were $2,294,250,730, an increase of 
$181,608,402. The amount of ordinary insur- 
ance written during 1927 was $13,660,- 
001,885, while the industrial insurance writ- 
ten aggregated $4,165,216,744, increases respec- 

(Concluded on page 6) 


STARTS ACTION AGAINST 


SUPERINTENDENT 
Neal Bassett Wins Temporary Re- 
straining Order 


PETITIONS IN UNITED STATES DIS- 
TRICT COURT 


President of Firemen’s Insurance Company 
Says James A. Beha, “Entertains 
Peculiar and Novel Ideas” 

An action in equity brought by the Firemen’s 
Insurance Company, of Newark, N. J., against 
James A. Beha, as Superintendent of Insurance 
of the State of New York in the United States 
District Court of the Southern District of New 
York, in which complaint is made that the 
Superintendent has unlawfully threatened to ex- 
clude the plaintiff from transacting business in 
New York, has resulted in the granting of a 
temporary restraining order by Judge T. D. 
Thatcher, of the United States District Court. 
The order directs Superintendent Beha to show 
cause why an interlocutory injunction should not 
be granted and restrains him from excluding 
the plaintiff from New York for ten days. 
The order is returnable May 3, 1928, at 10:30 
o'clock. 

Bonynge & Barker appear as solicitors for 
the plaintiff and counsel are John W. Davis 
and Ernest C. Lum. 


The bill of complaint sets forth that the 
defendant “in the pretended performance of the 
duties of his office, wrongfully charged this 
plaintiff with a violation of the laws of the 
State of New York, * * * and attempted 
to exact and extort from this plaintiff a prom- 
ise that it would so alter or liquidate its in- 
vestments as to comply with the arbitrary, 
capricious and unlawful demands of said defend- 
ant * * * and said defendant has ever 
since wrongfully failed and omitted and still 
wrongfully refuses to issue and deliver such 
certificate of authority to the plaintiff.” 

In an affidavit to the court, Neal Bassett, 
president of the Firemen’s, in part says: 


Under the Insurance Law of the State of 
New York a domestic fire insurance company 
is forbidden to invest more than 50 per cent 
of its surplus assets, viz., the difference be- 
tween its total gross assets and its outstanding 
capital, in the stock of other insurance com- 
panies. The present incumbent of the office of 
Superintendent of Insurance of New York 
entertains peculiar and novel ideas as to the 
meaning of this provision and considers that 
it restricts the investment of a domestic fire 
insurance corporation in the stock of another 
insurance corporation to fifty per centum of 
the net surplus of the former, viz., the differ- 
ence between the total assets of such corpora- 
tion and the sum of its reserves, liabilities and 
capital stock. The said Superintendent further 


(Concluded on page 15) 
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ARBITRATOR : REPORTS 
ON ACQUISITION COST 


Francis R. Stoddard Submits Survey 
to Conference 


NEW YORK AGENCY SITUATION 
REVIEWED 


Names City Agents for Redesignation— 
Cites “Flagrant Case of Unfairness” 
Former New York Superintendent of Insur- 

ance Francis H. Stoddard, as arbitrator, sub- 

mitted his fourth report to the Greater New 

York city agency committee of the Conference 

on Acquisition and Field Supervision Cost for 

Fidelity and Surety Business, at its meeting held 

on Friday last. In his report, Mr. Stoddard 

drew attention to the fact that, with the con- 
sent of the committee, an accountant had been 
employed who has investigated the books and 
records of the city agents. Several matters 
were placed before the committee by Mr. Stod- 
dard. One was whether a city agent should 
be permitted to have an office outside of Greater 

New York, at which he might be an agent for 

one of the companies while at the same time he 

acts as a city agent in Greater New York. Mr. 

Stoddard stated that in his opinion a city agent 

is intended to be an agent of all companies. He 

said: 

The purpose of providing for a new class 
of agents to be known as city agents was so 
that certain specialists might become agents for 
all the companies and be paid legally excess 
commissions by all companies. If any or all 
of these city agents may be appointed by one 
of the companies outside of Greater New York 
where the New York city rules do not apply, 
it will result, in my opinion, in the city agent 
losing his character as an agent for all com- 
panies. In my opinion the door is being opened 
wide for the concealment of flagrant violations 
of the rules if city agents are to be permitted 
to have offices outside of and in the vicinity of 
Greater New York. I have been told that New 
York city business will not be put through these 
outside offices. What is New York city busi- 
ness? Legally, this question may be answered 
by saying that New York city business is only 
business where the contract has been closed in 
New York city. The fact that the subject mat- 
ter may be situated in Greater New York, does 
not make it New York city business. Even 
if the application is mailed from New York city, 
it is a contract of another locality if the accept- 
ance is mailed fro mthere. Under these circum- 
stances any business may be closed in the out- 
side offices even though it is normally New York 
city business. It seems to me that there may 
be a complete breakdown of the rules. 

Mr. Stoddard further drew attention to the 
situation where a city agent has developed such 
a large volume of fire and casualty premiums 
that the latter are very much in excess of the 
volume of fidelity and surety premiums. Mr. 
Stoddard held that such a person would no 


(Concluded on page 31) 
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N Ozark widow has furnished attaches of 

the Missouri Insurance Department their 
first real laugh in some weeks. Two days after 
the woman’s husband had passed on to a more 
or less deserved reward, if any, the Missouri 
State Insurance Department received a letter 
giving official notification of the man’s demise 
and declaring that his insurance policy had not 
been paid to the widow. Not satisfied with 
the reply the widow continued the correspond- 
dence. Finally after officials and their stenog- 
raphers had nearly exhansted their resources 
a final letter was received. It read: “I have 
been paid my husband’s insurance. But it was 
so much trouble and it took so much time I am 
am almost sorry he died.” 

Mules still rate higher than husbands in the 
Ozarks, apparently. 

* * * 

S a resident for some years I was interested 

to look through James H. Callender’s book 
“Yesterdays on Brooklyn Heights.” It is ob- 
vious to the most casual observer that the dis- 
trict has had an interesting historical and so- 
cial background, well and entertainingly set forth 
by Mr. Callender. But to anyone who has 
visited the staid and very urban streets of the 
Heights, on the outer fringes of which, inci- 
dentally, is housed Brooklyn’s insurance dis- 
trict, it will seem a far cry to the ordinances 
quoted below, which were in force around 1825 
and later. 

“Sheep are not allowed to run at large under 
a penalty of twenty-five cents each.” 

“Hogs must not run at large under penalty 
of $3.00 and pigs $1.00 each; informers to get 
two-thirds of the fine. 

“Horses and carriages are not to be drawn 
faster than five miles an hour under fine of 
$5.00.” 

Mr. Callender remarks that “some of these 
ordinances were honored more in the breach 
than in the observance.” 

* *k * 

i speaking of the home of the old and ex- 

clusive Brooklyn Club, on Remsen street, 
Mr. Callender relates the following amusing 
incident: “Another picture of more than pass- 
ing interest is one painted by Matthew Wilson, 
the noted portrait painter, long a member of the 
club. This depicts the little coterie to which 
he belonged, seated at a table playing euchre. 
On the floor stands a wine cooler, from which 
protrude the necks of two bottles containing 
what was evidently one of the usual concomit- 
ants of the card parties of those days. But 
even then there existed those who did not ap- 
prove of liquid refreshment at such times, 
among them Mr. Samuel McLean, who flatly 
refused to be painted seated at the table amid 
such surroundings. Mr. Wilson knew the pic- 
ture would be incomplete without him and by 
a happy expedient included him without in any 
way wounding his susceptibilities, painting the 
others at the table and Mr. McLean’s portrait 
hanging on the wall. 
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ANA AIDEN LANE in New York city is fa- 
4 mous for two things: insurance and dia- 
monds. The two often have a close connection 
and in a recent inquiry by a Congressional com- 
mittee into the practice of diamond smuggling 
their names were coupled, to the credit, be it 
said, of the insurance business. A certain ele- 
ment in the diamond business did not come off 
so well. 
* * x 
T was in the course of testimony offered by 
George W. Messersmith, United States con- 
sul general at Antwerp, Belgium, that the in- 
surance angle came up. “So carefully organized 
is this smuggling game,’ said Mr. Messer- 
smith, “that it is possible for the smuggling 
broker to give the exporter a guarantee to the 
amount of the value of the diamonds that those 
diamonds will be delivered to him. How those 
guarantees are arranged we have not been quite 
able to determine, but we have been able to de- 
termine that no insurance companies at Antwerp 
have been handling it. We are inclined to be- 
lieve that it is done through a system of bank 
guarantees, through a big bank at Antwerp, but 
I am not able to state just how it is done. Cer- 
tainly the bank would not directly lend itself 
to a smuggling arrangement. But, in any event, 
we do know that these guarantees are given.” 
* *k * 
UST how the insurance business is practiced 
in Antwerp, I cannot say, but I trust that 
it required no Sherlock Holmes to discover that 
insurance companies had no hand in the racket. 
“Smugglers’ Guarantee Bonds,” that is, a type 
of indemnity covering the smuggler, is some- 
thing I never heard of. I. suspect that if in- 
surance companies had any connection with dia- 
mond smuggling it would be from the other side 
of the fence. The machinery used by diamond 
smugglers, consisting of the carrier, the re- 
ceiver, or “fence,” and the broker, is quite simi- 
lar to the organized theft rings which insurance 
companies in this country have fought tooth 
and nail. 
ok Ok Ok 
ATER on in the hearing there is some naive 
testimony as regards the “insurance.” 
Mr. Messersmith had explained to the commit- 
tee that the smuggling broker guaranteed the 
shipment of diamonds to his client and conse- 
quently if his carrier is caught, the smuggler 
loses the amount of the shipment. 

“Mr. Watson (of the committee). The in- 
surance rates must be very high to guarantee 
the delivery of the stones? 

Mr. Messersmith. Well, the insurance, of 
course, is not regular insurance. It is an ar- 
rangement which the smuggling brokers have 
with some bank to give these guarantees.” 


* * * 
H, well. “An arrangement with some 
bank” is a different thing. But under- 


writers handling foreign shipments of jewelry 
might well acquaint themselves with these 
smuggling entanglements. 


4 





“SMOKE” 








A PPROPRIATELY bound in a dignified yet 

beautiful jacket of silver grey, the April 
issue of “News from Home,” monthly organ 
of the Home Insurance Company of New 
York, is dedicated to that company’s seventy. 
fifth anniversary in the insurance business, 
Lending, as it does, some insight into the his- 
torical significance of fire ‘nsurance, interest 
in the publication is not confined to members 
of the Home family for its sprightly and for- 
ward-looking pages bespeak, on this occasion, 
the high and venerable tradition to which the 
fire insurance business, and its worthy expo- 
nent, the Home, may lay claim. 

ee * 


| ppbiearipesiesnaid among the tender memo- 

ries is a reproduction of a portion of the 
policy that covered the whaling chip “Nassau” 
in 1865. And what a romance they uncovered 
when they blew the dust off this old document! 
The “Nassau” was a Union boat, one of the 
whaling fleet operating in the vicinity of Behr- 
ing Strait, it is believed. The unseen hand in 
this drama was doubtless the “S.enandoah.” a 
fast, full-rigged vessel flying the Stars and Bars 
of the Confederacy. She was despatched to icy 
waters with instructions to harais the Pacific 
whaling fleet, an important factor in the North’s 
economic strength. The “Shenandoah’s” re- 
sponse to orders is indelibly recorded in the one 
word “paid” written across the face of the 
$2500 policy covering the “Nassau” against cap- 
ture or seizure, issued by the Home. 

* ok * 


66 OLD MEDAL” men of the Home, how- 

ever, will be pleased most by the repro- 
duction of a cartoon published in “The Chron- 
icle,’ an insurance journal, for November 11, 
1875. Its title is “‘Home Sweet Home’ With- 
out Variation” and it depicts some of the of- 
ficers and fieldmen of the Home as members 
of an orchestra, harmonizing sweetly on that 
venerable, old tune. There are not many men 
in the business to-day who could point the 
finger of recognition at these faces, but Arthur 
L. J. Smith, president of The Spectator Com- 
pany, whose own memories of insurance history 
extend back fifty years, paused, in the midst 
of a busy day, to turn back the pages of time 
in an effort to identify some of these famous 
figures. Mr. Smith believes the stalwart gen- 
tleman blowing lustily on a trumpet to be Gen- 
eral Ducat, at one time Chicago manager of 
the Home. In the soulful violinist in the fore- 
ground, he recognizes the features of D. A. 
Heald, later president of the company. The 
handsome gentleman with curly hair and trim 
beard who is playing the flute so intently is 
doubtless Major Mims, manager of the Home's 
Southern Department. When Mr. Smith de- 
clared the fiery base drummer to be Gen. Joe 
Johnston, then a Home manager in the South- 
ern Field, even your youthful correspondent 
recognized the aristocratic countenance of the 
famous and gallant Southern warrior. 
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THE ARMOUR ESTATE AS AN ARGU- 
MENT FOR LIFE INSURANCE 
HE writers of “jumbo” lines of life 
insurance have been presented with 
perhaps an excellent example of the needs 
of life insurance for men of large means 
in the publicity given to the details of the 
settling of the estate of the late J. Ogden 
Armour. Mr. Armour, within a very few 
years, was rated as one of the wealthiest 
men in the United States, and was 
counted among its shrewdest business 
men. In 1921 he was reputed to be worth 
$120,000,000. It has been said that when, 
shortly thereafter, he began to lose money 
in his operations he averaged over 
$1,000,000 a week for a period of 100 
weeks. More recently the papers 
have published reports stating that Mr. 
Armour’s wife and daughter have con- 
tributed cash in amounts estimated to 
total $10,000,000 in order to settle his 
liabilities. It must be obvious that life 
insurance would have been a tremendous 
aid to the settling of Mr. Armout’s estate, 
and it may be that the possession of it 
would have so lightened Mr. Armour’s 
burden as to have prolonged his life. 
Apparently wealthy enough to have no 
need of life insurance, events proved that 
Mr. Armour stood in great need of it. 
Many years ago: another of the great 
American “merchant princes,” John 
Wanamaker, foresaw a situation similar 
to that which overtook Mr. Armour. He 
carried $4,500,000 of life insurance long 
before the inheritance tax laws began to 
supply a more pressing reason for large 


amounts of life insurance protection. By 
his own admission to a representative of 
THE SPECTATOR, he felt that his life in- 
surance was an anchor to the windward, 
which protected his family in case of any 
business vicissitude, and coincidentally 
could be used by himself either as a cash 
reserve or a basis of credit in case of real 
necessity. Mr. Wanamaker undoubtedly 
took a great deal of comfort in the knowl- 
edge that he was free to carry on his 
enterprises as he pleased without the fear 
that an unwise move or two might leave 
his family destitute or that sudden death 
would leave his affairs in such confusion 
as to tie up his estate and cut off the in- 
come of his dependents. It is true that 
Mr. Wanamaker’s business was extra- 
ordinarily sound at the time of his death. 
Nevertheless, his son, Rodman Wana- 
maker, was as foresighted as his father, 
and during his life carried as high as 
$7,500,000 of life insurance. 

While the ruin of Mr. Armour’s fortune 
did not prove disastrous to his family, it 
was because the members were inde- 
pendently wealthy. Mr. Armour had 
assets which in time are likely to prove 
exceedingly valuable, but which at present 
are not producing income, and, in fact, 
require additional capital funds. The case 
is unquestionably unusual, but it indicates 
what may happen to even the most strong- 
ly fortified fortunes, and leaves plenty 
of room for the imagination in the case 
of weaker estates. Life insurance agents 
of all classes ought to familiarize them- 
selves with the details of the Armour case, 
since there can be found in it a strong 
argument for life insurance protection 
which may win when all others fail. 





THE BIG FELLOW CAN’T GET IT ALL 
VERY once in a while somebody 
voices the idea that the constant 

trend toward groups and amalgamations 
in the insurance business will eventually 
make it almost impossible for the small 
company or the one-line company to sur- 
vive. Such a condition is hardly probable 
and for very good economic and business 
reasons. 

A parallel example might be cited 
in the automobile industry. The Ford 
organization, during the past year, had a 
reduction of more than $42,000,000 in its 
surplus, although that item still remains at 
the astounding figure of $654,000,000. 
The cause of the reduction was the in- 


activity of the Ford plants while prepara- 


o 


tions were being made to handle the new 
model car. The weak spots in mass pro- 
duction, be it automobile or insurance, is 
seen in this instance. Standardization, 
collaboration and co-ordination can be 
carried to such an extreme that the slight- 
est deviation from prevailing modes of 
operation result in temporary paralysis of 
giant industries and institutions. 

New designs in manufacture involve 
alterations that may well obstruct prog- 
ress for a time. In the year when the 
Ford concern suffered a reduction of 
$42,000,000 in its surplus its nearest com- 
petitor enjoyed a degree of prosperity 
which it 'ad never before experienced. 
In the ver when a great group of insur- 
ance ¢::npanies may face an enormous 
underwriting loss, a single small company 
or a smaller group of companies may reap 
a handsome profit. Particularly would 
this possibility arise if the business were 
to undergo drastic changes in methods or 


Alterations in Ford machinery 
posed to have cost about $25,000,000 in 
the past year. Sweeping changes in the 
business of insurance would cost large 
The giant pays for 


product. 
y are sup- 
x 


groups similar sums. 
his bigness in being less nimble than the 
little fellow. When Cyclops turned over 
in his sleep, his whole domicile trembled 
at the motion. 
amounts of energy to accomplish difficult 


sig men use exhausting 


tasks. Big companies are like them in 
that respect. The little company or the 
one line company or the company 


just starting adapts itself rapidly and 
expeditiously to the terrain that lies 
along the road to success and, conse- 
quently, there will probably always be 
room in the field, even though groups 
dominate a substantial proportion of the 


business. 


ROM a table appended to a report of 
2 a meeting last month of a confer- 
ence on the manufacture, gaging and dis- 
tribution of fire and small hose coupling, 
it is evident that the work of standardiza- 
tion of fire hose threads continues to 
progress so that now a total of 2,707 
municipalities are so equipped. This 1s 
an increase during the past year of 460. 
The tremendous value of such work was 
well illustrated at the Fall River ( Mass.) 
conflagration last February, where help 
from many nearby municipalities, including 
Boston and Brocton, was a very consider- 
able factor in checking the fire. This help 
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was available because all of the towns 
and cities in the vicinity have standard 
equipment. The saving of life and prop- 
erty in that one instance alone was proba- 
bly well worth the effort put forth by the 
National Fire Underwriters, 
the American Mechanical 
American Water- 
promoting this 


Board of 
Society of 
engineers, and the 
works Association in 
work. 





LIFE INDEX ISSUED 





Sixtieth Annual Policyholders Insur- 
ance Chart 





FINANCIAL STATEMENTS OF 320 
COMPANIES 
Thirty-One Canadian Companies Listed in 
1928 Edition 

The Life Insurance Policyholders Pocket In- 
dex for 1928 was issued last week by The Spec- 
tator Company. It is the sixtieth annual edition 
of this book which this year, as for many years 
past, is the first publication in the field solely 
devoted to life insurance and showing the con- 
dition and financial statements of American 
and Canadian life insurance companies. 

Following the publication of the Handy 
Guide and the Life Agents Brief, the Life In- 
dex is the third annual handy reference work 
to be issued by The Spectator Company in as 
many weeks. The feat is a reminder of the 
complete and dependable service which The 
Spectator Company renders the life insurance 
fraternity. The Handy Guide offers an un- 
paralleled exhibition of policy forms, the Life 
Agents Brief carries a condensed summary of 
rates, surrender values and dividend informa- 
tion and the Life Index informs the reader of 
the financial status and underwriting results of 
all the companies. 

The 1928 edition of the Life Index contains 
the essential items from the annual statements of 
three hundred and twenty old line legal reserve 
Companies added to 
the new edition are: American Provident, 
Houston, Tex.; Bankers National, Jacksonville, 
Fla.; Bankers National, Jersey City, N. J.; 
Citizens National, East St. Louis, Ill.; Globe 
Life, Omaha, Neb.; Guaranty Income Life, 
Baton Rouge, La.; Guaranteed Securities, To- 
peka, Kan.; Harvester Life, Dallas, Tex.; In- 
terstate Life and Accident, Chattanooga, Tenn. ; 
Judea Life, New York city; Life and Casualty, 
Chicago, Ill.; Mississippi Valley Life, Madison, 
Ill.; National Security Life, Wichita Falls, 
Tex.; Oklahoma Life, Oklahoma City, Okla.; 
Pioneer Reserve, Little Rock, Ark.; State Life 
of Illinois, Chicago, Ill.; Union Labor, Wash- 
ington, D. C.; Union Mutual, Des Moines, Ia.; 
Union Pacific, Omaha, Neb.; United Life, Sa- 
lina, Kan.; Virginia Life and Casualty, Rich- 
mond, Va.; Maritime Life, Halifax, N. S., 
Can. 

In addition to the above-mentioned section, 
the Life Index also contains the detailed state- 
ments of seventy companies which have over 


life insurance companies. 





THE SPECTATOR 


$100,000,000 of insurance in force. The Colo- 
nial Life Insurance Company, Jersey City, N. J., 
the Columbus Mutual Life Insurance Company, 
Columbus, O., the Commonwealth Life Insur- 
ance Company of Louisville, Ky., the Conti- 
nental Assurance Company of Chicago, IIl., 
the Federal Life Insurance Company of Chi- 
cago, Ill, the North American Reassurance 
Company of New York city, the West Coast 
Life Insurance Company of San Francisco, 
Calif., are newcomers to this division. 

The book has always received an enthusiastic 
welcome from life insurance executives and 
managers who are vitally interested in the re- 
sults chronicled therein and it will also be a™ 
valuable aid to financial institutions such as 
banks and investment houses. 


Life Insurance Aggregates 
(Concluded from page 3) 

tively of $374,783,262 in ordinary insurance and 
$136,990,577. in industrial insurance. The 
amount of insurance outstanding at the end of 
1927 shows an aggregate increase in ordinary, 
groug and industrial of $7,128,828,948, and 
amounted to $86,086,759,872, of which $71,006,- 
021,682 was ordinary and group insurance and 
$15,080,738,190 was industrial insurance. 

The beneficence of life insurance needs no 
better endorsement than a study of these ag- 
gregates, which proves that after over seventy 
years of upbuilding through every possible test, 
these companies were able to increase their busi- 
ness in the aggregate by about 10 per cent of 
business previously acquired. 
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industrious, persistent, satisfied 
and happy?” 


COMPANY 
346 Broadway, New York 
Darwin P. Kingsley, President 
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New York Life Agents Paid for 
927 Million Dollars 


of NEW BUSINESS DURING 
THE YEAR 1927 


@ This is the largest total secured by Nylic 
Agents in any year in the Company’s 
history, exceeding their record for 1926 by 


$27,000,000 
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S @ The Company’s total insurance in force on 
=; December 31, 1927, was over Six and a 
: Quarter Billions, viz., 

Si - $6,285,800,000 

5 @ In their service to the public, Nylic Agents 
continue to prosper and to forge al.ead to 
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greater achievements. 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 
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New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 
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TO OPEN SECOND MAN= 
HATTAN OFFICE 





Provident Mutual to Have General 
Agency at Forty-second Street 





JOHN S. TUNMORE IN CHARGE 





Success in Charge of Brooklyn Office Led 
to Choice For Head of New York 
Agency 


The Provident Mutual Life Insurance Com- 
pany of Philadelphia will establish a new gen- 
eral agency in Manhattan, as of May 1, under 
the supervision of John S. Tunmore, who is also 
general agent of the company in Brooklyn. Mr. 











Joun S. TUNMORE 


Tunmore will establish an office at 100 East 
Forty-second street, New York City, and main- 
tain his former office at 164 Montague street, 
Brooklyn, as a branch. The new arrangement 
will give the Provident Mutual two general 
agencies in Manhattan, the other being the Wells 
& Connell Agency, which has offices at 33 Lib- 
erty street. 

Mr. Tunmore has had an insurance experience 
covering a period of more than thirty years. 
After a brief experience in railroading he be- 
came an accountant and cashier of the John 
Hancock Mutual Life Insurance Company, 
serving for about ten years, when he determined 
to take up what for him was the more congenial 
task of selling life insurance. He received 
various promotions and eventually became head 
of the company’s office in Philadelphia. In 1904 
he became a special home office agent of the 
Provident Mutual, and in 1912 he was sent by 


that company to establish a general agency in 
Brooklyn. 

Mr. Tunmore has been highly successful as 
a general agent, and in 1921 won the Provident 
Mutual’s cup in the contest for the Best All- 
Around Agency Contest based upon Production 
and Conservation. In 1924 he won third place 
in the same contest, and in 1925 won second 
place. His agency produced over $2,000,000 of 
new lIlfe insurance in 1927. Mr. Tunmore is 
himself a large personal producer, and has many 
times writeen over $1,000,000 a year. He is the 
author of a text-book entitled “The Art of Sell- 
ing,” published by The Spectator Company, 
which has had a wide circulation and has been 
highly commended by life insurance executives 
and agents, introduction to which was written 
by Haley Fiske, president of the Metropolitan 
Life Insurance Company. He is a former vice- 
president of the Life Underwriters Association 
of New York, and is widely known in life in- 
surance circles, both in New York and else- 
where. Mr. Tunmore resides in Garden City, 
L. I. He is a prominent member of the Cres- 
cent Athletic Club of Brooklyn. 

The new office will retain the efficient staff 
maintained by Mr. Tunmore in Brooklyn. It 
is expected to shortly takes its place as one of 
the leading general agencies of the company. 
The move to establish a second general agency 
in Manhattan is entirely in accord with the 
practice of many of the larger life insurance 
companies récently. 


STOCK DIVIDEND ANNOUNCED 


Life Insurance Company of Virginia to 
Have $5,000,000 Capital 


Ricumonp, VA., April 20.—Stockholders of 
the Life Insurance Company of Virginia will 
receive a stock dividend of 66 2-3 per cent, the 
capital stock of the company being increased 
from $3,000,000 to $5,000,000 under recom- 
mendations made by the board of directors of 
the company. The company’s charter will be 
amended to provide an authorized capital stock 
of $10,000,000. 

A substantial portion of the existing surplus 
will be carried to the permanent capital account 
of the company by the stock dividend. Practi- 
cally all of the stock is owned by Richmonders, 
and it is one of the largest increases of capital 
stock in Richmond’s financial history. 

A cash dividend of 42 per cent was paid to 
its stockholders last year by the Life Insur- 
ance Company of Virginia. The dividends, 
justified at that time by the excellent business 
of the company, were paid mainly in bi-monthly 
installments. The growth of the company has 
been such as to warrant the increase of capital 
stock. 

The more than 300 employees of the com- 
pany’s home office on April 7 were given a cash 
bonus on the basis of 10 per cent on the first 
$1000 in salary and 1 per cent on each addi- 
tional thousand. 


HOME LIFE PROMOTIONS 





William J. Cameron and James A. 
Fulton Made Vice-Presidents 





OTHER OFFICIALS ADVANCED 
H. W. Manning Made Superintendent of 
Agents—C. F. S. Whitney Is Medical 
Director—B. R. C. Low, General 
Counsel 

The directors of the Home Life Insurance 
Company, of New York, have made a number 
of important changes in the official staff cf the 
company, which changes will become effective 
as of May 1. 

William J. Cameron, actuary of the company 
since 1923, has been elected vice-president and 
actuary. This election comes to Mr. Cameron, 
who is not yet forty years of age, in recogni- 
tion of his unusual ability not only in strictly 
actuarial but in many other lines outside of his 
own particular departmental responsibilities. 

James A. Fulton, who came to the company 
a year ago as superintendent of agents, and has 
in that short period established a remarkable 
record in the development and rebuilding of the 
agency force, has been elected agency vice- 
president. 

H. W. Manning, now assistant superintendent 
of agents, will become superintendent of agen- 
cies. Mr. Manning, although he has been con- 
nected with the company only since last Feb- 
ruary, has met the duties of his present position 
with prompt success. 

Dr. C. F. S. Whitney, for sometime past asso- 
ciate medical director and a past president of 
the Association of Life Insurance Medical 
Directors, whose term of service with the com- 
pany has been broken only by his service over- 
seas during the World War, has been elected 
a medical director. 

Benjamin R. C. Low of Hoes, Low & Miller, 
will become general counsel. Mr. Howard Van 
Sinderen, now general counsel, has asked to be 
relieved of the heavier responsibilities and duties 
of his office but will continue his connection 
with the company as associate general counsel, 
retaining his membership on the board of 
directors. 

Leigh Cruess, appointed an assistant secre- 
tary, care to the company in 1919, with no pre- 
vious experience in life insurance. In four 
years, however, he became qualified for the 
position of assistant actuary, which he has 
capably filled since 1923. He is a member of 
the Actuarial Society of America. 


Frank L. Jones Speaks to Actuaries 
INDIANAPOLIS, IND., April 20—The trend of 
life underwriters toward a professional status 
was emphasized by Frank L. Jones of Indian- 
apolis at a dinner of the Actuarial Club of In- 
dianapolis. Mr. Jones spoke on “Modern Ten- 
dencies in Life Insurance.” 
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Years of Life Insur- 
ance Ideals and Service 


AX IDEAL became u reality when, on February 
Ist, 1843, “THe Murua, Lire oF NEw York” 
issued its first policy. The business of life insurance 
on the mutual plan started in America then and 
there. 


Priority in its field is not the Company’s claim to 
greatness—age in itself is no great distinction. THE 
Mutua, Lire began with high ideals of business 
conduct, which still prevail. It aims at quality and 
to be highly honorable in all its dealings. 


In its relations with policyholders and their repre- 
sentatives THE MuTUAL LiFe has an outstanding 
record. 


Those who contemplate life insurance soliciting as 
a career are invited to apply to 


The Mutual Life Insurance Company 
of New York 


DAVID F. HOUSTON 
President 


GEORGE K. SARGENT 
2nd Vice-President and Manager of Agencies 


34 Nassau Street New York, N. Y. 
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ARE YOU IN A BLIND ALLEY 
“s | 





Can you see a way to better 
9? things in your present job? Will 

it land you where you want to be 
e in ten years from now? 


A MAN CAN GO DEAD ON 
ANY LEVEL 


If you have thought about your 
job, and believe it is a blind alley, 
why not .talk over working for 
this company. 

The necessary requisites are 
character and a desire to get 
ahead. 


? WE WILL HELP YOU ON 
® YOUR WAY 


Write us, and in your letter, 
tell us all about yourself. 











YOU 














YOU 
MERCHANTS LIFE INSURANCE CO. 


WILLIAM A. WATTS, President 
W. E. BILHEIMER, Vice-Pres. and Manager of Agencies 


HOME OFFICE: DES MOINES, IOWA 












































A Policy For Every Man 
THE 
Universal 


POLICY 
Nine Policies In One 
A Whole Life Policy Con- 
vertible without medical ex- 
amination in any year to: 
20-Payment Life 
30-Payment Life 
Paid-Up at age 65 
Paid-Up at age 70 
20-Year Endowment 
30-Year Endowment 
Endowment at age 65 
Endowment at age 70 





This policy will appeal to the insurance buyer 
because the options under the policy permit the 
insured to make a readjustment of his program at 
any time. 


Good agency contracts available in twenty-five 
states in which we are licensed. 


Ask for descriptive literature 


ADDRESS AGENCY DEPARTMENT 


National Life Association 
Home Of..cu: DES MOINES, IOWA 


























“Business couldn’t be worse, Joe! I haven’t earned enough 
commission this month to keep me in cigarettes.” 


on here’s no off season for me, Walt, since I signed my Re- 
liance’ Life contract. People buy Perfect Protection when you 
can’t interest them in life insurance.” 
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. Li e Insurance in 1927 
é 
Financial Standi d Busi f Lif 
Insurance C ies of the United States 
(See article on page 3) 
The following tabulation shows the aggregates of life insurance business transacted in the United States for 1927, and the financial condition of the companies as of January 1, 1928. 
The figures are compiled from the sworn reports of regular life insurance companies, made to the various insurance departments and are issued in advance of any State Department 
report’ 
, Surplus Total New Busi- Whole ae 
(Assigned Payments Total ness Paid Amount Gain in 
Total and Un- Premiums Total to Policy- Disburse- For in Year in Force Amount 
: Admitted assigned) Received Income holders ments (Including at End in Force 
Name and Location of Company Assets End a Year in Year in Year in Year in Year Revivals) of Year in Year 
Abraham Lincoln Life, Springfield, Ill... 2,690,443 349,634 618,223 757,602 252,623 540,224 4,707,123 22,228,003 g—1,390,159 
Acacia Mutual, Washington, D.C...... 23,169,884 1,272,521 6,927,565 8,147,868 2,275,554 4,505,065 64,309,170 264,258,116 37,981,370 
Aetna Life, Hartford, Conn............ 338,746,659 48,334,713 70,823,623 85,439,182 38,453,580 55,165,379 901,174,039 3,226,688,735 295,668,268 
Afro-American, Jacksonville, Fla....... 93,581 258,971 983,646 1,113,325 22,226 973,930 9,610,054 10,718,244 —205,045 
Agricultural Life, Bay City, Mich...... 2,446,676 308,810 514,361 668,004 200,578 386,596 1,766,509 15,705,722  —1,372,876 
Alamo Life, San Antonio, Tex.......... 72,540 218,664 178,714 370,896 32,697 198,633 3,829,561 7,551,328 2,142,633 
American Bankers, Jacksonville, Ill..... 4,620,201 377,753 948,885 1,207,172 371,433 1,066,102 21,414,175 34,088,413 1,682,299 
American Central, Indianapolis, Ind... . 14,890,902 695,230 3,521,639 4,706,316 2,065,000 3,577,004 56,110,731 220,595,725 8,157,326 
American Home, Gary, Ind............ 26,573 18,178 6,100 8,931 2,0 308 105,500 ,500 —45,000 
American Home, Topeka, Kan......... 1,359,819 103,896 225,276 290,472 89,214 206,524 1,358,500 7,509,002 380,570 
American Life & Acc., Louisville, Ky... 266,463 146,075 1,052,331 1,063,917 339,434 1,012,776 17,793,448 14,324,783 1,013,852 
American Life & Acc., St. Louis, Mo.... 7,739 6,428 20,506 5,388 4,394 A 352,575 218,884 95,714 
American Life, Denver, Colo........... 2,392,835 232,976 478,54 629,128 206,628 422,360 4,118,490 15,106,072 1,543,723 
American Life, Detroit, Mich.......... 12,935,857 813,418 2,362,734 3,668,041 994,618 2,535,075 14,621,242 88,811,228 4,472,146 
American Life Ias., Dallas, Tex.t....... 1,419,029 515,000 686,426 753,945 264,534 x 17,784,253 56,413,445 826,345 
American National, St. Louis, Mo...... 2,406,293 309,739 475,397 622,241 189,373 393,726 3,471,096 16,666,807 — 241,192 
American National, Galveston, Tex..... 29,531,106 4,118,053 11,457,961 13,215,557 3,135,810 10,473,173 290,057,004 466,700,967 83,122,952 
American Old Line, Omaha, Neb....... 39,267 200,010 352,197 385,630 67,846 229,241 4,161,302 12,131,430 —1,695,827 
Ame.ican Provident Life, Houston, Tex. 310,597 217,325 43,972 85,718 8,000 805 2,215,100 2,318,000 1,876,000 
American Reserve, Omaha, Neb........ 176,629 120,794 121,861 152,412 53 112,037 2,962,500 4,676,000 2,374,000 
. American Southern, Lake Charles, La.t. 622,722 5,859 175,533 211,816 65,605 163,135 2,621,549 8,034,620 971,137 
Amicable Life, Waco, Tex............. 7,093,297 1,637,982 1,280,477 1,783,999 654,467 1,415,815 10,114,127 44,089,898 4,345,694 
Anchor Life & Acc., Kansas City, Mo... 20,500 20,064 3,406 30,305 1,364 26,64 32,924 154,942 117,87: 
Anchor Life, Tulsa, Okla.............. 186,251 135,997 58,361 110,019 11,408 107,755 3,255,395 2,438,666 891,474 
Atlanta Life, Atlanta, Ga.....,........ 1,154,928 272,298 1,738,869 1,794,092 714,171 1,605,816 6,965,386 24,940,425 3,498,701 
Atlantic Life, Richmond, Va........... 19,116,224 2,339,711 4,371,534 5,583,724 2,374,537 3,842,749 26,585,421 148,365,887 9,840,018 
Atlas Life, Tula, 1S (0.5.5 <0. 65s ase x0 2,034,567 604,076 570,126 795,039 136,81 507,215 6,449, 164 21,581,111 —755,395 
Baltimore Life, Baltimore, Md......... 11,502,064 1,714,964 2,869,096 3,413,243 1,158,654 2,422,401 27,549,806 83,210,121 5,186,041 
Bankers Health & Life, Macon, Ga..... 617,980 289,700 1,599,313 1,625,647 727,637 pa? re ee 23,875,180 4,934,983 
— Bankers Life, Des Moines, Ia.......... 103,615,054 11,144,408 29,096,398 34,640,347 14,880,114 22,483,953 167,375,218 841,964,002 e—67,515,361 
Bankers Life, Lincoln, Neb............ 31,247,235 9,179,321 3,660,853 5,245,287 1,800,518 2,711,889 16,041,753 124,927,562 7,522,520 
Bankers National, Denver, Colo........ 634,016 147,347 324,190 357,102 71,988 233,988 5,852,035 10,293,317 3,480,552 
Bankers National, Jacksonville, Fla..... 341,938 140,014 256,103 274,678 57,252 194,523 3,356,987 5,523,940 1,790,227 
Bankers National, Jersey City, N. J.h... 380,621 371,705 9,813 ROGle =. se baaaaes 33,727 1,308,280 1,308,280 1,308,280 
Bankers Reserve, Omaha, Neb......... 18,917,370 1,909,558 3,733,116 4,764,124 2,104,480 3,734,462 28,321,518 118,048,735 7,701,683 
Bank Savings, Topeka, Kan...... ae 3,817,935 436,430 932,165 1,121,363 297,974 851,231 14,633,089 36,900,057 7,564,017 
Beneficial Life, Salt Lake City, Utah... 7,321,751 1,529,068 1,241,701 1,634,089 628,469 1,139,457 10,466,363 43,740,290 3,417,441 
Berkshire Life, Pittsfield, Mass......... 42,068,143 3,073,901 5,764,319 8,093,078 4,010,786 5,657,504 25,513,816 192,902,715 11,843,486 
Boston Mutual, Boston, Mass.......... 8,948,559 689,402 2,495,627 3,015,174 1,113,390 2,265,832 18,704,064 54,470,272 2,812,044 
Brooklyn National, Brooklyn, N. Y..... 559,749 443,256 181,396 205,492 1,296 156,916 5,213,830 7,424,680 3,819,310 
Business Men’s Assur., Kansas City, Mo. 4,703,180 950,210 1,151,353 1,365,281 128,792 874,552 28,795,923 48,454,330 13,186,220 
Business Men’s Ins., Greensboro, N.C. . 505,925 183,300 760,442 784,712 226,449 796,319 12,623,306 12,895,457 3,271,988 
California State, Sacramento, Cal....... 11,421,244 1,375,503 2,102,342 2,984,893 758,380 1,817,853 14,036,089 74,356,790 5,010,061 
Capitol Life, Denver, Colo............. 9,217,433 1,059, 184 1,917,497 2,543,265 1,286,443 1,991,031 24,225,083 65,207,317 —26,969,652 
Carolina Life, Columbia, S.C.......... 850,300 130,297 979,995 1,030,444 50,169 6,902 967,500 2,243,000 432,3) 
Cedar Rapids, Cedar Rapids, Ia........ 3,298,246 273,576 580,583 750,751 198,448 448,084 3,156,034 20,472,686 1,295,914 
Central Life, Chicago, Ill.............. 8,211,908 1,072,042 1,667,373 2,265,268 861,072 1,783,553 11,003,462 58,269,539 _ 216,095 
Central Life, Des Moines, Ia........... 26,264,991 2,709,112 5,740,863 7,167,146 2,287,573 4,415,620 25,708,062 175,163,171 5,361,667 
Central Life, Fort Scott, Kan.......... 2,370,856 145,018 504,523 675,943 235,016 88,977 4,516,142 17,349,226 1,787,312 
Central States, St. Louis, Mo.......... 10,607,835 911,701 2,521,612 3,192,910 863,461 2,035,877 18,232,158 91,411,501 2,837,888 
Chicago National, Chicago, Ill......... 1,200,843 273,658 831,219 938,261 361,594 826,335 20,063,205 52,399,451 12,126,696 
Citizens Life, New Orleans, La......... 111,513 33,380 101,012 106,601 26,984 92,057 783,762 1,124,655 172,318 
Citizens National, East St. Louis, IIl.j.. . 145,611 137,978 28,273 180 ee PC 41,255 1,046,506 1,046,506 1,046,506 
Colonial Life, Jersey City, N.J....... 12,758,249 1,727,052 4,230,472 4,921,157 1,366,188 3,598,505 35,588,612 100,077,915 8,320,049 
Colonial Life, High Point, N.C........ 522,837 230,810 246,624 272,929 43,036 142,612 2,080,000 6,488,000 1,357,200 
Columbia Life, Cincinnati,O........ : 3,531,157 284,459 585,261 768,929 347,854 604,674 3,101,863 21,133,185 1,187,291 
Columbia Mutual Life, Memphis, Tenn. 3,822,848 214,643 1,064,291 1,321,935 569,107 1,152,184 10,275,053 37,644,897 3,756,707 
Columbian National, Boston, Mass..... 35,913,959 3,464,400 5,768,211 7,803,416 2,804,186 5,315,105 34,890,429 212,843,554 8,320,032 
Columbus Mutual, Columbus, O....... 12,081,321 1,660,799 3,358,387 4,286,023 1,229,825 2,290,198 21,926,131 102,490,798 11,707,815 
Commercial Life, Kansas City, Mo..... 235,759 117,083 96,455 106,924 39,407 80,481 835,545 2,505,390 324,665 
Commonwealth Life, Louisville, Ky..... 9,693,511 2,001,630 2,783,761 3,312,354 850,300 2,268,817 33,801,579 100,612,650 10,442,022 
mnecticut General, Hartford, Conn... 100,846,677 10,308,779 23,999,018 29,550,499 9,700,282 16,353,285 222,043,435 940,725,117 90,921,300 
Connecticut Mutual, Hartford, Conn... 156,374,328 18,558,351 23,753,518 32,773,238 15,050,057 20,868,989 117,391,545 743,051,468 69,199,687 
onservative Life, South Bend, Ind..... 1,771,320 166,888 545,337 652,726 172,336 462,897 6,374,172 24,203,073 2,412,474 
Conservative Life, Wheeling, W. Va...- 4,962,650 639,086 1,147,196 1,419,860 434,588 908,382 11,337,333 38,696,494 2,477,747 
mtinental American, Wilmington, Del. 10,000,979 1,991,265 2,076,527 2,548,136 604,153 1,329,920 15,146,182 78,602,759 7,507,589 
€ mtinental Assurance, Chicago, Ill..... 8,086,589 1,324,923 2,764,224 3,162,329 484,468 1,687,871 37,033,339 100,838,767 20,286,263 
Continental Life, St. Louis, Mo........ 13,096,660 703,917 2,759,244 3,692,969 1,296,199 2,202,819 20,055,391 93,526,419 1,304,395 
Continental Life, Washington, Del...... 1,275,528 108,394 1,417,594 1,479,320 456,361 1,232,838 21,462,927 27,108,888 2,964,264 
smopolitan Life, Topeka, Kan....... 189,084 141,594 121,221 eee koe 94,6 2,594,000 3,712,500 1,921,000 
Cosmopolitan Thrift Assn., Lincoln, Neb. 283,909 9,614 235,081 251,249 2,974 118,956 483,235 259,900 475,810 
tescent Life, Indianapolis, Ind........ 1,869,012 117,970 377,991 478,856 167,596 321,556 1,143,680 13,666,358  —2,269,357 
s Moines Life & Ann., Des Moines, Ia.. 4,336,041 840,423 792,786 1,053,344 281,988 641,933 5,266,085 30,190,554 1,034,747 
Detroit Life, Detroit, Mich............ 6,562,155 520,296 1,971,537 2,587,573 750,470 1,633,547 18,506,640 68,010,561 5,926,857 
Durham Life, Durham, N.C.......... 1,550,071 492,812 1,462,860 1,544,250 493,851 1,379,102 21,632,450 26,757,426 5,035,420 
Elkhorn Life & Acc., Norfolk, Neb... .. 847,202 27,092 206,502 250,431 62,372 47,583 1,029,103 5,665,531 —207,680 
Empire Life & Acc., Indianapolis, Ind... . 602,624 507,473 1,002,112 1,045,072 375,398 POG eccscae 8=60 zcsaaces, © eee 
smpire Mutual Life, Kansas City, Mo. . 241,351 108,962 94,988 116,094 13,323 80,772 1,103,900 3,163,400 342,900 
Equitable Life of U. S., New York City... 966,825,151 100,349,767 199,642,583 250,891,037 112,698,189 157,885,172 828,815,983 14,673,139,763 422,236,527 
Equitable Life, Washington, D.C...... 6,079,612 571,155 1,892,148 2,307,990 490,798 1,417,167 19,256,796 51,368,431 4,639,329 
Equitable Life, Des Moines, Ia......... 86,305,366 8,912,008 16,239,340 21,223,397 7,534,244 12,095,225 94,890,659 528,091,611 52,642,440 
Equitable Savings, Kansas City, Kan... 339,656 309,679 97,326 172,655 8,500 46,984 2,418,000 3,607,584 2,153,788 
Equity Life, Omaha, Neb............. 443,846 171,986 155,52 184,333 33,864 106,110 1,091,000 5,500,805 134,005 
ureka-Maryland, Baltimore, Md...... 4,410,822 527,447 1,479,506 1,764,928 428,525 1,233,615 18,376,270 56,464,267 4,602,307 
armers Life, Denver, Colo............ 3,742,227 408,125 392,493 575,165 383,758 51,893 2,170,402 14,309,078 667,114 
armers & Bankers, Wichita, Kan...... 7,441,613 1,206,225 1,408,761 1,833,447 495,234 1,075,491 12,173,039 46,873,853 4,598,291 











THE SPECTATOR 











A SPECIMEN COPY 


of our 


PREFERRED WHOLE LIFE POLICY 


will be sent to any one requesting it. 


This policy which has met with such instant suc- 
cess since its introduction on November Ist is issued 
in amounts of not less than $5,000 to risks distinctly 
above the average of those entitled to standard 
insurance. This super-standard or preferred group 
is given through a reduced cost for their insurance 
the benefit of the fact that they are better risks than 
the average. 


Premium Rates for $10,000 
Age 25—$174.90; age 35—$229; age 45—$323.90 


Subject to reduction by Dividends 


On Agency matters address 


JAMES A. FULTON 
Supt. of Agents 


HOME LIFE INSURANCE COMPANY 
256 Broadway New York City 
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“Joe, why don’t you give up the insurance business and take 


that job I offered you?” 


“Listen, old man, you can’t tempt me with any salary. In 


just three months ’'ve doubled my last year’s income by selling 
Perfect Protection for the Reliance Life.” 


Th ursday 














GIANTS AMONG MEN 


They need no further ac- 
claim, those persistent fel- 
lows who never come home from the 
hunt with an empty- game bag; 
who, by some determined use of 
their resourcefulness, always make 
their quotas; who never end the 
search until what they sought is 
found. 


It would be futile to at- 
tempt to honor them here, 
more than they have honored them- 
selves, yet as a record of their ac- 
complishment, we say this word 
about those outstanding men, 
numbered among the Gold Seal 
Members of Lincoln Lifes Consecu- 
tive Weekly Production Club. 


Sometimes it has meant 
genuinely heroic measures to 
keep their coveted places on the 
list. Sometimes it has meant even 
leaving the bed of sickness, lest that 
persistent record lapse. Some- 
times ill luck has fought with uu- 
daunted courage to even the last 
hour of the last day, before the turn 
when fate relented. There is 
romance, respect compelling his- 
tory, sturdy virility, and the gold 








and iron quality called depend- 
ability, back of the keeping of these 
names on the roll call of giants 
among men. 


THEY HAVE NO EMPTY 
WEEKS 


Numbered among the 
long list of aggressive pro- 
ducers of the agency organization 
of The Lincoln National Life In- 
surance Company are fifty men who 
have a record of producing business 
regularly for fifty consecutive weeks 
or more. 


Of this group one man 


has not failed for fourteen 
years. 


More than thirty are Gold 
Seal members of the Con- 
secutive Weekly Production Club 
with a record of more than two 
> of steady production. 

'o its dependable agency organiza- 
tion this aggressive, progressive 
friendly company gives credit for 
its rapid and substantial growth. 
To its fellowship are welcomed new 
men who can measure up to Lin- 
coln Life ideals and opportunities. 


THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 
Ft. Wayne, Indiana 


Insurance in Force, More than 520 Millions 











Tilling the Field 


No Peoria Life agent was ever known to com- 
plain that he lacked the tools required for the suc- 
cessful pursuit of his business. He insures women 
on equal terms with men; and children from birth, 
with full protection at age 5, and special education- 
al features. Whether his prospect seeks low cost 
business insurance, or economical family protec- 
tion, or certain provision for old age—the Peoria 
Life agent offers a policy particularly designed for 
the need. Disability and Double Indemnity 
benefits, non-medical examination, desirable pol- 
icies for impaired risks—such are the modern tools 
with which the Peoria Life agent is equipped. 




































As anyone knows who has tried, it takes energy 
and skill to raise a crop—of corn or applications. 
But even the most active producer cannot enjoy 
an abundant yield if he must work with inadequate 
tools. Every Peoria Life agent has a complete 
outfit of implements of the latest model for the 
cultivation of his field. With such equipment he 
has confidence that his honest efforts will be re- 
warded with a bountiful harvest. 


Peoria Life Insurance Co. 


Peoria, Illinois 
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Name and Location of Company 


Farmers & Traders, Syracuse, N. Y..... 
Farmers National, Chicago, Ill......... 
Farmers Union Mutual, Des Moines, Ia. 
Federal Life, Chicago, Ill.............. 


Federal Reserve, Kansas City, Kan..... 
Federal Union, Cincinnati, O........... 
Fidelity Mutual, Philadelphia, Pa...... 
First Texas Prudential, Galveston, Tex.. 
Franklin Life, Springfield, Ill.......... 
Friendly Serv. Ins. Co., Minneap’lis, Minn. 
Gem City, Greensboro, N. C 

Geo. Washington, Cnarleston, W. Va.... 
Girard Life, Philadelphia, Pa.......... 
Globe Life, Omaha, Neb.J............. 


Grange Life, Lansing, Mich............ 
Great American, Hutchinson, Kan...... 
Great Northern, Milwaukee, Wis....... 
Great Republic Life, Los Angeles, Cal... 
Great Southern, Houston, Tex......... 
Great Western, Des Moines, Ia........ 
Guaranty Income Life, Baton Rouge, ta. 
Guaranty Life, Davenport, Ia.......... 
Guaranteed Securities, Topeka, Kan.d.. . 
Guardian Life of America, New York City 


Gulf Life, Jacksonville, Fla............ 
Harvester Life, Dallas, Tex............ 
Hawkeye Life, Des Moines, Ia......... 
Home Friendly, Baltimore, Md......... 
Home Guardian, Lincoln, Neb......... 
Home Life, Fordyce, Ark.............. 
Home Life, Philadelphia, Pa........... 
Home Life, New York City............ 
Home Security, Durham, N.C......... 
Illinois Life, Chicago, Ill...........0006 


Imperial Life, Asheville, N. C.......... 
Independent Life, Nashville, Tenn...... 
Indianapolis Life, Indianapolis, Ind..... 
Industrial Life & Health, Atlanta, Ga... 
Inter-Mountain, Salt Lake City, Utah... 
International Life, St. Louis, Mo....... 
Inter-Southern Life, Louisville, Ky..... 
Inter-State L. & A., Cnat’nooga, Tenn... 
Jefferson Standard, Greensboro, N.C... 
John Hancock Mutual, Boston, Mass... 


John Mitchell Mutual, Hazleton, Pa.... 
Judea Life, New York Cityf........... 
Kansas City Life, Kansas City, Mo..... 
Kansas Life, Topeka, Kan............. 
Kentucky Cent. L. & A., Anchorage, Ky.. 
Knights Life, Pittsburgh, Pa........... 
La Fayette Life, La Fayette, Ind....... 
La Fayette Life, Lumberton, N. C...... 
Lamar Life, Jackson, Miss............. 
Lewis & Clark Life, Great Falls, Mont.. 


Liberty Life, Chicago, Ill.............. 
Liberty Life, Greenville,S.C.......... 
Liberty Life, Topeka, Kan............. 
Life & Casualty, Chicago, Ill.......... 
Life & Casualty, Nashville, Tenn....... 
Life Ins. Co. of Virginia, Richmond, Va. 
Lincoln Liberty, Lincoln, Neb.......... 
Lincoln National, Fort Wayne, Ind..... 
Lincoln Reserve, Birmingham, Ala...... 
Louisiana S ate Life, Shreveport La... . 


Mammoth Life & Acc., Louisville, Ky... 
Manhattan Life, New York City....... 
Manhattan Mutual, Manhattan, Kan... 
Maryland Life, Baltimore, Md......... 
Massachusetts Mut., Springfield, Mass. . 
Mass, Protective Life, Worcester, Mass.. 
Merchants Life, Des Moines, Ia........ 
Metropolitan Life, New York Cit 
Mid-Continent Life, Okla. City, Okla... 
Midland Life, Kansas City, Mo........ 


Midland Mutual, Columbus, O......... 
Midland National, Watertown, S.D.... 
Midwest Life, Lincoln, Neb............ 
Ministers Mutual, Boston, Mass.a...... 
Minnesota Mutual, St. Paul, Minn..... 
Mississippi Valley Life, St. Louis, Mo.0.. 
Mississippi Insurance, St. Louis, Mo... . 
Missouri State Life, St. Louis, Mo...... 
Modern Life, St. Paul, Minn........... 
Monarch Life, Springfield, Mass........ 


Montana Life, Helene, Mont...... mad 

Morris Plan, New York City........... 
Mountain States, Hollywood, Cal...... 
Mutual Benefit, Newark, N. J 
Mutual Life, Baltimore, Md........... 
Mutual Life, New York City.......... 
Mutual Trust, Chicago, Ill............. 
National Benefit, Washington, D.C.... 
National Equity, Little Rock, Ark...... 
National Fidelity, Kansas City, Mo..... 


National Guardian, Madison, Wis...... 
National L. & A., Nashville, Tenn...... 
National Life, Montpelier, Vt.......... 
National Life of U.S. A., Chicago, DW. «is 

National Reserve, Topeka, Kan........ 
National Savings Life, Wichita, Kan.... 


Total 
Admitted 
Assets 


$ 
3,047,876 
3,998,222 
445,557 
10,420,041 


3,101,583 
3,013,867 
76,583,319 
956,835 
24,027,510 
29,518 
1,554,902 
4,674,178 
5,7 
2 


2°024,029 


4,166,194 
23,265,446 
1,075,584 
251,325 
4,500,015 
159,422 
62,498,431 


434,283 
36,026,337 


652,005 


2,886,834 
43,186,431 
14,616,515 

1,847,013 
40,410,350 

451,006,878 


156,984 


2,531,485 
1,520,351 
2,630,964 
4,469,608 
278,418 

* 5,680,777 
289,039 


646,032 
294,511 
2,820,866 
692,749 
7,803,271 
56,237,990 
1,562,941 
43,392,422 
1,743,868 
1,867 361 


412,695 
19,539,799 
357,348 
5,426,374 
289,729,273 
1,159,882 
10,008,818 
2,388,647,636 
3,098,020 
4,167,788 


14,678,395 
4,669,284 
3,937,124 

615,897 
17,248,131 
251,264 
784,034 
80,262,888 
877,556 
358,150 


8,399,561 
975,121 
1,113,990 
483,871,975 
8,789,827 
861,924,534 
20,185,583 
5,839,199 
468,372 
2,926,552 


4,807,535 
20,278,473 
113,617,893 
53,144,115 
2,313,511 
722,921 
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LIFE INSURANCE IN 1927 (Continued) 


Surplus 
(Assigned 
and Un- 
assigned) 
End ¢ Year 


437,191 
548,935 

47,997 
726,124 


463,671 
373,860 
7,915,794 


1,488,649 
2,007,607 


964,026 
224,618 
‘54,837 
3,581 
903 
9,186 
2,381 
347,297 
143,802 
6,891,745 


305,375 
940,516 
163,434 


108,724 
9,396,810 


168,011 
362,332 
497,129 
421,831 
401,509 
2,684,700 
1,136,115 
431,740 
4,461,003 
51,076,531 


106,067 
287,902 
5,121,972 
676,521 
702,394 
257,369 


196,435 


185,167 
114,693 
427,516 
552,363 
1,937,386 
8,761,110 
349,398 
4,622,427 
476,497 
350,602 


319,569 
1,162,257 
30,288 


708,356 
210,098,022 
250,107 
189,094 


1,599,472 
833,856 
483,941 

70,063 

2,007,572 
169,420 
361,602 

7,596,563 
176,991 
318,903 


1,215,176 
800,620 
302,129 

n41,631,980 
690,331 
101,659,126 

1,528,046 
423,419 
187,962 
319,403 


651,017 
4,369,860 
11,006,271 
5,064,124 
841,557 
204,367 


Premiums 
Received 
in Year 


$ 
772,200 
1,077,728 
282,665 
2,231,962 


1,064,362 
832,974 
13,373,817 
636,739 
5,425,186 


632,465 
306,315 


104,103 
12,159,534 


1,024,250 
82,046 


820,813 
657,560 
2,135,243 
3,419,018 
665,711 


9,865,431 
94,660,722 


114,279 
127,313 
9,655,172 
656,681 
691,570 
1,065,163 
763,182 
69,501 
1,614,502 
57,180 


340,336 
672,807 
724,889 


3,448,767 
11,422,989 
541,118 
13,285,806 
399,209 
524 681 


769 
52,209,074 
445,683 
2,255,034 
524,159,490 
1,093,989 
998,289 


3,124,172 
735,076 
618,688 

98,097 
4,332,697 
82,337 
355,592 
19,724,802 
353,030 
79,294 


1,677,108 
668,619 
407,892 

72,594,820 

4,911 570 

135,041,69 
4,703,522 


270,584 
708,165 


528,75 
409,639 


Total 
Income 
in Year 


$ 
911,127 
1,289,914 
316,823 
2,883,690 


1,315,521 
1,004,491 
17,678,025 
722,303 


1,009,863 


814,605 
378,969 
1,025,605 
1,262,315 


210,159 
16,038,108 


1,056,719 


90,551 
6,757,990 


856,348 
798,371 
2,634,204 
3,457,584 
$22,692 
10,925,612 
4,022,844 
1,288,907 
12,243,482 
117,743,446 


114,470 
281,352 
12,242,852 
780,669 
3,256,446 
1,174,596 
1,054,401 
90,318 
1,992,899 
82,785 


407,046 
693,445 
865,600 
593,278 
3,869,012 
14,545,057 
610,492 


537,672 
631,576 


382,423 
3,321,721 


833,440 
70,710,484 
84,980 
2,753,977 
640,499,699 
1,250,520 
1,225,872 


24,400,276 
402,884 
92,969 


2,201,474 
713,850 
460,479 

99,342,794 

5,266,955 

186,871,682 

5,814,915 

3,770,690 
318,215 
887,920 


1,423,071 
7,812,656 
24,168,591 
31,658,054 
691,186 
516,764 


Total 
Payments 
to Policy- 

holders 
in Year 
3 


162,522 
320,579 

37,184 
945,165 


640,969 
248,571 
8,829,014 
180,148 
2,489,126 
350 


152,424 
401,079 
534,363 


184,353 

87,708 
264,032 
308,675 


353,791 
4,714,503 
48,537,074 


46,674 
100 
3,992,121 
189,006 


8,340 
78,096 


5,464,320 
167,414 
214,748 


488,596 
28,549,453 
64,762 
1,223,409 
233,623,359 
301,654 
499,321 


1,393,861 
430,285 
296,689 

57,598 
1,880,538 
24,138 
121,183 

9,674,680 
104,467 


698,637 
125,475 
105,036 
52,707,108 
888,586 
101,320,093 
1,882,526 
1,333,134 
84,760 
207,518 


Total 
Disburse- 
ments 
in Year 


414,276 
775,568 
153,145 
2,056,142 


396,612 
255,143 


120,705 


595,941 
5,185,698 


748,811 
696,774 
1,565,688 
3,313,871 


7,883,684 
76,222,363 


155,601 


315,229 
636,886 
499,873 
326,907 
2,973,030 
9,831,545 
308,413 
10,120,720 
411,455 
515,449 


368,217 
2,880,982 
95,932 
700,890 
41,032,524 
174,793 
2,170,950 
372,191,162 
831,615 
957,354 


2,370,170 
727,848 
549,391 

87,556 
3,291,344 
99,237 
404,378 
16,041,269 
287,881 
59,397 


1,329,765 
544,105 
355,258 

67,143,898 

4,094,787 

130,020,220 

3,319,793 

3,410,148 
199,342 
535,474 


761,248 
5,281,860 
16 375,878 
12,474,CC6 
402,324 
349,523 


Life Insurance 








New Busi- 
ness Paid 
For in Year 
(Including 
Revivals) 


6,151,181 
9,435,958 
2'381,000 
36,063,434 


6,297,741 
8,412,553 
56,043,412 
15,942,508 
43,627,269 


4,804,230 
2,684,281 
6,814,942 
8,288,778 
45,583,225 
3,930,488 
3,729,500 
11,396,779 
3,278,460 
72,159,246 


27,537,807 
2,665,900 
672,429 
9,584,545 
802. 


,000 
12,147,506 
19,208,584 
45,971,713 

9,252,902 
25,111,162 


9,836,806 
15,251,550 
17,688,144 
31,675,444 

4;292:712 
89,898,732 
35,024,623 
24,539,105 
67,788,961 

599,562,951 


4,397,581 
5,998,884 
86,096,015 
7,530,539 
18,348,637 
15,263,701 


1,150,500 


5,366,476 
17,290,413 
3,444,326 
9,005,295 
109,973,664 
87,077,345 
4,551,728 
144,555,428 
3,860,249 
7,955,337 


1,332,113 
12,861,134 
897,854 
2,308,669 
268,925,306 
6,211,100 
12,079,462 
*2,834,975,738 
10,370,090 
8,604,536 


17,215,940 
5,130,979 


272,200 
33,676,872 
5,202,976 
8,880,503 
204;763,512 
2'344,979 
2'503,000 


10,672,172 
28,383,210 
5,149,752 
229,996,619 
121,697,188 
503,286,774 
28,512,358 
48,354,085 
2,106,939 
5,927,707 


6,936,487 
117,892,883 
73,250,800 
7159,471,785 
3,340,443 
12,413,441 


Whole 
Amount 
in Force 
at End 
of Year 


26,712,678 
40,076,465 
8,548,750 
100,514,686 


28,405,885 


533,240 
23,425,996 
25,972,999 
35,752,653 

1,600,000 


28,864,623 
9,011,878 
31,536,916 
35,195,119 
173,882,223 
8,283,738 
5,030,000 
42,006,935 


3,276,345 
373,838,773 
29,272,342 


1,655,000 
39,101,137 
87,614,974 

323,136,605 
10,392,663 
176,093,842 


13,070,992 
24,473,429 
73,142,819 
26,985,293 
22;115,247 
309,115,719 
122,822,663 
36,488,625 
322,059,129 
2,764,331,561 


4,102,177 
5,862,784 
369,602,966 
22,345,087 
19,323,967 
35,310,020 
25,072,135 
812,870 
56,578,717 
2,143,500 


11,245,668 
17,294,496 
21,015,485 
13,003,595 
138,306,624 
333,180,868 
16,139,934 
514,159,430 
12,350,499 
21,114,352 


4,562,907 
80,953,701 
5,710,699 
20,293,789 
1,609,337,403 
16,760,559 
82,864,955 
14,803,785,790 
35,659,863 
34,242,919 


93,721,490 
27,876,716 
23,773,179 

2,549,095 


49,026,224 
29,074,460 
14,706,849 
2,208 320,123 
140,037,699 
3,762,898,499 
136,730,299 
73,897,069 
8,065,206 
24,649,368 


38,122,337 
235,583,186 
532,739,407 
291,208,226 

15,201,714 

16,339,274 


Gain in 

Amount 

in Force 

in Year 
3 


2,086,769 
3,128,982 


1,758,000 
18,837,259 
—4,451,650 


894 
40,961,497 
16,238,818 
11,058,057 
21,894,353 

252,633,452 


827,334 
5,862,784 
26,762,032 
1,059,057 


2,352,183 
—1,153,345 
3,735,671 
1,024,346 


1,171,044 
7,414,520 
164,608 
5,999,477 
11,510,850 
20,442,264 
1,052,403 
53,659,547 
—496,355 
4,954,014 


245,129 
4,457,491 
—415,677 
559,136 
176,452,329 
3,286,009 
1,362,267 
1,304,804, 163 
—1,660,185 
1,644,862 


9,273,528 


2,240,000 


3,978,381 
5,404,135 
1,844,446 
12€,291,902 
20,429,487 
249,324,686 
11,375,494 
23,435,193 
1,287,806 
2,471,899 


2,772,121 
15,365,353 
33,378,094 

120,425,C80 
940,€83 

4,087,074 
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Name and Location of Company 


Nat’l Security Life, Wichita Falls, Tex.c. . 
New England Mutual, Boston, Mass.... 
New World Life, Spokane, Wash....... 
New York Life, New York City........ 


North American Life, Chicago, Ill...... 
No. Amer. L. & C,, Minneapolis, Minn... 
No, American Reass., New York City... 
No. Carolina Mutual, Durham, N.C... 
Northeastern Life, Newark, N.J....... 
Northern Life, Seattle, Wash.......... 
Northern States, Hammond, Ind....... 
Northwestern Life, Omaha, Neb........ 
Northwestern L. & A., Seattle, Wash..... 
Northwestern Mutual, Milwaukee, Wis.. 


Northwestern Nat’l, Minneapolis, Minn. 
Northwestern Union, Ottawa, Ill....... 
Occidental Life, Los Angeles, Cal....... 
Occidental Life, Raleigh, N.C......... 
Ohio National, Cincinnati, O........... 
Ohio State Life, Columbus, Ohio. ; 
Oklahoma Life, Oklahoma City, Okla. ¢. ; 
Old Colony, Chicago, LE ee 
Old Line, Lincoin, Neb 


Omaha Life, Omaha, Neb............. 
Oregon Life, Portland, Ore............ 
Our Home, Washington, D.C...... - 

Pacific Mutual, Los Angeles, Cal....... 
Pan American, New Orleans, La........ 
Penn Mutual, Philadelphia, Pa......... 
Peoples Life, Washington, D. C 
Peoples Life, Cnicago, Ill.............. 
Peoples Life, Frankfort, Ind........... 
Peoria Life, Peoria, Ti... ....... 000008 





Philadelphia Life, Philadelphia, Pa..... 
Phoenix Mutual, Hartford, Conn....... 
Pilot Life, Greensboro, Ci A i 
Pioneer Life, Greenville, Cet eee 
Pioneer Reserve, Little Rock, ee 
Policyholders Nat'l, Sioux Falls, a 
Postal Life, New York City............ 
Prairie Life, Omaha, Neb.............. 
Presbyterian Ministers Fund, Phila., Pa. 
Protective Life, Birmingham, Ala....... 


Provident Life, Bismarck, N. D........ 
Provident L. & A. , Chattanooga, Tenn.. 
Provident Mutual, Philadelphia, Pa ; 
Prudential Insurance, Newark, N. 7. oe 
Puritan Life, Providence, ) Sear 
Pyramid Life, Little Rock, Sai 
Register Life, Dz ee ” RE eee 
Reinsurance L ife of A., Des Moines, [a.. 
Reliable L. & A., St. Louis, DDS hrs swiss 
Reliance Life, Pittsburgh, Pa cass 


Reserve Loan, Indianapolis, Ind........ 
Rockford Life, Rockford, Ill........... 
Royal Union, Des Moines, Ia.......... 
St. Joseph Life, St. Joseph, Mo........ 
St. Louis Mutual, St. Louis, Mo........ 
San Jacinto Life, ‘Beaumont, : | er 
Scranton Life, Scranton, Pa............ 
Seaboard Life, Houston, eS ere 
Security L. & T., Winston-Salem, N. C.. 
Security Life of Amer., Chicago, Ill..... 


Security Mutual, Lincoln, Neb......... 
Security Mutual, Binghamton, ie Ween 
Sentinel Life, Kansas oo | ee 
Service Life, Lincoln, Neb............. 
Shenandoah Life, Roanoke, Wi ds cieciew« 
Southeastern Life, Greenville, Lf, 
Southern Aid Society, Richmond, Va.. 

Southern Insurance, Nashville, ‘Tenn... 

Southern L. & H., Birmingham, Ala... 
Southern States, Atlanta, Ga........... 


Southern Union, Ft. Worth, Tex....... 
Southland Life, Dallas, Tex............ 
Southwestern Life, Dallas, Tex......... 
Springfield Life, Springfield, Ill......... 
Standard Life, Pittsburgh, Pa.......... 
State Life, Chicago, IIll.............00% 
State Life, Indianapolis, Ind........... 
State Mutual Life, Worcester, Mass... . 
State Reserve Life, Ft. Worth, Tex..... 
Sun Life of Amer., Baltimore, Md...... 


Supreme L. & C., Columbus, O........ 
Teachers Ins. & Ann,, New York City... 
pe Se, ee eee eee 
Toledo Travelers, Toledo, O........... 
Travelers Equitable, Minneapolis, Minn. 
Travelers Insurance, Hartford, Conn... . 
Union Central, Cincinnati, O.......... 
Union Cooperative, Washington, D.C... 
Union Labor, Washington, D. C.w...... 
Union Life, Rogers, Ark............... 


Union Mutual, Des Moines, Ia......... 
Union Mutual, Portland, Me.......... 
Union Nat’l, St. Petersburg, | ae 
Union Pacific Assur., Omaha, Neb.u. 

Union Standard, Dailas, eee 
United Benefit, Omaha, RR ee Rec 
United Fidelity, Dallas, Tex........... 
United L. & A., Concord, N.H........ 





Total 
Admitted 
Assets 


$ 
204,461 
200,776,766 
7,899,208 
1,401,076,822 


11,772,691 
352,554 
7,122,802 
3,004,605 
148,040 
7,775,789 
4'103,465 
919,675 
229,036 
781,604,915 


29,347,832 
158,219 
15,404,472 
3,308,643 
8 58, 283 
9,416,775 
144,525 
4,441,612 
2,839,006 
11,409,986 


2,000,291 
7,729,464 
782,350 
132,273,479 
20,310,931 
367,994,584 
2,091,821 
2,387,253 
5,669,636 
14,918,805 


12,030,141 
113,378,351 
10,830,934 
236,328 
62,995 
208,961 
14,761,544 
1,026,944 
17,618,068 
6,417,810 


2,358,947 
3,933,444 
204,160,394 
1,789,266,620 
1,636,811 
110,271 
4,927,666 
1,760,090 
467,881 
48,073,578 


9,935,025 
2,120,001 
25,226,597 
2,585,298 
2,704,570 
2,006,829 
9,014,275 
382,286 
2,054,895 
8,174,749 


3,695,734 
16,524,562 
707,740 
767,381 
4,295,249 
3,308,927 
986,702 
2,361,024 
683,104 
7,782,503 


6,061,434 
13,833,238 
25,996,335 
7,288,986 
5,054,270 
150,713 
41,782,260 
117,774,191 
287,384 

6,883,922 


390,289 
11,764,530 
5,077,410 
735,187 
637,108 
489,700,321 
264,456,398 
332)525 
618,539 
329,529 


37,717 
20,758,493 
382,016 
149,452 
295,675 
321,661 
1,604,048 
5,479,652 








LIFE INSURANCE IN 1927 (Continued) 


Surplus 
(Assigned 
and Un- 
assigned) 
End of Year 


196,650 
24,226,288 
1,881,719 
175,271,206 


1,548,480 
178,858 
2,118,298 
9,163 
117,892 
647,223 
437,245 
278,360 
179,999 
91,422,779 


3,996, 032 


1,450,827 


192,204 
947,499 
122,160 
15,371,848 
1,972,343 
142,964,797 
146,001 
1,026,454 
88,815 
878,816 


1,188,268 
210,256,747 
1,784,030 
109, 191 


2,193;916 
1,541,548 


494,088 
1,177,792 
$22,819,983 
7126, 1234, 489 


1,242,974 
194,706 
4,196,299 


781,360 
286,192 
831,761 
686,928 


769,494 


514,426 
717,081 


433, 537 


454,710 
1,117,222 
3,567,862 


2,815,875 
13, 706, 310 
158,279 
1,464,007 


110,577 
2,213,965 
616,225 
219,120 
157,783 
43,905,791 
27,630,463 
210,768 
584,506 
132,401 


14,640 
1,428,932 


820, 740 





Premiums 
Received 
in Year 
$ 


21,340 
32,715,399 
1,437,165 
237,884,298 


2,048,372 


,578 
m2,458,016 
893,560 
249,534 


18,069 
112,986,071 
7,060,094 


2, 535, 830 


500,198 
1,595,425 
188,806 
23,720,256 
4,819,487 
58,142,503 
3,070,572 
363,152 
1,214,474 
4,144,515 


2,180,688 
20,658,290 
2 "657,523 
184,546 
28, 692 


1,369,955 


541,022 
655, 532 
30,446,356 
419, 995, 698 
212, 145 
193,138 
946,863 
523,454 
887,390 
12,043,618 


2,480,869 


1,671, 740 


643,359 
3,418,204 
89,890 

4 35, 023 
1,461,099 
"766,985 
770,418 
m1,408,515 
1,721,639 


1.256 041 
2,977,908 


2,043,325 


137,731 
2,397,180 
975,842 
150,813 
142,543 
91,971,794 
44'036,165 
214,518 
42,077 
147,927 


48,543 


1,752,367 





Total 
Income 
in Year 


3 
132,192 
43,807, 318 
1,879,145 
314,627,184 


2,688,450 


114,723 
157,258,796 
8,997,791 
43,155 


,155 
4,481,722 
1,003,012 


3, 139,082 
597,239 


2,941,978 
27, 232, 463 


1; 938, 822 


677,313 
906,928 
40,950,491 
511,400,370 
97,585 
193,134 

13 211, 564 
90,678 

oir’ 576 
14,592,838 


3,037,642 


2, 099, 143 
881,714 


2;171 766 


1,604,518 
2,748,583 
7,209,844 


24, 835, 137 
145,846 
2,393,149 


271,639 
2,999,423 
1,239,670 

190,980 

154,433 

112,748,640 
61,920,582 

230,213 

128,104 

178,693 


48,753 
3,583,193 
71,612 
94,798 
135,512 


2,001,757 





Total 
Payments 
to Policy- 

holders 
in Year 
$ 


21,154,114 
416,394 
139,014,580 


1,021,326 
635 


35 
862,947 
87,863 
3,000 
957,874 
316,868 
68,205 
40 


5 
84,364,225 
3,422,311 


639, 766 
118,816 


1,545,307 


1,840,478 
11,601,397 
1,299,574 
38,810 
9,053 
68,903 
1,296,104 
87,013 
1,910,388 
643,128 


143,679 
235,187 
19,757,369 
194,916,580 
90,015 

530 

474,125 
348,893 
386,268 
5,323,242 


i, 136, 255 
7 


283, 075 
755,535 


356,951 
1,656,052 
25 


528,465 
846,673 


381,622 


265,997 


20,265 

293 000 
550,260 
57,762 
28,778 
41,100,655 
29,210,931 


694,563 





Total 
Disburse- 
ments 
in Year 


$ 
54,595 
27,960,855 
1,105,525 
189,287,786 
2,034,124 
24451 
1,448,975 
2,109,336 
52,530 
1,958,212 
6,966 
162,718 


66,945 
106,551,739 
5,657,025 
90 


I, 005, 709 
485, 388 
1,653,542 


361,949 
1,202,938 
202,887 
19,648,876 
3,972,542 


3,206,164 


2,671,093 
15,959,897 
2,433,263 
128,435 


I; 480, 490 


335,054 
636,500 
25,793,966 
299,961,070 
192,902 
125,327 
912,485 
516,793 
844'719 
8,877,852 


2,472,934 
481,813 
4,015,623 
334,372 
365,450 
410,854 
1,332,151 


1, 758, 285 


616,068 
3, 087, 422 


1, 689, 770 


1,036,435 
2,387,898 
4,048,397 
1,865,259 
731 912 
44,646 
6,588,180 
14, 538,366 
89,166 
1,433,083 


223,040 


68,647 219 
40,607,299 
163,652 
192,834 
158,761 


36,218 
2; 923, 672 


i, 365, 098 





New Busi- 
ness Paid 
For in Year 
(Including 
Revivals) 


957,249 
137,490,202 
10,249,607 
946,213,818 


13,787,798 
8, 


29 
51,616,500 
13,828,583 

1,335,500 
18,879,195 
6,622,243 
1,153,435 
478,553 
354,264,715 


57,002,097 
706,603 
21,363,287 
7,646,378 
16,571,321 
16,182,105 
2,677,687 
8,186,557 
7,608,400 
18,602,886 


5,748,582 
7,339,036 
2,490,551 
93,363,913 
39,906,646 
215, 842, 049 


35, 861, 939 


13,176,752 
76,156,288 
26;484,014 
5,090,095 
2,445,330 
4,708,578 
2)571,233 
5,745,277 
17,283,731 


3,175,768 
11,606,497 
121,334,436 
2,608, 432, <7 


23, 053, "395 
7,458,840 
64,588,101 


27,330,191 
6,395,285 
16,677,753 


16,546,206 


4,730,444 
21,552,055 


12, 716, 308 


10,821,554 
28,480,088 
57,829,021 


40,009, 786 
67,224,736 

2'237,500 
22,557,275 


7,227,515 
'000,5 


1, 00 

1, 010, 247, 409 
195,015,848 
23,398,601 
12,141,200 
2,910,082 


1,758,400 
8,845,102 


12, 151, 891 





Whole 
Amount 
in Force 
at End 
of Year 


$ 
957,249 
1,023,263,402 
43,883,713 
6,285,858,724 


74,793,075 
1,354,069 
126,150,500 
36, ry 096 
1,478,497 

69, 629,440 
35, 454,809 
8,333, '306 
730,053 
3,499, 028, 125 


257,825,730 
1,631,248 
106,176,694 
27,235,909 
70,090,761 
69,542,564 
2,475,687 


83,276,539 


18,303,730 
47, 730, 268 


148, 329, 755 


79,171,096 
507,128,287 
88,186,787 
7,507,411 

5 501,291 
49,805,872 
8,357,079 
51,904,436 
57,556,313 


17,345,776 
30,865,906 
858,428,295 
11,660,529,071 
.201,344 
7,250,500 
34,159,275 


380 582,793 


82,536,888 
23,040,211 
141,178,497 
12/438 '570 
11,181,646 
19,116,203 
40,174,336 
6,329,659 
27,078,134 
59,294,337 


23,182,032 


13, 070, 662 
66,544, 835 
34,663,186 
7,938,763 
16,255,515 
18,936,377 
63,435,961 


47,502,377 
120,446,210 
218,287,405 

69,577,507 

26,058,431 

1,076,206 
247,886,751 
550,179,303 

5,700,103 

82,435,269 


8,777,788 
23,903,775 
30,367,798 

5,236,754 

5,110,531 

4,198,968,680 
1,428,513,291 
26,103,737 
12,131,800 
6,008,814 


2,388,950 


51, 759,146 





— 


Gain in 
Amount 
in Force 
in Year 


284 
533,029, ,747 
2,162,772 


53 

195,185,654 

23,249,033 
30: 


189 99 
> > 
row 
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or 
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16,278, 597 


2,700,048 
33,890,090 
7,282,261 
2,492,833 


2; 633, 105 
25,006, 989 


360,200 
3,219,015 
51,539,961 
1,134,646,418 
735,565 


24,454,185 
9, 217, 377 


4,190, ‘478 
i, 285, 290 


335,896 
—1,009,238 


7,107, 269 


1,520,662 
3,455,124 

— 2,333, "415 
"924, 039 
499, ‘5Al 
346,253,741 
103,984,363 


2,201,887 
1,756,810 
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Gain in 
Amount 
in Force 
in Year 


$ 

_ 957,249 
85,043,986 
3,155,284 
533,029,747 
2,162,779 
146,083 
35,944,600 
—8, 854,561 
615,497 
6,334,324 
389,766 
—1,351,829 
381,053 
95,185,654 


23,249,033 
436,303 
3,400,653 
2,112,912 
5,75 
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40,798 
53,885 
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363,830 
1,213,468 
998,988 
633,105 
006,989 


860,200 


160,717 
19,888 
41,270 
51,456 
24,584 
27,956 
10,644 
98,459 
45,158 
07,269 
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LIFE INSURANCE IN 1927 (Concluded) 


Surplus 
(Assigned 
Total and Un- Premiums 
” Admitted assigned) Received 
Name and Location of Company Assets End of Year in Year 
3 3 
United Life, Salina, Kan.z...........,. 162,089 150,310 33,286 
United States Life, New York City..... 6,731,637 619,639 672,536 
United States Res., Kansas City, Mo.... 447,330 129,112 208,483 
Universal Life & Acc., Dallas, Tex.x.... 78,179 74,877 17,319 
Victory Life, Chicago, Ill.............. 437,968 262,897 210,620 
Victory Life, Topeka, Kan............ 1,065,598 265,298 469,537 
Victory National, Tampa, Fla.......... 87,354 210,231 251,003 
Virginia L. & C., Richmond, Va........ 395,577 323,672 241,737 
Volunteer State, Chattanooga, emt... 3,251,654 2,285,506 2,391,583 
Washington Fidelity Nat’l., Chicago, Ill. 1,415,364 26,223 440,459 
Webster Life, Des Moines, Dies wiasies vise 8,029 1,410 6,121 
West Coast Life, San Francisco, Cal... . 15,156,310 1,907,346 3,684,721 
Western & Southern, Cincinnati, O..... 78,813,079 8,719,388 22,849,776 
Western Protective, Kansas City, Mo... 168,950 121,339 41,080 
Western Reserve, Muncie, Ind Pak ae eee 904,835 131,016 146,136 
Western States, San Francisco, Cal..... 17,736,584 2,330,309 4,246,318 
Western Union, Spokane, Wash........ 12,487,738 1,201,025 2,424,637 
Wisconsin Life, Madison, Wis.......... 2,210,591 209,210 566,345 
Wisconsin National, Oshkosh, Wis...... 5,280,229 892,603 989,565 
Wisconsin State Life Fund, Madison, Wis. 220,831 35,049 41,513 
Yellowstone Mutual Life, Caspar, Wyo... 31,939 22,486 26,648 
Dec. 31, 1927 (309 companies)......... 14,381,430,767 1,502,327,884  2,860,092,339 
Wetman tt TOG isen se vies cisco one wene 1,456,774,019 156,478,496 247,883,249 
Dec. 31, 1926 (297 companies)......... 12,924,656,748  1,345,849,388 2,612,209,090 
Dec. 31, 1925 (281 companies)....:.... 11,643,759,810 1,228,661,115 2,371,921,237 
Dec. 31, 1924 (272 companies)......... 10,499,040,297 1,144,972,190 2,115,519,101 
Dec. 31, 1923 (270 companies)......... 9,469,917,254 1,035,996,234 1,897,926,432 
Dec. 31, 1922 (260 companies)......... 8,717,758,247 973,994,182 1,672,099,924 
Dec. 31, 1921 (264 companies)......... 8,067,670,736 810,036,835 1,525,190,468 
bDec. 31, 1920 (253 companies)........ 7,390,972,036 777,478,047 1,421,304,783 
Dec. 31, 1919 (237 companies)......... 6,808,582,146 726,111,276 1,209,427,705 
Dec. 31, 1918 (240 companies)......... 6,529,620,899 717,695,706 994,266,611 
Dec, 31, 1917 (241 companies)......... 5,940,622,780 747,193,040 928,840,629 
Dec. 31, 1916 (241 companies)......... 5,536,607,483 704,056,881 847,983,760 
Dec. 31, 1915 (235 companies)......... 5,190,836,925 663,789,359 784,330,874 
Dec. 31, 1914 (250 companies)......... 4,940,383,344 665,998,682 748,982,363 
a Ordinary business. 6 Industrial business. —- Decrease. + Name chan 


§ Commenced business April 7, 1927. {| Commenced business Nov. 1, 1927. 
crease in legal reserve insurance, and $133,208,000 decrease in assessment insurance. 


Total 

Income 

in Year 

$ 

35,.d¢ 
1,169,380 
246,417 
68,586 
282,882 
513,677 
299,641 
356,371 
3,431,709 
488,989 
8,111 
4,609,424 
31,623,845 
57,449 
201,677 
5,372,452 
3,129,278 
15,500 
1,225,997 
51,576 
26,906 
3,671,285,974 
352,587,390 
3,318,698,584 
3,007,327,234 
2,698,127,003 
2,425,380,146 
2,137,294,355 
1,944,215,398 
1,796,202,403 
1,555,053,657 
1,324,586,741 
1,240,491,387 
1,117,860,328 
1,042,962,534 


988,102,214 


c Commenced business July 1, 1927. 
Commenced business April 5, 1927. 


Total 
Payments 
to Policy- 

holders 

in Year 
2,000 
724,863 
53,671 
542 


1, 
1,685,667 
6,412,232 

3,676 


1,498,125,504 
122,630,011 
1,375,495,493 
1,240,818,354 
1,202,804,382 
1,113,626,251 
1,006,931,734 
835,063,873 
763,988,692 
741,507,787 
710,201,684 
590,183,247 
66,386,275 
544,771,775 
510,006,015 


t f 
4 Commenced business Oct. 5, 1927, 7 Commenced business June 30, 1927. & Excludes $339,536,413 group insurance, rest 
and health. Includes dividends for 1927, $21,143,542; suspended mortuary fund, $9,797,166; dividend equalization fund, $82,805; security fluctuation and real estate depreciation 


fund, $10,608,468. 


ization, $1,367,167. r Includes reinsurance, 


Total 
Disburse- 
ments 
in Year 
$ 


24,165 
980,166 


174,895 
42,837 


5,848 
3,126,211 
18,294,102 
10 


16,452 
23,940 


New Busi- 
ness Paid 
For in Year 
(Including 

— 


1,396,500 
6,972,337 


1,619,000 


18,543,732 
15,839,096 

147,292 
24,538,448 


7380,925,384 


Whole 
Amount 
in Force 
at End 
of Year 


1,394,500 
32,491,949 


5,603,750 

697,30 
8,527,667 
14,095,604 
386 


3,898,029 
94,113,594 
15,315,519 

18,992 
103,619,970 


671,306,061 
2,055,664 
6,624,209 

125,243,825 

89,440,599 
18,309,364 
36,290,422 

1,072,150 


2,294, 250,720 213,660,001,885 271,006,021,682 
64,165,216,744 615,080,738,190 


181,608,402 


a374,783 


,262 


990,577 
2,112,642,328 213,285,218,623 a64,793,394,212 
64,028,226,167 b14,164,536,712 


4 
1,937,382,052 212, 
1,811,122,900 210,6 
9 


1,661,011,132 
1,480,730,640 
1,281,498,261 
1,215,106,763 
1,095,447,337 
998,859,877 
845,771,452 
792,399,647 
767,880,640 
678,398,578 


309,053,011 258,243,242,606 


63,765,797 ,083 612,786,385,233 


19,810,933 451,521,261,217 


62,908, 150,386 b11,235,670,314 
a9,423,077,247 246,795,277 ,864 
b2,498,734,750 b10,107,256,433 
@8,394,050,543 a41,374,944,876 
62,145,135,304 68,653,118,497 
a7,354,084,538 a37,866,241,274 
61,772,247,776 67,707,635,393 
a8,894,277,569 a35,043,139,095 
b1,438,024,356 66,935,123,526 
a7 410,826,004 a29,392,249,952 
b1,252,833,336 06,153,044,933 
24,708, 186,463 424,287 ,845,010 
61,076,715,996 65,562,200,701 
a3,981,347,386 a22,020,824,197 
b-3°,299,084 65,107,262,488 
a3,214,091,791 a19,868,270,425 
6998,944,930 64,811,041,900 
a2,643,396,760 a18,351,824,653 
5980,025,694 6b4,427,469,245 
a2,507 459,687 a17,381,452,043 
6878,789,009 64,168,848,171 


ged from American Reinsurance, Dec. 30,1927. $ Formerly American Mut., na 
d Commenced business Mar, 2, 1927. 


4,504,349 
165,802,975 
494/642 
593,667 


127,000 
1,002,400 


a6,212,627,470 
6916,201,478 


a6,550,151,606 
b1,378,151,479 
a6,721,981,389 
61,550,714,919 
a4,725,983,351 
b1,228,413,881 
a5,572,154,265 
61,303,510,830 
a3,508,703,602 

0945,483,104 
a2,823,102,179 

6772,511,867 


b590,844,232 
a2,267,020,813 
6454,938,213 
@2,252,553,772 
6296,220,588 
@1,518,985,876 
6376, 136,187 
a911,764,503 
b259,849,003 
a879,041,393 
6212,772,947 


me changed Feb. 15, 1928. 
e Includes $65,752,639 in- 


g Decrease due to termination of $1,796,337 group insurance, 


D Divided as follows: mortality fluctuation $2,433,881; disability and double indemnity fluctuation fund, $243,239; investme: 
s Includes $7,010,000 dividend apportioned; $7,120,901 mortality fluctuation fund; $6,430,625 asset 


1 Excludes $958,694,670 group insurance. 


m Includes accident 


nt fluctuation, $2,414,495; general equal- 
depreciation and $2,258,457 other funds. 


{Includes deferred dividends for 1927 $167,891 and 1928 $20,300; dividend award for 1927, $13,300,000, 1928, $14,200,000; mortality fluctuation $3,340,CC0; asset fluctuation $15,372,104. 
u Commenced business Jan. 15, 1927. vIn addition to amounts set aside to purchase paid-up additions to industrial policies as of Dec. 30 for 1927, $40,723,948. $1,890,755 par value 
of the $2,000,000 capital stock of the company has been purchased pursuant to the provisions of Chapter 99 of the Laws of New Jersey for the year 1913, is now held by Vivian M.Lewis 


and James Kerney, trustees (appointed Oct. 27, 1927 to succeed Austen Colgate, trustee, deceased) for the policyholders of the company; also includes $11,847,937 contingency 
reserve for mortality fluctuations or possible depreciation in assets. w Commenced business May 1, 1927. x Commenced business June 1927. + Formerly BuildersMutual. 


* Exc. group witndrawais, 


menced business Oct. 13, 1927. 


z Com- 





PRUDENTIAL BANQUET BRILLIANT 
AFFAIR 
General Charles H. Mitchell and Colonel 
Hanford MacNider Are Among 
the Speakers : 


The concluding event of the annual confer- 
ence of the field men of the Prudential Insur- 
ance Company of America, which was held at 
the home office last week, was a banquet. The 
affair was held at the Hotel Commodore, in 
New York, which houses the largest banquet 
hall in the city. The room was filled with 
the delegates and their guests. 

President Edward D. Duffield acting as 
toastmaster stated that he was going to avoid 
any extensive address or references to the 
superlatives of the Prudential’s 1927 achieve- 
ments. He had, he said, already talked suffi- 
ciently at the conference. In support of this 
Position he related the story of a man who paid 
court upon a certain lady for some fourteen 
or fifteen years, until finally she gained the 
courage one evening, to beg him to marry her, 


to which appeal he answered, “yes, I will.” 
Silence ensued for nearly a half hour, where- 
upon the lady, becoming restless, asked if, under 
the circumstances he did not have something 
His reply to this was, “no, I 


further to say. 


have already talked too much.” 


Following the invocation by the Reverend 
Dr. Howard Duffield, there were three ad- 
Brigadier-General Charles Hamilton 
Mitchell, of Toronto, Canada, spoke wittily. 
He dwelt upon the advantages and growth of 


dresses. 


Canada. 


Colonel Hanford MacNider, former Assist- 
ant Secretary of War and Past Commander of 
the American Legion, made a forceful address 
in which he referred to the preparedness ques- 


tion. 


The Reverend John Nicol Mark, minister 
of the First Congregational Parish, The Uni- 
tarian Church, Arlington, 
witty, including in his address a number of new 
Scotch stories which were very much appre- 


ciated. 


T3 


Mass., 


was very 


Russell O. Hooker Made Actuary of 
Connecticut Department 

Russell O. Hooker, assistant actuary of the 
New York Insurance Department, has been ap- 
pointed to succeed William M. Corcoran, who 
recently resigned as actuary of the Connecti- 
cut Insurance Department, Insurance Commis- 
sioner Howard P. Dunham announced to-day. 

Mr. Hooker will join the Connecticut depart- 
ment on May 1, on which date Mr. Corcoran 
will become consulting actuary for S. H. and 
Lee J. Wolfe, New York. He has been with 
the Connecticut department for five years. 


Federal Reserve Figures Omitted 
Inadvertently the annual statement figures of 
the Federal Reserve Life Insurance Company 
were omitted from the Life Agents Brief for 


1928. They are as follows: 


Assets, January 


1, 1928, $3,101,583; surplus to policyholders, 
$463,671; premiums received, $1,064,362; divi- 
dends to policyholders, $197,186; amount writ- 
ten in 1927, $6,297,741; total amount in force, 


$28,405,885. 
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Company Wanted NEW YORK SAN FRANCISCO 
of S Producers who can take advantage of the MINNEAPOLIS RICHMOND 
Co-operation | Tamra ta anim barrier ec 
SEs Will be given territory rich in potential busi- 
J.J. Shambaugh Mr Interested? Write for openings! 
President, 
Marsh & McLennan |f " 
Wak: Moines Life & Annuity Co 
Des Moines lowa. INSURANCE 
Pa 
e o ¢ e + sul 
Eagle Fire Insurance Company | - 
New Jersey | 00 
i Co., Ltd. ° TI 
Baltica ineurance Pos 175 W. Jackson Blvd., Chicago : 
Franklin W. Fort Thomas B. Donaldson - 
18 Washington Place, Newark, N. J. ———— of 
London Seattle Montreal] - 
Winnipeg Detroit Duluth $2. 
Pittsburgh Cleveland Buffalo pa 
Address Home Office For Agency Connection Phoenix Columbus Portland o 
w= HAMPTON ROADS te 
29 



































Fi R MA NE of 
N Prod bo desire the best monthly premium Health and Accident | 
Insurance Company ecfigguca,nho dene the bert monly premium Health and Acciest | [ch 
Experiments, chance for promotion. 
NORFOLK, VA. FEDERAL CASUALTY COMPANY - = - DETROIT, MICHIGAN yo 
POLICY WITH FUNERAL BENEFIT pe 
. D. HENRY G. Sold by—DETROIT CASUALTY COMPANY - = DETROIT, MICH. 
cee eg d Pre ites a (Same Management as Federal Casualty Company.) _ 
in 
Ta 
pe 
—1927— Writing Fire, Windstorm and all Kindred _ 


SECOND EDITION NOW READY P : ain 
Lines—World-wide Facilities to 


FREQUENCY CURVES — ; 
CORRELATION 


By W. Palin Elderton, F. i. A., C. B. E. 


A new edition of Frequency Curves and Correlation is ‘i 
announced by the publishers. The work on Frequency pl 
Curves has been rearranged and now includes a comparison th 
of various systems on Curves. The chapters on Correla- Ww 
tion, Contingency, Probable Errors and Goodness of Fit w 
have been rewritten and enlarged and a new chapter on C. 


Correlation has been added. An abridged course of read- 
ing suggested for those desiring especially to know about 
the practical treatment of correlation, sampling, etc. This 
valuable technical work contains 248 pages, and also fold- 
ing diagrams and tables. 


Price, $5.00 = 


THE SPECTATOR COMPANY None. Berrer 
CHICAGO NEW YORK R 
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_ FIRE INSURANCE 








TO DOUBLE CAPITAL 





United States Fire Announce Proposed 
Action 





STOCK DIVIDEND OF $2,000,000 





Par Value of Share to Be Reduced from 
$20 to $10 Each 


The directors of the United States Fire In- 
surance Company, New York, have recom- 
mended to the stockholders that the capital 
stock of the company be increased from $2,- 
000,000 to $4,000,000 by the transfer of $2,000,- 
00 from the surplus to the capital account. 
The recommendation includes a proposal that 
the par value of the shares be reduced from 
$20 to $10, and that 2 shares of new stock be 
issued for each one of the former. In a letter 
to stockholders, J. Lester Parsons, president 
of the company, says: 

Subject to the affirmative action of the stock- 
holders in connection with the proposed change 
in the par value and the increase of capital from 
$2,000,000 to $4,000,000 called for in the accom- 
panying notice, and subject to the approval of 
the Superintendent of Insurance of the State of 
New York, your board of directors has voted: 

“That the $2,000,000 of new capital be paid 
out of surplus and distributed pro rata to stock- 
holders as a sto¢k dividend payable on May 
29, 1928, to stockholders of record at the close 
of business May 19, 1928.” 

In the event that the increase in capital and 
change of par value of stock is approved and 
becomes effective, it will be necessary to return 
your certificates of stock of $20 par value for 
exchange for new certificates of $10 par value, 
two shares of new stock to be issued for each 
share of old stock. It is the hope of the board 
of directors that dividends will be paid on the 
increased capital of $4,000,000 at the annual 
rate of 24 per cent, equivalent to $2.40 per share 
per annum. 

A dividend of 12 per cent, or $2.40 per 
share, on the present capital of $2,000,000 has 
been declared and will be paid on May 1, 1928, 
to stockholders of record at the close of busi- 
ness April 24, 1928. 


B. G. Dawes Plans Big Office Building 


Cincinnati, Onto, April 19.—A ten-story 
store and office building to cost $1,000,000, is 
planned by B. G. Dawes, Jr., vice-president of 
the Cincinnati Underwriters Agency Company, 
who, on April 16, acquired property at the north- 
west corner of Garfield place and Vine street, 
Cincinnati, a choice, central business site. 

Mr. Dawes acquired the present property on 
a lease basis, with a privilege of purchase at 
$300,000. The holdings front 22 feet on Gar- 
field place and 90 feet on Vine street. 

The Eureka Security Fire and Marine In- 
surance Company, Cincinnati, of which Dawes 
is vice-president and secretary, also will have 
offices in the building. 


Starts Action Against Superintendent 
(Concluded rom page 3) 


holds that the provisions of this law are equally 
applicable to a foreign insurance company ad- 
mitted to transact business in the State of New 
York, and that therefore he has the right to 
dictate the investment policies of such foreign 
insurance companies. The present suit grows 
out of his attempt to enforce obedience to his 
conception of his own authority in such mat- 
ters. At this point it is proper to observe that 
the limitation in question is contrary to the 
rule obtaining in practically all of the States 
of the Union and contrary to the practice which 
has prevailed in Great Britain with entire suc- 
cess for the greater part of a century. The 
defendant, of all of the Insurance Commis- 
sioners and Superintendents of the United 
States, stands alone in his claim of authority 
to regulate the internal affairs and investment 
policies of foreign corporations carrying on 
business in his State. 

For some years the plaintiff has followed the 
practice of investing a substantial part of its 
assets in the stock of other insurance corpora- 
tions. Such investments have proven to bk 
highly advantageous from every standpoint and 
the plaintiff has steadily grown in strength and 
prestige. 

Continuing, the affidavit reviews at length the 
correspondence between Mr. Bassett, Commis- 
sioner Beha, and the Deputy Commissioner of 
New Jersey. Concluding Mr. Bassett says: 

In line with the defendant’s usual procedure, 
this letter was immediately released to the 
press for publication and it appeared in the 
morning papers of April 4, 1928. Its publica- 
tion, as the defendant no doubt anticipated, was 
at once productive of most injurious and dis- 
turbing consequences. The agency forces, as 
well as the policyholders of the company, be- 
came greatly alarmed as to the security of their 
respective positions. In at least one instance 
which has come to the attention of the plain- 
tiff, an important mortgage lending institution 
in the city of New York issued peremptory 
orders that no further policies of insurance of 
the plaintiff and its affiliated fire companies 
should be accepted, and very generally in the 
State of New York and throughout the country 
the idea was instilled in the public mind that the 
financial position of the Firemen’s was, in some 
unexplained manner, imperilled or unsound. It 
is entirely safe to assert that the plaintiff 
will continue to suffer for months, and possibly 
for years, as a result of this misguided and un- 
warranted action of the defendant. The plain- 
tiff invites him to explain fully and at length the 
reasons impelling his action. 

The threat of the defendant to exclude the 
plaintiff from the further transaction of busi- 
ness in the State of New York is the source of 
imminent danger and peril to it. Any such ac- 
tion would be fraught with dire consequences 
and result in the loss of hundreds of thou- 
sands of dollars and lasting injury to the stand- 
ing and prestige of the company. The agency 
forces of the plaintiff in the State of New York 
and elsewhere would become disorganized, thou- 
sands of outstanding policies of insurance would 
be canceled, reinsurance cessions, which are at 
present a source of large revenue to the plain- 
tiff, would be terminated and ‘irreparable in- 
jury would be done. Under the retaliatory pro- 
visions of the Insurance Law of New Jersey, 
it would thereupon become the duty of the Com- 


15 


MISSOURI RATE CASE UP 


Hearing an Application for Restrain- 
ing Order Held 








CASE BASED ON CONSTITUTIONAL 
QUESTION 





Individual Companies to Claim Confisca- 
tion—Court May Decide That Under- 
writing Was Poor 

St. Louis, Mo., April 21—Another phase in 
the long drawn out Missouri rate case litigation 
was reached at Kansas City, Mo., on April 20 
when a special United States tribunal composed 
of Judge Kimbrough Stone of the United 
States Circuit Court of Appeals; Judge Albert 
L. Reeves of the United States District Court 
for the Western District of Missouri and 
Judge Franklin Kennamer of the United States 
District Court of Oklahoma completed a hear- 
ing on the application of the insurance com- 
panies for a Federal restraining order prevent- 
ing State Superintendent of Insurance Ben C. 
Hyde of Missouri from enforcing the 10 per 
cent rate reduction order of October, 1922, 
which was sustained by the Missouri Supreme 
Court. 

The special court granted the counsel for the 
Missouri Insurance Department fifteen days in 
which to file briefs in opposition to the applica- 
tion, while the companies will have seven days 
to reply to the insurance department’s legal 
documents. 

At the hearing in Kansas City the Missouri 
Insurance Department was represented by At- 
torney General North T. Gentry; Arthur M. 
Hyde, former Governor of Missouri and a 
brother of State Superintendent of Insurance 
Ben C. Hyde; Floyd Jacobs and John T. 
Barker. Arthur M. Hyde’s appearance in Kan- 
sas City was the first time he has openly ap- 
peared in the rate case fight. 

The companies counsel included Robert J. 
Folonie of Chicago, John S. Leahy of St. Louis, 
William Hogsett of Kansas City and Ashley 
Cockrell of Little Rock. 

As is known about $12,000,000 is now involved 
in the rate controversy, and should the United 
States courts finally decide against the com- 
panies individually the Insurance Department 
will endeavor to enforce the repayment of all 
excess premiums collected since the date the 
order was supposed to become effective. 

Much of the time before the special court on 


(Concluded on page 17) 








missioner of Insurance of that State to ex- 
clude New York insurance corporations from 
transacting business within its borders, and a 
condition approaching chaos would result. I 
have reason to believe that leading insurance 
companies of New York view our position with 
full sympathy and approval and stand ready to 
accord us the fullest support. 
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SUNDERLIN’S LECTURES 


ON THE 


FIRE INSURANCE CONTRACT 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 
agents; insurance brokers, lawyers and the public. 

By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 
standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 































handling of their business. 


25 OF THE SERIES OF 40 LECTURES NOW READY EMBRACE THE FOLLOWING TITLES: 


1—The Policy Contract—-General 
2—Insurable Interest 

3—Public Relations 

4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance 

7—Valued Policies 


8—Professionalizing the Fire Insurance Busi- 
ness 


9—Construction and Operation of the Policy- 
Contract 


10—The Fire Insurance Rate 
11—Fire Insurance Reserve 
12—-Agency and Brokerage 


13—-Premiums 

14—Fire Prevention 
15—Waiver and Estoppel 
16—Coverage 
17—-Misrepresentations 
18—Warranties 

19—Matters Voiding Policy 
20—Matters Suspending Insurance 
21—Chattel Mortgage Clause 
22—Fall of Building Clause 
23—-Negligence 
24—-Cancellation 
34—-Mortgagee Interests 


LECTURES STILL TO BE PUBLISHED 


Risks and —_— of; Losses 
Duty of Insured in Case of Loss 


‘Ascertainment and Amount of Loss 


Options of the Company in'Case of Loss 
Apportionment of Loss 


Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 


Adjustments 
Subrogation 


Insurer’s Liability 


Earthquake Clauses 


Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 


Floating, Excess and General Cover Contracts 
Miscellaneous Forms 
Endorsements 


Reinsurance 


25 of the lectures have already been delivered and printed in pamphlet form, and the 15 others are 
to be delivered at regular and short intervals. 


PRICES 


Single copy of one lecture, $1.00 


Set of 40 lectures, $30.00 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 
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French Decision in a Russian Case 


(Translation of an Article in the Russian Paper “Posleduia Novosti,’ Paris, March 10, 1928) 


The VIII-th Department of the French 
Court of Appeal has given judgment in the case 
Kahn v. The Insurance Company “Rossija” of 
Petrograd. The matter refers to an obligation 
arising out of a policy issued by the “Rossija” 
agency in Stockholm in 1917 to representatives 
of the said Kahn. The claim amounts to Swed- 
ish Kroner 5.489. The court of the Seine 
decided the case in favor of the claimant 
(Kahn). The defendants (“Rossija”) lodged 
an appeal against this judgment, affirming that 
the French Court was not competent to deal 
with the case and that Kahn should bring his 
claim either before the Petrograd or Stockholm 
courts. 

The Court of Appeal reasoned again its deci- 
sion regarding the competence of French courts 
to deal with claims against nationalized Russian 
companies as follows: 

Law suits between foreigners (in France) can 
as a rule not be adjudicated upon by French 
courts, but this rule admits exceptions in cases, 
where the foreigner is actually domiciled on 
French territory. This interpretation has the 
greater reason in the present case where the 
defendant company has no domicile other than 
in France. The fact of nationalization of Rus- 
sian banks in 1917-1918 is an accomplished fact ; 


one consequence of that is that the company 
(“Rossija”) terminated its legal existence; no 
Soviet Court would agree to deal with a claim 
whereof “Rossija” was one of the parties. It 
is further impossible to lodge this claim in 
Sweden, where the company’s agency has un- 
doubtedly ceased to exist. 

The court dwelt specially with the question 
as to whether the existence of the company on 
French territory is proved. On the basis of 
the information furnished by the parties the 
court arrived at the decision that the fact that 
the “Rossija” has a temporary residence in 
France is completely indisputable. They prove, 
in referring to the fact, that although the com- 
pany has been taken off the Commercial Reg- 
ister at the request of its directors, there has 
never been any liquidation. Moreover the court 
points out that a new company “Caross,” hav- 
ing the same address as “Rossija” has been cre- 
ated and that 34 of the “Rossija’s” funds have 
been transferred to this concern. 

For these reasons the court declined to admit 
the incompetence of French courts to deal with 
that case and confirmed the judgment of the 
Commercial Court of the Seine both with re- 
gard to the competence and with regard to the 
.jJudgment. 








Missouri Rate Case Up 

(Concluded from page 15) 
April 20 was occupied by arguments on three 
motions filed by the Missouri Insurance De- 
partment against the application for the Fed- 
eral interlocutory injunction through which the 
companies sought not only to prevent Super- 
intendent Hyde from enforcing the 10 per cent 
reduction order sustained by the Missouri Su- 
preme but a subsequent reduction of 15 per cent 
ordered by the State Superintendent in June, 
1923. 

The motions by counsel for Superintendent 
Hyde were: 

First, to provide for the restitution of the 
$12,000,000 in alleged excess premiums col- 
lected since November, 1922. 

Second, to compel the companies to execute 
an adequate bond guaranteeing the restitution 
of the premiums in question. 

Third, to dismiss the application for the Fed- 
eral injunction. 

By raising a constitutional question the com- 
panies were successful in their efforts to have 
the Federal tribunal even consider the case. 


The line of procedure contemplated by the 
learned counsel for the companies is for each 
individual company to battle against the rate 
reduction. It is hoped that those companies 
that have lost money on their Missouri fire, 
tornado, hail and lightning insurance business 
during the five-year period studied by Super- 
intendent Hyde and used as the basis for his 
decision ordering the 10 per cent reduction will 
be able to successfully raise the Federal point 
that the proposed rates are unconstitutional in 
as much as they are unreasonable, confiscatory 
and deprive the companies of their property 





without due process of law. The only draw 
back to this line of attack which will involve 
the entire Missouri rate structure is that some 
of the companies have made money in Mis- 
souri. The court may decide that those com- 
panies that lost money were simply lax in their 
methods of doing business. 

Superintendent Hyde and his counsel have 
decided to gamble everything on the 10 per cent 
reduction order sustained by the Missouri Su- 
preme Court and to make their fight easier have 
discarded the 15 per cent rate order entirely. 
The insurance department has served notice 
on the Missouri Inspection Bureau that the 15 
per cent rate reduction order of June, 1923, “is 
hereby cancelled, set aside and is of no force.” 


Western Fire Appointment 

The Western Fire Insurance Company of 
Fort Scott, Kansas, announces the appointment 
of Clarence A. Hawk of Hamilton, Ohio, as 
State agent for Ohio. 

Mr. Hawk traveled in Ohio for four years 
as special agent for the Firemans Fund, previ- 
ous to which time he was engaged in the local 
business. Something over a year ago he re- 
signed his position with the Firemans Fund to 
engage in real estate. 


National Insurance News 

The first number of the National Insurance 
News, a new publication, has come to our desk. 
It is a journal of eight pages, type size 15 by 11 
inches, and is published by Todd Publishing 
Company, New York. R. N. Todd, the busi- 
ness and advertising manager, was formerly ad- 
vertising representative of an insurance publi- 
cation. 
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FESTER, FOTHERGILL & HARTUNG 
This Well-Known New York Firm Man- 
ages a Strong Group of Reinsurance 
Companies 


For many years past, Fester, Fothergill & 
Hartung, of 110 William street, New York, 
have been managers of the United States 
branches of a number of foreign fire and casu- 
alty reinsurance companies. The firm now 
manages the European General Reinsurance 
Company, Ltd., of London, England ; the Jupiter 
General Insurance Company, of Bombay, India; 
the Kyodo Fire Insurance Company, of Osaka, 
Japan, and the Union and Phenix Espanol In- 
surance Company, of Madrid, Spain. All of 
these companies are in excellent standing, and 
their American branches are in strong financial 
condition. 


The European General Reinsurance Company 
closed the year 1927 with $14,195,876 of assets 
in the United States, and a surplus of $1,500,- 
000, after including among liabilities a volun- 
tary contingent reserve of $1,500,000. This 
voluntary reserve was increased by $500,000 
during the vear 1927. Last year the company’s 
American premium income increased over $800,- 
000, having amounted to $7.432,166, while its 
total income reached the sum of $8,430,280. 
The losses incurred last year, including adjust- 
ment expenses, amounted to $3,522,735. The 
increase in voluntary reserve did not deplete the 
surplus, and the American branch also remitted 
$698,459 to the home office last year. 


The United States branch of the Jupiter Gen- 
eral, of Bombay, was able last year to remit 
$108,004 to the home office and still increase its 
surplus by nearly $5000. The American branch 
now holds assets aggregating $898,728, of which 
$443,289 is surplus. The company’s net pre- 
miums in the United States last year aggre- 
gated $347,411, and the underwriting profit from 
last year’s business exceeded $50,000. 


The Kyodo Fire, of Osako, in the report of 
its United States branch, shows assets at the 
end of 1927 amounting to $1,160,702, with a sur- 
plus of $472,018, its unearned premium reserve 
having been increased by more than $350,000 
and now amounting to $566,489. The com- 
pany’s American premiums last year grew to 
the extent of nearly $700,000, having amounted 
to $950,518. During the year the American 
branch remitted over $50,000 to the company’s 
head office. 


The American branch of the Union and Phe- 
nix Espanol, of Madrid, is shown to be in ex- 
cellent financial condition, with $2,513,427 of 
resources and a surplus of $741,089, after hav- 
ing remitted $257,388 last year to the company’s 
home office. Its net premium income in 1927 
exceeded $965,000. 


It will be seen, therefore, that for the four 
companies, the combined assets in the United 
States amount to $18,768.733, the combined sur- 
plus amounts to $3,156,396, and their premiums 
aggregated $9,695,144 last year. 


The firm of. Fester, Fothergill & Hartung 
have long been recognized as reinsurance man- 
agers, and both the firm and its companies 
stand high in the regard of insurance men. 
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ROYAL UNION LIFE INSURANCE COMPANY 


DES MOINES, IOWA 


POLICIES FOR EACH MEMBER OF 
THE FAMILY 


Every man, woman and child is a prospect for Royal 
Union service. 


Our salesmen, placing policies with the youngsters 
between ages one day old up to ten, are finding their 
respective communities 100% prospect fields. 


Royal Union children contracts go into full benefit 
automatically at age 5 with Waiver of Premium 
benefit on the life of the father! 


ROYAL UNION LIFE INSURANCE CO. 
DES MOINES, IOWA 


A. C. TUCKER, President 
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Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 


Newark, New Jersey 
Organized 1845 














Mutual Benefit Life Insurance Co. 
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OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 














SOUTHERN LIFE AND HEALTH INS. 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


P. O. BOX 884 


CO. 


BIRMINGHAM, ALA. 
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TWO HELPFUL BOOKS FOR UNDERWRITERS 
By FREDERICK L. HOFFMAN, LL.D. 


Consulting Statistician, The Prudential Insurance Company of hme: Member American Seismo- 
logical Society; Fellow Member of The American 


ber Engineering Section, National Research Council; 


EARTHQUAKE HAZARDS AND 


INSURANCE 

(NOW READY) 
Now that earthquake insurance is being written by 
many fire insurance companies, the informaticn 
given in the new book entitled EarrHguaKEe Haz- 
ARDS AND INSURANCE, is of great and increasing in- 
terest to agents and others identified with companies 
writing such risks. 

Among the topics dealt with are Seismic Theor- 
ies: Data as to Earthquakes in various sections, in- 
cluding California, Montana, Oregon, The Eastern 
States, Japan, Great Britain, Porto Rico, Charleston, 
etc. Lists of earthquakes in recent years are pre- 
sented, and also chapters relating to Our Mobile 
Earth, The Theory of Earthquake Insurance, Earth- 
quake Insurance Practices, etc. 

EARTHQUAKE HAZARDS AND INSURANCE 
A book of 169 pages, contains the results of much 
research, and will prove a valuable aid to those seek- 
ing information upon this live subject. 


PRICES 
ia Copy, $4.00 
a? Goptes....:<.ik $45 50 Copies........ $170 
25 <A ne i, 90 ee a ES 320 


Association for the Advancement of Science; Mem- 
Member American Meteorological Society, etc. 


WINDSTORM AND TORNADO 
INSURANCE 


This excellent work covers its subject very fully 
and practically. It is invaluable for informing 
agents concerning 


WINDSTORMS AND TORNADOS 

and provides them with effective arguments to in- 
duce their clients to carry storm insurance on prop- 
erties located anywhere in the country. The eleven 
chapters discuss such subjects as Storms and their 
Occurrence; Causes of Storms; Typical Tornados; 
Destructive Storms; Wind and Hail Losses; 
Weather Bureau’s Tornado Records; Premium 
Rates; Experiences of Particular Companies; Tor- 
nado Insurance Experience; Cyclones and Hurri- 
canes, and Storm Experience by States. 


WINDSTORM AND TORNADO INSURANCE 


Contains 116 pages, including 20 illustrations, and is 
handsomely bound in full cloth. It will be found of 
exceptional service to companies and agents wish- 
ing to expand their windstorm insurance business. 
PRICES 
— Copy, $2.50 
12 Copies ues $28.5 50 Copies..... $106.25 


25 MM EY” 25. See 200.00 


THE SPECTATOR COMPANY 


CHICAGO 


Publishers 


NEW YORK _ 











ania semesiaiieiaamaatiial 

















18 











assigne 
s defect 


The 


lecture 
| The 
cases t 
the Ur 
more p 
San Fi 
clearly 
surer is 
court d 
(a) wh 
the pol 


Jame 
with th 
New Y 
pany’s - 
Mr. Fa 
adjuste 
adjustit 
cies wr 
Washir 
Insurar 
Insurar 

For 1 
tional | 
Edwar¢ 
juster. 
iN serv 
indepen 























I 











A | 














' San Francisco fire. 


April 26, 1928 
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SUNDERLIN’S FIRE INSURANCE 
COURSE 
Lectures Twenty-One and Twenty-Two 
Now Ready for Distribution 
“Chattel Mortgage Clause” is the subject of 
lecture number twenty-one of Sunderlin’s Lec- 
tures on The Fire Insurance Contract. It is 
just off the press and is now ready for deliv- 
inv by The Spectator Company, sole selling 





agents. 

The chattel mortgage provision of the New 
York Standard form policy is necessary, says 
the writer, “because of the general rule of the 
courts that a chattel. mortgage does not violate 
the condition of the policy as to ‘sole and un- 
conditional ownership’ and is not a change ‘in 
the interest, title or possession of the subject 
of insurance.’ ” 

“The plain wording of the clause is that the 
insurance on the chattels covered by the mort- 
gage is not forfeited, but only suspended dur- 
ing the time that the chattels are encumbered, 


© if consent is not endorsed on the policy; and 


then. the policy is suspended only as to the 
chattels included in the mortgage. Chattels cov- 
ered by the policy, but not included in the mort- 
gage, do not come within the clause, and as to 
such chattels, the policy continues in full force 
and effect.” 

The lecture is divided into the following head- 
ings : 

(1) Definition; (2) Chattel mortgage not 
alienation; (3) Old form clause; (4) subse- 


© quent encumbrance, (a) waiver and estoppel, 


(b) knowledge waives clause, (c) cannot retain 
premium, (d) insurer should make inquiry; 
(5) unfiled chattel mortgage-concealment, (6) 
consent-loss payable clause not sufficient, (7) 
assignee, (8) contract entire or severable, (9) 
defect as to realty, (10) Nebraska statute. 
The Fall of Building Clause is the subject of 


lecture number twenty-two of the series. 


The lecture reviews practically all the leading 
cases that have been decided in the courts of 
the United States construing this clause, and 
more particularly, the cases growing out of the 
The points are presented 
clearly and concisely. The liability of the in- 
surer is illustrated by reference to the cases or 
court decisions summarized under the headings 
(a) where the policy is avoided and (b) where 
the policy is not avoided. 


Joins National Liberty 


James Harold Fader has become associated 
with the National Liberty Insurance Company, 
New York, and will be connected with the com- 
pany’s Boston adjustment office, recently opened. 
Mr. Fader will co-operate with the special staff 
adjuster, William E. Crosby, to facilitate the 
adjusting of automobile losses reported on poli- 
cies written by agents of the National Liberty, 
Washington Underwriters, Baltimore American 
Insurance Company, and Peoples National Fire 
Insurance Company in Boston and vicinity. 

For two and a half years prior to joining Na- 
tional Liberty, Mr. Fader was associated with 
Edward A. Steadman, Boston automobile ad- 
juster. He has had several years’ experience 
in service station work and operated a garage 
independently for four years. 





TO HAVE HONORARY MEMBERSHIPS 
Illinois Agents Take Step Intended to 
Foster Public Relations 

Cuicaco, Int., April 21—An important for- 
ward step in public relations was taken last 
week by the Illinois Association of Insurance 
Agents, when it authorizel the establishment of 
associate and honorary memberships in its asso- 
ciation. The action was taken at the last of the 
series of regional meetings which was held at 
Springfield, and came as a result of the invita- 
tion of the School of Commerce of the Univer- 
sity of Illinois to have members of the State 
Association lecture on insurance. 

The resolution, while not mentioning college 
professors, was designed primarily for them, 
and at the same is broad enough to permit 
honoring any individual who has distinguished 
himself in the service of insurance. 

The Illinois Association has been commended 
by Earl E. Fisk, of Greenbay, Wis., chairman 
of the Public Relations Committee of the Na- 
tional Association of Insurance Agents. Mr. 
Fisk, in a letter to James M. Newburger, presi- 
dent, says that co-operation with State univer- 
sities is one of activities of the public relations 
committee and asks for a statement as to the 
plans. “You certainly should have no trouble 
in giving the University of Illinois some very 
interesting talkers,” Mr. Fisk said, “and when 
you do I would like to have as full a report 
as possible so that we may be able to use this 
information to show some of our other State 
associations what can be done.” 


James J. Hoey Made Director of Ameri- 
can Eagle Fire 

At a meeting of the Board of the American 
Eagle Fire Insurance Company to-day (Thurs- 
day, April 19), James J. Hoey was elected a 
director of the company. 

Mr. Hoey is a member of the well-known 
firm of Hoey & Ellison, who do a large agency 
business in New York city. 





HAS EXHIBIT AT PARENT’S 
EXPOSITION 
National Board of Fire Underwriters 
Shows House Half Safe—Half Unsafe 

During the week of April 21 to April 28 The 
National Board of Fire Underwriters is pre- 
senting a house for inspection in the Parents’ 
Exposition. Half of it is built contrary to the 
standards of safe construction; the other half 
is in accordance with the recommendations of 
the National Board of Fire Underwriters for 
dwelling houses. On one side there is a shingle 
roof, wooden lath,’ unenclosed stairways, unpro- 
tected flue linings, and even a flower pot stand- 
ing on the window sill. On the other side we 
find a fire resistive roof, metal lath construc- 
tion, enclosed stairway, and in contrast to the 
unsafe flower pot, a window box. 

This house was exhibited at the Sesqui-Cen- 
tennial Exposition and was originally designed 
for the Insurance Company of North America, 
through whose courtesy it has now become the 
property of The National Board of Fire Un- 
derwriters. 

The various points regarding building con- 
struction and safety requirements are labeled, 
so that they may be clearly understood by every- 
one. A booklet is also offered, presenting the 
subject of fire prevention in an interesting way. 

The National Board’s exhibit faces the main 
aisle in the Grand Central Palace and it is ex- 
pected that 250,000 people will attend it. - 


Walter M. Drill an Officer of Jefferson 
Fire 

The Jefferson Fire Insurance Company, of 
Newark, N. J., has announced the election of 
Walter M. Drill as assistant secretary-treasurer. 
He came with the company as chief accountant. 

The Jefferson is capitalized at $400,000 and 
has a surplus of $600,000, as certified in a re- 
cent supplementary examination by the De- 
partment of Banking and Insurance of the 
State of New Jersey. 
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BIG OPPORTUNITIES IN TEXAS WITH 


Great Republic Life Insurance Company 
OF LOS ANGELES 


This Company has attractive General Agency openings in 
Texas at Houston, San Antonio, Amarillo and other points in 
the State. Very attractive first year and renewal commissions 
and exceptional line of policies. If you have a satisfactory 
record of successful experience and are interested in building a 
profitable future with a progressive Western company, com- 
municate immediately with W. H. Savage, Vice President, 
Great Republic Life Building, Los Angeles, Calif., who expects 
to visit Texas about May 1 and will arrange to see you person- 








ally. 


THE GUARANTY LIFE INS. 60, 


DAVENPORT, IA. 






















New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 












An Exceptional Opportunity 
for 


General Agency Contract 
Unusually Liberal Terms 
| Splendid Territory 
Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 





EUREKA MARYLAND ASSURANCE CORP. 
of 


BALTIMORE, MARYLAND 
Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, JR., Pres. J. BARRY MAHOOL, Vice-Pres. 
A. W. MEARS, Sec’y A. VICTOR WEAVER, Treas. 











A ROOF OVER THEIR HEADS 


is the attractive title of a clever and unique leaflet which ts certain to catch 
aud hold the attention of recipients. It graphically portrays the payment of 
a@ mortgage by means of a life insurance policy. On the first of its four 
pages is a house, the roof of which consists of the outer fold of a life insurance 
policy, bearing the name of a particular company and the words “ Mortgage 
Policy.”” When the folder is opened, it discloses a picture of a house on the 
third page, while the action of opening the folder lifts an arm marked 
MORTGAGE INSURANCE 

the hand automatically lifting a mortgage from the house 

The whole folder, including pictures and reading matter, emphasizes the 
tragedy of a foreclosure, and the ease of guaranteeing payment of a mort- 
gage by means of life insurance. 

Inquiries solicited from home offices of life insurance companies. 


THE SPECTATOR COMPANY 


CHICAGO Publishers NEW YORK 








Central States Life 


Insurance Company 
St. Louis, Mo. 


Policies for All Ages 1 to 70 
Both Participating and Non Participating 


Children’s Policies with Beneficiary In- 
surance 


Disability and Double Indemnity 
Surgical and Dismemberment Benefits 
Special Monthly Premium Plan 

Non Medical 

Standard and Sub-Standard 

Sales Planning Circularization 
Perseverance and Producers Clubs 
Special and Standard Policies 





AVAILABLE TERRITORY IN ARK., 
CALIF., COLO., FLA., IDA., IOWA, ILL., 
KAN., MO., MONT., MINN., NEBR., 
OKLA., N. M., S. D., TEX., UTAH, WYO. 











WRITE DIRECT TO HOME OFFICE 




















A Progressive SURETY and Casualty Co. 
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FIRE INSURANCE 
MONTHLY BULLETIN 


THE SPECTATOR COMPANY 


RESEARCH BUREAU OF INSURANCE 

















Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 
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COMPANIES SOUND IN RATE CONTROVERSY 


Figures and Facts Behind Rate-Making as Now Practiced But 
Public Lacks Technical Information 


Despite the fact that the decisions of the 
United States Supreme Court in respect to both 
the Kansas and Missouri rate cases were detri- 
mental to the fire insurance interests, there is 
no reasonable ground for apprehension that 
these actions will serve to propel the politicians 
on a general rampage of silly legislation. As 
we said in these columns some months ago, the 
decision of the Supreme Court in the Missouri 
case has no bearing on the fundamental issue 
of whether or not the inclusion of the invest- 
ment yield in the calculation of fire insurance 
profits is sound and equitable. The decision 
may in no wise be interpreted as an endorse- 
ment by the Supreme Court of Superintendent 
Hyde’s tactics or the Missouri method of mak- 
ing rates. The decision was purely technical, 
for it was based on the ground that the com- 
panies’ suit, in the form presented, did not in- 
volve any point with which the Supreme Court 
was concerned. 


But aside from the fact that the companies 
have not been discredited by the Supreme Court 
decision, there is a whole array of evidence 
which disputes the claims of rate reduction agi- 
tators and attackers of the fire insurance busi- 
ness in general. The difficulty lies in the fact 
that for an appreciation of the worth of this 
evidence, something more than a_ superficial 
knowledge of the. underlying principles of fire 
insurance is needed. In the light of past ex- 
perience, it is not to be expected that the gen- 
eral public can be brought about to a thorough 
understanding of the actuarial proof that fire 
insurance rates are not excessive, and from the 
arguments of lower-rate proponents, one can 
deduce only that they are themselves ignorant 
of the fundamental principles of rate making, 
or else they have no disposition to acquaint the 
public with the real truth. For example, the 
public has been well stocked with “profiteering” 
propaganda. If you approach Mr. Average 
Citizen on the subject he will tell you readily 
that the fire insurance companies are “making 
plenty,” as it is expressed in the vulgate. But 
is it generally known that the actual cost in 
insurance to the policyholder is amazingly low 


in comparison to the rising prices of other com- 
modities and services? Here is an extract 
from a speech delivered by John. R. Dumont, 
insurance commissioner of Nebraska, before the 
Association of Insurance Agents of that State, 
a speech, it might be added, which was sharply 
critical of certain aspects of the insurance 
business. 

“One thought more I want to leave with you 
as a fair argument’ to present to those who 
may want government control of insurance 
rating. Never forget that during the last 
twenty years the average fire rate in the United 
States on all property has decreased from 
about $1.20 to less than ninety cents even though 
the cost of operating the business has increased 
proportionately as it has in other lines of trade. 
Remember that during the world war the in- 
surance business was the only one which did 
not increase the price to the public except by 
the actual government surtax of 10 per cent, 
and insurance was the only business that vol- 
untarily took off the surtax immediately after 
the war.” 

This argument alone is enough to quash the 
vague contention that insurance rates are dis- 
proportionately high, because it is obvious that 
with the costs of labor and rents showing a de- 
cided increase, with no reduction in the na- 
tional fire*loss to counterbalance it, the fire in- 
surance interests have maintained their low 
charge to the policyholder only by the strict 
maintenance of the minimum fire insurance 
rate. It does not seem that the fire insurance 
companies have taken the trouble to advertise 
forcefully enough the fact that a dollar bill 
will pay for more fire protection than it will 
any other commodity or service purchasable. 

Another point which punches the “monopoly 
cry” full of holes, one which Commissioner 
Dumont touched in his above mentioned speech 
but which, nevertheless, is infrequently heard, is 
the fact that the element of competition will al- 
ways defeat a tendency towards monopoly, and 
competition is lively in the insurance business. 
The average business man ought to grasp read- 
ily the point that with some 260 stock fire in- 


aI 


surance companies competing for business in 
America, a gentlemen’s agreement to over- 
charge the policyholder isn’t going to remain 
inviolate for any length of time. If excess 
profits were the general rule in the fire insur- 
ance business, a company undercutting the rate 
of its competitors would be a sure bet for a 
reasonable profit because of that factor alone. 
The brief though tragic history of fire insurance 
organizations which have attempted to conduct 
that sort of business is a monumental defense 
for that line of argument. 

There is another consideration which is not 
regarded in the full light of its importance when 
legislation in the different States is being dis- 
cussed. This is the tendency to regard the rate 
question as a local issue when, as a matter of 
fact, it encompasses the whole country, even 
though the rate under discussion concerns Po- 
dunk, Kan., with a population of 250 souls. 
Of course, the system of schedule rating takes 
the physical characteristics of each risk into 
consideration, but the basic rate is evolved from 
the loss experience of the whole country. If 
provincial legislators could be shown, or in- 
duced, to discuss the problem in this broader 
aspect, a good deal of misunderstanding would 
be eliminated at the start. 

In connection with this “average” element 
which is a fundamental principle in rate mak- 
ing, there is the apparent inability of most lay- 
men to comprehend the fact that insurance sta- 
tistics, if they are to be of any value in develop- 
ing an experience table, must extend over a 
long period of time as contrasted with the com- 
paratively short term of the average fire in- 
surance policy. 

All the above material is elementary stuff to 
the fire insurance man who knows his business. 
Nor is it too much to expect that men con- 
sidered capable in the eyes of electors and_Gov- 
ernors of conducting the affairs of the insurance 
department will continue, as the majority of 
them have in the past, to recognize that these 
fundamental principles cannot be ignored in 
calculating sound and equitable rates. The case 


(Continued on page 27) 
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AMERICAN MERCHANT MARINE _IN- 
SURANCE COMPANY 
New York, N. Y. 

Report on Examination by the New York 
Insurance Department Criticizes Com- 
pany’s Investment Holdings 

An examination by the New York Insurance 
Department of the condition of the American 
Merchant Marine Insurance Company of New 
York, shows that the company as of Septem- 
ber 30, 1927, had total admitted assets of $1,- 
127,775, liabilities except capital of $321,052 
and a surplus of $406,703. 

The American Merchant Marine Insurance 
Company was organized in February, 1916, to 
write marine insurance chiefly. The marine 
business proved unprofitable, the company 
encountered difficulty with its foreign rein- 
surers, and as a result, it ceased writing new 
business in August, 1920, reinsured its fire lia- 
bility and commenced voluntary liquidation of its 
marine account. 

In December, 1925, the capital was reduced 
from $600,000 to $400,000 and in May, 1926, 
the company emerged from its voluntary liqui- 
dation of its marine account. Since January 
1, 1927, the company has been transacting a fire 
reinsurance business entirely. The company 
has a treaty with the Liverpool and London 
and Globe Insurance Company, and has also 
been accepting some reinsurance on business 
originally written by the American Fire and 
Marine Insurance Company of Galveston, 
Texas. At the present time the company writes 
no direct business. 

The company’s assets consist chiefly of stocks 
and bonds totaling $1,080,058 and cash amount- 
ing to $36,647. The bonds amount to $713,524 
(book value) which is distributed as follows: 
United States Government, $531,817; Railroads, 
$59,009; Steamship Companies, $58,000, and 
others (Industrials, etc.,) $64,698. The stock 
holdings consist of Trust Companies, $6250; 
Industrials, $36,219, and Steamship Companies, 
$366,534. 

The company’s liabilities consist chiefly of 
unpaid losses amounting to $71,649 and the un- 
earned premium reserve of $246.524. Other re- 
serves amount to $2,449. 

The total income for the 9 months ending 
September 30, 1927, was found to be $534,992, 
of which $457,375 was derived from premiums. 
The losses paid over the same period amounted 
to $75,614 and agents’ commissions, including 
brokerage, totaled $144,130. 

The company’s holdings in ~steamship com- 
panies were thoroughly investigated by the 
examiners. It was found that in March, 1927, 
the Oregon Steamship Company was organized 
with 2000 shares of no par value. The insur- 
ance company took 1000 shares at $40 per 
share, paying cash, and Philip DeRonde 
took the other 1000 shares. The purpose of 
the organization was to purchase the S. S. 
“Monticello” from the American Ship and 


Commerce Navigation Co. for $200,000, with a 
cash payment of $70,000 and 6 per cent notes 
for $130,000. As the Oregon S. S. Co. had 
practically no financial standing The American 
Ship and Commerce Navigation Co. insisted on 
the $130,000 in notes being guaranteed and 
endorsed by DeRonde and the insurance com- 
pany which, accordingly, was done. 

A similar situation arises in the case of the 
American Merchant Marine S. S. Company, of 
which the insurance company owns 5000 of the 
10,000 shares. The insurance company has 
endorsed notes to the United States Shipping 
Board for purchase by the American Merchant 
Marine S. S. Co. of ships. 

The examiner’s report comments on_ this 
phase of the company’s affairs as follows: 

In previous reports on examinations of this 
company, criticism has been directed toward 
its disposition to invest in securities of naviga- 
tion or steamship companies. The present 
examination indicates that it has in fact in- 
creased its investment in several of such hold- 
ings, and in addition has bound itself as endorser 
on the promissory notes of two such naviga- 
tion companies, as previously in this report set 
out in detail. Practically, in these two cases, 
the insurance company has entered the steam- 
ship business. 


AMERICAN SALAMANDRA CORPORA- 
TION 


New York, N. Y. 


Meinel and Wemple Holding Company In- 
creases Capital 

The American Salamandra Corporation, 
which is the holding company for the North 
Star Insurance Company, New York, one of 
the Meinel & Wemple reinsurance companies, 
will increase its capital by issuing 20,000 shares 
of $50 par at $65 per share. The 80 per cent 
which the general shares have heretofore re- 
ceived of dividends has been raised to 83 1-3 per 
cent. There are 400 shares of management 
shares which participate in dividends. 


CORROON & REYNOLDS, INC. 
New York, N. Y. 


Capital Increases Effected for Several 
Companies in This Group 

Corroon & Reynolds, Inc., of New York, 
who have an impressive lineup of fire insur- 
ance companies under their control and man- 
agement, have been following out a program 
of capital increases all along the line. In- 
creases which placed the Knickerbocker Fire 
and the American Equitable, both of New 
York, in the $1,000,000 class, were recorded in 
previous issues of the Fire Insurance Monthly 
Bulletin. The past month has witnessed other 
moves of this kind, it evidently being the in- 
tention of the management to present an array 
of companies having a minimum capitalization 
of $1,000,000 each. 
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Republic Fire 

The Republic Fire Insurance Company of 
Pittsburgh, Penna., an old, established com- 
pany which has recently come under the man- 
agement of Corroon & Reynolds, Inc., has in- 
creased its capital from $300,00 to $500,000, 
and the par value of all shares has been re. 
duced from $50 to $10 per share. The new 
issue has been selling at $45.50 per share. The 
new financial set-up of the Republic Fire will 
show a capital of $500,000, assets of $2,000, 
000, reserves of $750,000 and a surplus as re- 


‘gards policyholders of $1,250,000. 


Brooklyn Fire 

Stockholders of the Brooklyn Fire Insurance 
Company of Brooklyn, N. Y., organized in 1927 
by Corroon & Reynolds, have approved the di- 
rectors’ proposal to increase the capital from 
$600,000 to $1,000,000. The number of shares 
has been increased from 24,000 to 40,000, hay- 
ing a par value of $25 each. The selling price 
per share is $100. The action adds $400,000 to 
capital and $1,200,000 to surplus and reserves 
which item, with the new addition, amounts to 
$3,500,000. William M. Tomlins, Jr., is presi- 
dent of the company. 

New York Fire 

Some time ago .the directors of the New 
York Fire Insurance Company recommended an 
increase in capital from $200,000 to $1,000,000. 
This has since been approved by the stockhold- 
ers and fully paid in. The assets of this mem- 
ber of the Corroon group now total $2,150,000 
and the surplus to policyholders is $1,750,000. 


Merchants and Manufacturers Fire 

The Merchants and Manufacturers Fire In- 
surance Company of Newark, N. J., an old 
company which was refinanced and reorganized 
by Corroon & Reynolds in November, 1927, will 
double its capital by issuing 100,000 new shares 
at $5 par. Stockholders of record April 30 
will be allowed to subscribe for one new share, 
at three times the par value, for each share 
now held. The increase gives the company a 
capital of $1,000,000 and brings the surplus up 
to approximately $3,500,000. | 


EQUITABLE MUTUAL INSURANCE 
COMPANY 
Salina, Kan. 
Reinsures Business in the East and West 
The Equitable Mutual Insurance Company 
of Salina, Kan., an organization headed by B. 
M. Neil, has reinsured all its business, the East 
& West Insurance Company of New Haven, 
Conn., taking over its fire business and the 
Phoenix Indemnity absorbing its casualty lines. 
Mr. Neil is the underwriting manager of the 
Wesiern General Agency of Salina, which will 
henceforth represent the East & West in Kar- 
sas. 
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FIRE ASSOCIATION 
Philadelphia, Penna. 


Directors Recommend Large Stock 
Dividend 

A special meeting of the stockholders of the 
Fire Association of Philadelphia, Penna., has 
been called for May 14 to pass on the directors’ 
proposal that the capital stock be increased 
from 300,000, to 1,000,000 shares. A_ stock 
dividend of one new share for each three held 
by stockholders of record April 14, will also be 
declared. A further proposal for the stock- 
holders to vote on is the transfer of $1,000,000 
from surplus to capital to pay for the stock 
dividend. This procedure leaves 600,000 shares, 
which will be sold at a price of not less than 
$60 each. Ten dollars of this will go to cap- 
ital and the rest to surplus. 

The company’s financial set up after the stock 
dividend has been declared will show a cap- 
ital of $4,000,000 and a surplus of around $6,- 
300,000. This would leave 600,000 shares, par 
value $10, which, if sold at $60 per share would 
increase the company’s funds by $36,000,000. It 
is unlikely that such shares will be disposed of 
for some time to come and then only in partial 
amounts. 

The Fire Association is one of the oldest and 
soundest fire insurance companies in the coun- 
try and the proposed strengthening in resources 
will enhance its reputation as a great financial 
institution. 


INDEPENDENCE FIRE INSURANCE 
COMPANY 


Philadelphia, Penna. 
Plans to Double Capital 


Directors of the Independence Fire Insur- 
ance Company of Philadelphia, Penna., have 
recommended that the company double its cap- 
ital, and the stockholders will meet on June 14 
to endorses the proposal. The present capital 
of the Independence Fire stands at $500,000 and 
the increased operations of the company make 
a $1,000,000 capital a necessity. 

On January 1 of this year the Independence 
Fire had assets of $1,345,233 and a net surplus 
of $274,819. Its unearned premium reserve 
amounted to $491,967 and it had a premium in- 
come of $554,907. 





INSURANCE COMPANY OF NORTH 
AMERICA 
Philadelphia, Penna. 
Proposed Capital of $10,000,000 

Stockholders of the Insurance Company of 
North America will meet June 12 to vote on 
the recommendation of the directors that the 
capital be increased from $7,500,000 to $10,- 
000,000. The plan calls for the issuance of 
250,000 new shares having a par value of $10 
each. One hundred thousand shares of this 
issue will be used to acquire the ownership of 
Alliance Fire Insurance Company of Philadel- 
phia, which is manaked by the Insurance Com- 
pany of North America and backed by interests 
identified with them. Present stockholders of 


the Insurance Company of North America will 
subscribe to the remaining 150,000 shares. 


The Insurance Company of North America 
wound up the year 1927 with assets of $70,061,- 
271 and a net surplus of $23,279,007. It had a 
premium income of $34,575,834. 

The capital stock of the Alliance Fire con- 
sists of 100,000 shares having a par value of 
$10 each. As of December 31, 1927, the com- 
pany had assets of $8,607,359 and a net surplus 
of $3,110,151. Its premium income amounted 
to $3,726,707. 

The Insurance Company of North America 
is the oldest American joint stock insurance 
corporation. It has enjoyed progress and suc- 
cess for almost 140 years. The Alliance, or- 
ganized in 1904, has also prospered under the 
guidance of the older company. 


INSURANCE COMPANY 
Delaware 
Lippman & Lowey Behind New Company 
The Sussex Fire Insurance Company is be- 
ing incorporated in Delaware with a proposed 
capital of $500,000 and a surplus of $2,000,000. 
The company is being organized by Lippman & 
Lowey, well-known general agency of New- 
ark, who organized the Ajax Fire Insurance 
Company of Newark in 1926 and but recently 
the Essex Fire and the Essex Fidelity and Plate 
Glass Insurance Company. Frank J. Bock, 
Harry T. Lowey and other officers of the Ajax 
will make up the official roster of the Sussex. 


SUSSEX FIRE 


PHOENIX ASSURANCE COMPANY, LTD. 
London, England 
Report on Examination of the United 
States Branch by the New York In- 
surance Department as of June 30, 
1927—Filed, March 24, 1928— 
Reprinted Here in Part 
March 24, 1928. 
Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, New York. 

Sir:—Pursuant to the instructions contained 
in your appointment No. 6297, dated November 
22, 1927, and hereto attached. I have made 
an examination into the affairs and condition 
of the United States Branch of the Phoenix 
Assurance Company, Limited, of London, Eng- 
land, and make the following report: 


HistorY AND ORGANIZATION 

The company was organized under the laws 
of the Kingdom of Great Britain, December 27, 
1781, and commenced business January 17, 1782. 

The United States Branch was established in 
1879, the company being admitted through the 
State of New York with authority to transact 
the business of fire insurance. Prior to this, 
however, risks within the United States had 
been covered by the company as is evidenced 
by the losses which it paid in connection with 
the Chicago Fire of 1871 ($500,000) and the 
Boston fire of 1872 ($250,000). 

Ocean Marine poweres were added in June, 
1912. 

The company is now authorized to transact 
within this State the business of fire and ma- 
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rine insurance as provided by Articles III and 
IV of the Insurance Law. It is also licensed 
in every other State and territory of the United 
States except Mississippi. 

In addition to issuing policies under its own 
title, this branch through its fire insurance de- 
partment, issues policies under the title of 
“Phoenix Underwriters.” 

Mr. Percival Beresford is the United States 
manager. The head officer of the company is 


_ at 150 William street, New York city, and all 


business within the United States, other than 
marine, is reported directly to said office. 

The marine department is located at 47 Beaver 
street, New York city, and is conducted as a 
separate unit under the direct supervision of 
William C. Spelman as marine manager. The 
results of marine operations are incorporated 
in all statements of the United States Branch. 

The company is affiliated with or controls the 
following companies: 

Columbia Insurance Company, Jersey City, 
N. J.; Imperial Assurance Company of New 
York, N. Y.; United Firemens Insurance Co., 
Philadelphia, Penna.; Union Marine Insurance 
Co. (United States Branch) ; London Guaran- 
tee and Accident Co. (United States Branch) ; 
Phoenix Indemnity Company of New York. 

The Bankers Trust Company of New York 
is the United States Trustee acting under deed 
of trust dated December 16, 1925. In accord- 
ance with the laws of the State of California 
the Wells Fargo Bank and Union Trust Com- 
pany of San Francisco, Calif., is United States 
Trustee for real estate owned in San Francisco, 
Calif. 


FINANCIAL STATEMENTS 

The following statements give the financial 
condition of the United States Branch as of 
June 30, 1927, under both the general form of 
statement and the capital statement in accord- 
ance with the provisions of section 27 of the 
New York Insurance Law. 

Attached to this report as an exhibit is a 
condensed statement of underwriting and in- 
vestment gains and losses for the five-year pe- 
riod from January 1, 1922, to December 31, 
1926, on the form adopted by the National Con- 
vention of Insurance Commissions. 


GENERAL STATEMENT, JUNE 30, 1927 
ASSETS 
Ledger Assets 








Book value of real estate..........-0-2+-2-5- $309,000 
Book value of bonds and stocks.............. 5,706,156 
CRM OES ooo ccsnccdccseussncasspeanees 500 
Cee PAN i 5 daca oo ce eguea cepeaeenaed 277,947 
Agents balances (gross)..........-. $1,903,769 
Less reinsurance payable $244,970 
Less credit balances. ... 5,698 250,669 1,653,100 
Membership fees and assessments.......... P 5,797 
Kansas impounded prmiums...............-. 14,301 
TE Diclatas: Mca ic. ons 1 0s Hide sodes es 1,500 
Suspense, Imperial stock. ..........--.-00+55 500 
Bills receivable, marine risks............-...-- 2,398 
Deposit Philadelphia Fire Und. Assn......... 300 
Furniture and Fixtures............--.++- eas 122,765 
Reinsurance recoverable on paid losses (Marine) 
due from unauthorized companies.......... 19,479 
Wekal DL detit RAMEY coo csc ss 0 cn sees $8,113,747 
Non-Ledger Assets Ba 
Interest accrued on bonds......... $86,837 
Refund Federal Income Tax 1922. 31,699 
Reinsurance recoverable on paid 
losses from companies authorized 
in New York States............ 14,837 
Market value of real estate over , 
OO ss 8 oo ae 116,000 
Market value of bonds and stocks eA 
over book value.........-+++ee++- 25,473 274,847 
$8,388,595 


Cees AmtetOs 6. ess. 06sec censpaageets 
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Deduct Assets not admitted 
Ageats’ balances over three months 
$352,847 
14,301 
5,797 
1,500 


2,398 


Kansas impounded premiums...... 
Membership fees and assessments 
in underwriters association. ..... 
Mortgage received for agency in- 
NOS conse ss ovens de Sines 
Bills receivable, taken for marine 
| __ e en 
Capital Stock—Imperial Assurance 
(PIR RE 500 
Furniture and Fixtures, 
moving expenses..... $122,765 
Less recoverable from 
office companies...... 51,561 
Reinsurance recoverable on paid 
losses from companies not auth- 
orized in New York............ 19,495 468,044 


71,204 





Total Admitted Assets................ $7,920,550 


$825,077 
417,026 


Gross losses unpaid............... 
rrr 
Net Losses unpaid... 

Loss adjustment expenseg................... 
Unearned premium reserve.................. 
SERN ok Sit TOG aes cB a8ok 26d ses 6 
ee ere 
Additional taxes unpaid under Section 187... .. 
Taxes due to Swiss Reinsurance Company..... 
Contingent commissions..................-- 
Reserve for rates in litigation (Missouri, Kan- 
sas, Wisconsin, Kentucky)................ 





RT TARR 0.5.55 ont d's ae Siw se $5,696,715 


Stdtutory deposit. ..... 2. cescceee $400,000 
ESS cai tl, Sout Hees bor cone 1,823,834 





Surplus to policyholders..................0.- $2,223,834 


ee ee ee ee $7,920,550 
CAPITAL STATEMENT JUNE 30, 1927 


Under Section 27 N. Y. Insurance Law 
ASSETS 





Bonds deposited with State Depart- Par Market 
ments (except Special Deposits) Value Value 
Se OE OW WOEEES «cw wc vee ce-wetes $460,000 $474,300 
OS, ae eee 100,000 104,000 

Vested in United States Trustees 
INE GAs firs arn is wl ordi fo a hate wsesra'e 4,968,000 4,800,560 
ia ie sett 5s oi 15 dra as ae aw ore aa A ea a es 4,16 
Real Estate (San Francisco, Cal.)............ 425,000 
Total Capital Assets.................. $5,808,026 
LIABILITIES 
ASME BORER AMEE) 5 ns oc ewes sccscdaviones $408,051 
Loss Adjustment expenses 15,000 
Unearned premiums........ . 5,121,893 
RE POW OIUITIOD ooo 6 sec ecco es weiter ew'es 244,970 
Agents credit balances. ...............cc000. 5,698 
ES EONS Re eee ee eee 12,000 
Contingent commissions. ................0.- 5,000 
Taxes, due and accrued..................0. 75,000 
Taxes, additional section 187................ 4,119 
Taxes, due Swiss Reinsurance Co............ 9,552 
Special reserve, rate litigation................ 46,100 


Deductions Company balances. ... . $158,910 

ES ere 50,170 209,080 
IB dis cai niehs ats wow sawinkes $5,738,305 

Capital required................. 490,000 

Ae ee ee tee ee 339,278 

Capital under Section 27, N. Y. Insurance Law 69,721 
Total Capital Assets.................. $5,808,026 


INCOME AND DISBURSEMENTS 


The statement included as an exhibit attached 
to this report shows the income and disburse- 
ments for the year ended December 31, 1926. 
and for the six months ended June 30, 1927. 

During the year all generai expenses are paid 
by the Phoenix for the four companies occupy- 
ing the same offices, viz., the Phoenix, Im- 
perial, Columbia and United Firemens. Only 
at the end of the year will the books show the 
proper distribution of expenses at which time 
the adjusting entries are made, crediting the 
various classes of expense and charging the 
office. companies their proportionate share 
thereof on the basis of premium writings. The 
amount of $172,707.23 represents contributions 
toward the general expenses made by the Im- 
perial, Columbia and United Firemens-for six 
months on an estimated basis. 

In reporting rents received from its Califor- 


nia property, the company omits the amount re- 
ceived from its tenants, but reports same as a 
deduction from rents paid. This is obviously 
incorrect. Under real estate expenses the com- 
pany reports only taxes, but omits the expenses 
which are included elsewhere in the disburse- 
ments. 


ASSETS 

Real Estate—The property owned by the 
company is located in San Francisco. It is a 
two-story stone and steel building on an irregu- 
lar plot fronting 82 feet on Pine street and 
known as 358-374 Pine street. Title to the 
property is in the name of the Wells Fargo 
Bank and Union Trust Co., a California cor- 
poration, as United States Trustee for the 
Phoenix Assurance Co., Ltd., in California. A 
certificate was obtained from the said trustee, 
certifying that such property is held for the 
benefit of all policyholders and creditors with- 
in the United States. 

Recently the company sold a part of this 
property for $325,000 and is retaining 35 feet 
frontage which has been valued at $100,000, 
making a total value for purposes of this re- 
port of $425,000. 

Bonds and Stocks.—The bonds deposited with 
the various State departments were verified by 
certificates. The Securities deposited with the 
Bankers Trust Company, 14 Wall street, New 
York city under the deed of trust dated Decem- 
ber 16, 1925, and under the custodial agreement 
dated April 14, 1926, were examined and 
counted on December 27, 1927. 

A schedule is attached hereto showing the 
bonds and stocks owned on June 30, 1927, with 
affidavits of ownership certified by the United 
States Manager and United States Trustee. 

Cash in Banks.—Certificates were obtained 
from the various banks verifying the bank bal- 
ances, and such certificates were reconciled with 
the records of the company. 

Agents’ Balances—The company’s subsidiary 
books were found to be in control with the 
general ledger accounts. Differences were 
found in the inter-company balances between 
the Phoenix and the United Firemens and the 
Union Marine. The excess has been deducted 
as not admitted and included with the balances 
over three months due. 

The amount of agents’ balances over three 
months due is summarized as follows: 





Agents balances Phoenix................05- $151,282 

| a ra 40,138 
eee ene ee 3,848 
Reinsurance Bureau (unadjusted)............ 33,970 
Western Sub Agency (old a-c)............... 22,898 
5 os none s FRG Sinise oh Sook we haeses< 18,769 
i REA eee eee eee ee 3,839 
Oe ee 3,875 
Pacific Department (agents)................. 15,400 
Pacific Department (bad debts).............. 10,735 
Uison Marne Gents)... oc ccc canen 8,936 


Union Marine (Columbia)....... Seria soig eee ae’ 6,333 
Inter company Balance (United Firemans)... . 
Inter company Balance (Union Marine)....... 





$352,847 


About $100,000.00 of this amount represents 
uncollectible or non-existent balances which 
should be written off. 

Other Assets Not Admitted—An amount of 
$3,562.50 was taken credit for by the company 
for accrued rents on its San Francisco property. 


24 


a 


As this covers the rent of the company’s ow, 
offices no credit has been given in this report, 

Although the examiners in the previous ex. 
amination of this company, deducted the amount 
of premiums impounded in the State of Kansas 
as unadmitted pending final decisions in the 
Kansas rate case, the company has continued to 
take credit for this item. 

The amount of $5,797.90 represents $500.09 
membership deposit with the Oil Insurance As. 
sociation which is not returnable upon voluntary 
withdrawal, and $5,297.90 paid as a membership 
assessment in the Pacific Coast Automobile 
Conference. 

The large amount of furniture and fixtures 
represents moving expenses and new equipment 
incidental to the company’s removal to the new 
Royal Building at 150 William street, New 
York city. 


LIABILITIES 

Unpaid Losses.—The liability for unpaid 
losses was established from the company’s loss 
registers and loss card after taking into con- 
sideration the savings on losses settled after 
the date of examination as well as losses re- 
ported subsequent but incurred prior to said 
date. 

Unearned Premiums.—The following is a 
summary of the premiums in force, as of De- 
cember 31, 1926, and unearned thereon as de- 
termined by examination: 





Fire : In Force Unearned 
One Veer TO oak i. ocosisis, vie cious $1,862,684 $931,342 
Two years 1026-97 «0.66 scssecccce 18,637 4,659 
Two Veare WIG 2S ao ..cie 6 sc ece nace 32,832 24,624 
Three Years 1924-27.............. 1,492,038 248,673 
Three Years 1926-28. ....0.0.e000 1,648,996 824,498 
Three Years 1926-29.............. 1,978,916 1,649,007 
Four Years 19808 62. esses ccccis 1,499 187 
Four VORre 1O06-T8 oiccsis cceccnvas 2,048 768 
Four Years 1925-20. ..........00- 2,430 1,519 
Four Years 1926-30.............. 2,429 2,125 
ot a > re 227,724 22,773 
Five Years 1923-28............... 300,301 90,090 
Hive VORIS I9s0-OO o.oo ec ccscnces 325,469 162,734 
Five Years 1925-30............... 421,977 295,384 
Pive Vears: 1990-81... ....5... 686.0006 396,144 356,530 
TOM DBs. 86 sie awe Genes $8,714,132 $4,615,007 
Ocean Marine (all reinsured)...... 0 0 
FURUROIIOS 6.5.5 6.5:5.5 oer 4eow'e sleet es 467,816 233,908 
Earthquake...... epibveieie ¥ cue! sual eel 24,719 18,359 
MURINE oars Coc Scho 6 an ee aE od 761 380 
NR: See eee peere rirad 377,733 206,061 
EEN 6 irc on cele ce's hak a have ee , ee ’ 
POG S CRDIOGION. 5... sie vicesccces 4q 4,767 
$9,6é 7 $5,099,545 


Other Liabilities The reserves for unpaid 
bills, taxes and contingent commissions payable 
were estimated and are believed to be adequate. 


In checking over the tax returns to the State 
of New York it was found that the franchise 
tax of one-half per cent payable under section 
187 of the Tax Law was paid after deducting 
reinsurance in all authorized companies, whereas 
the company is not entitled to deduct reinsur- 
ance in other State companies. Over a period 
of five years the additional tax amounted to 
$4,119.50. 

The amount of taxes, $9,552.29, payable to the 
Swiss Reinsurance Company, represents reim- 
bursement of taxes paid by the Swiss on busi- 
ness of the years 1925 and 1926. There is also 
an item of $24,907.86 covering several years 
prior to 1925, which was paid to the Swiss but 
charged to the United Firemens and account- 
ing for a large part of the $28,996.90 balance 
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previously referred to under balances over three 
months due. This will be adjusted by journal 
entry. 

Special reserves for rate litigation in the 
States of Missouri, Kansas, Wisconsin and Ken- 
tucky have been set up in this report. 


CAPITAL STATEMENT 
The impairment of capital under section 27 
of the Insurance Law was removed by the de- 
posit of $625,000.00 par value of securities in 
the regular trustee account with the Bankers 
Trust Company on December 30, 1927. This 
amount of additional trusteed funds was more 
than sufficient to provide for the minimum cap- 
ital required in the capital statement. 
Respectifully submitted, 
Joseru F. CoL.ins, 
Examiner. 


STATEMENT OF INCOME AND DISBURSEMENTS 
YEAR ENDED DECEMBER 31, 1926 
Srx Montus ENDED JuNE 30, 1927 





INCOME 
Year ended Six months 
Dec, 31, ended June 
1926 30, 1927 
Gross premiums written......... $10,095,188 $4,833,952 
Retirn Premise. .. 6. -0-0seces 2,176,679 1,067,536 
Reinsurance premiums.......... 3,166,287 1,562,942 
Net premiums written.......... $4,752,221 $2,203,473 
Interest and dividends.......... 48,500 134,311 
Rents including $14,250 per an- 
num for company’s occupancy : 
of own building (San Francisco) 29,075 14,775 
Agents’ balances previously 
Se Ee recor 150 1 
Gross profit on sale of bonds..... 12,424 
Gross increase by adjustment in 
book value of bonds.......... 124,412 
Remittances from Home Office.. . 30,500 137,230 





"TOC TRONS cece kcecss $5,197,284 $2,489,792 


Ledger assets, end of previous 


CUORERE PONE ccccerncswcedss 7,901,942 8,097,131 


$13,099,226 $10,586,923 





DISBURSEMENTS 


Tint eGR RNG iin co ciccwiecnceas $2,419,171 $1,174,845 
Loss adjustment expenses....... 161,098 
Agents’ compensation and allow 





Or RS POR eae 982,913 449,101 
Field supervisory expenses...... 238,976 69,548 
ee eee 360,443 407,256 
Rents including $14,250 per annum 

for company’s occupancy of own 

building (San Francisco)...... 42,702 49,309 
Furniture and fixtures. . . - ,563 1,454 
MOON Ss tc crctininsis ce ere 12,942 14,186 
Inspections and surveys.. 140,538 76,725 
Taxes, licenses and fees. . 176,749 144,547 
FORRIG: C80 oci5.5 i00s04s ie 82,319 52,072 
Legal expenses............ 5,159 5,901 
Advertising and subscriptions... . 29,148 27,341 
Printing and stationery......... 53,916 30,376 
Real estate tamet. .. 6c ccsccses eee 
Agents’ balances charged off..... 573 348 


Gross decrease by adjustment in 
_ book value of bonds.......... 
Remittances to Home Office..... 
General unallocated expenses re- 


3,067 
279,973 143,868 





ceived from office companies. . . 172,707 
Total Disbursements..... $5,002,095 $2,473,176 
Ledger Assets at end of period... 8,097,131 8,113,747 





$13,099,226 $10,586,923 


UNDERWRITING AND INVESTMENT RESULTS 

The following is a condensed statement of 
underwriting and investment results for the 
five-year period from January 1, 1922, to De- 
cember 31, 1926, on the form adopted by the 
National Convention of Insurance Commis- 
sioners : 


Underwriting 

£TEMINMS CALNE. 0.00 cccceces 

Losses incurred. ....ccccesecess 

Underwriting expenses 

Agents balances and other ad- 
mitted assets. .0.csccccescces 


Loss from Underwriting........ ‘ $655,230 


21,664,307 
10,934,186 
11,119,116 


266,234 22,319,537 





Investments 


Po ee eee 1,268,033 
Increase in value of real estate... 116,000 
Net gain from sale or maturity of 

securities including increase in 

pe a eee 488,564 

1,872,598 

Investment expemses........... 
Gain from investments.......... 1810,012 
Net gain from Underwriting and Investments. $1,154,782 
Miscellaneous 
Remittances to Home Office..... $1,979,725 
Remittances from Home Offi .. 520,953 
Net remittances to Home ’ ° .e.. 1,458,772 
Reduction in surplus..... ..... $303,990 


Surplus December 31, 1921...... $2,132,775 


Surplus December 31, 1926...... 1,828,785 
NNN oie ee ds sit $303,990 
Recapitulation 
Loss from underwriting......... $655,230 
Gain from investments......... 1,810,012 
1,154,782 
Remittances to Home Office... .. 1,458,772 
Decrease in surplus............. $303,990 


IMPERIAL ASSURANCE COMPANY 
New York, N. Y. 
New York Insurance Department Examines 
Phoenix Assurance Running-Mate 

An examination by the New York Insurance 
Department of the condition of Imperial As- 
surance Company of New York has been filed 
recently. The company, which is conducted 
under the same management as that of the 
United States branch of the Phoenix Assurance 
Company, Ltd., of London showed assets as of 
June 30, 1927, of $3,266,598.83 and a surplus to 
policyholders of $1,807,049.56. 

The company owns total bonds (book value) 
to the amount of $2,229,785.75 and_ stocks 
amounting to $863,044.30. Of the latter amount, 
$857,844.30 is in the stock of the United Fire- 
men’s Insurance Company. Regarding this in- 
vestment the report says: 

As shown in the schedule attached, the com- 
pany owns 23,763 shares of stock of the United 
Firemens Insurance Company of Philadelphia, 
Penna., which has a total of 40,000 shares out- 
standing at a par value of $10.00 per share. 
On the basis of capital and surplus as of June 
30, 1927, in accordnce with Section 16 of the 
Insurance Law, this stock has been valued at 
$35.50 per share, making a total of $843,586.50. 

The surplus on the basis of this value 
amounted to $1,497,111.28 and after deducting 
the amount invested in insurance company 
stocks, there remains a “free surplus” of 
$653,524.78 invested in other than insurance 
stocks. As Section 16, paragraph 4, permits 
a company to invest not more than 50 per cent 
of its surplus in insurance company stocks, the 
Imperial is entitled to hold insurance stocks 
equal to the amount of surplus invested in other 
legal funds, viz.: $653,524.78. Therefore, the 
difference between $843,586.50 and $653,524.78 
or $190,061.72, has been deducted as a non- 
admitted asset. 


James E. Kearny, who has been with the 
Employers Fire Insurance Company of 
Boston, Mass., since its organization, has 
been made manager of the company’s Bos- 
ton branch office. 





Russell O. Hooker, assistant actuary of 
the New York Insurance Department has 
been appointed to succeed Wm. M. Cor- 
coran as actuary of the Connecticut Insur- 
ance Department. 
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RECENT COMPANY HAPPENINGS 
R. J. Kastner and R. R. Wilde have been 
elected assistant secretaries of the American 
Equitable Assurance Company of New York. 
Recent additions to the company’s board 
of directors include the following: Carl A. 
Henry of San Francisco, Wilbur H. Hall, 
A. Murray Jacoby and W. Wallace Lyon 
of New York. John A. Eckert, well-known 
New York broker, has been elected a di- 
rector of the New York Fire Insurance 

Company, a member of the same group. 





Ralph Chapman, formerly assistant gen- 
eral agent of the Western department of the 
North British and Mercantile Insurance 
Company, has been made resident general 
agent for the Midwestern states for Cor- 
roon & Reynolds, Inc., of New York. He 
will make Chicago his headquarters. Mr. 
Chapman has been with the North British 
since 1918. 


Jesse E. White, who recently resigned as 
vice-president of the Great American In- 
surance Company of New York, is now 
president of the Whitlew Corporation, an 
investment house, with offices in the Wool- 
worth Building, New York. 





‘F. S. Ross of the F. H. Ross Agency is 
interested in the organization of the Ma- 
jestic Fire Insurance Company of New 
York. Other incorporators of the company 
are: J. Hector McNeal, Andrew J. Ewald, 
James J. Baia, John J. Crout, Harold E. 
Mitchell. Thomas K. Ober, Jr., Francis H. 
Ross, Jr., Edward Robinson, William Rose, 
S. C. Smith, George Kean, Charles Kramer 
and Charles Schultz. 





James A. Metz will be vice president and 
genere! underwriting manager for the 
Pavonia Fire Insurance Company of Jersey 
City, N. J., which will begin operations soon. 
Mr. Metz was formerly connected with the 
J. S. Frelinghuysen general agency of New 
York city and is an underwriter of wide 
knowledge. 


Upon the retirement of Charles L. Hall 
as vice-president of the Employers Fire In- 
surance Company and the American Em- 
ployers Liability Insurance Company of 
Boston, Mass., on June 1 after 40 years of 
service, J. Merrill Boyd, formerly assistant 
secretary of the American Employers, will 
assume the offices held by Mr. Hall. 





Robert T. Cairns, son of Vice-President 
Edward T. Cairns of the Firemen’s Fund 
Insurance Company of San Francisco, Cal., 
has been appointed special agent in Eastern 
Massachusetts for the Providence-Washing- 


ton Insurance Company of Providence, R. I. 
td 
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Conn, General Life 
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rd Fire 
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Lewis & Co., Hartford............+. 845 855 
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Lewis & Co., Hartford.............. 780 790 
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Lewis & Co., Hartford.........2..0++ 1180 1200 
Henry G. Rolston & a. a 1190 1200 
‘5 Phoenix Insurance 
Conning & Co., Hartford............ 830 840 
2914 eT oe 830 840 
_ Henry G. Rolston & Co.,N.Y¥...... 830 840 
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45 Change in Capitalization Approved by 
38 Fidelity-Phenix Fire Insurance Com- 
“ pany Stockholders 


$10 each. 


vrY'y 


tendent of: Insurance. 


Henry F. Lahr Joins National 


+s Stockholders of the Fidelity-Phenix Fire In- 
surance Company at a special meeting to-day 
approved the proposed change in capitalization 
from 400,000 shares having a par value of $25 
each to 1,000,000 shares, with a par value of 


This action of the stockholders is subject to 
the approval of the New York State Superin- 


Liberty 


FIRE PREVENTION DRAMA 
Iowa Inspectors Enact Scene for Radio 

Des Mornes, Iowa, April 20.—Thirty mem- 
bers of the Iowa State Fire Prevention Associa- 
tion participated in the inspection at Clarinda, 
Wednesday. The report showed 158 inspec- 
tions, of which 142 were defective. C. D. Wads- 
worth addressed 1320 school children and 110 
prominent citizens at a community club banquet 
that night. C. W. Borrett delivered three dif- 
ferent addresses over KSO, the Berry Seed 
Company broadcasting station. 

An unusual feature was a dramatic skit writ- 
ten by “Uncle Joe,” announcer over KSO, which 
was broadcast with the following imperson- 
ators: John Swisher, father; Anna Johnson, 
mother; Kathleen Fleener, Mary; James 
Scroggs, Johnnie, and S. E. Bliss, fire chief. 
The broadcasting of this dramatic presentation 
required seventeen minutes. It started in with 
an evening in the family home, during which 
tire the children had been somewhat noisy and 
were finally put to bed and after that the father 
and mother engaged in a somewhat confidential 
controversy over the possibility of a fire in the 
home ,after the mother had suggested that she 
believed she smelled fumes escaping from a 
crack in the chimney. Her husband assured 
her that that flue had stood for thirty years 
and was good for that many more. Then she 
suggested that she noticed some electric sparks 
from an uncovered wire in the attic the other 
day, and again her husband assured her that 

-e was no danger from that source, then con- 

sation turned to a lot of rubbish that was 
piled in the basement, but the husband in his 
wisdom again assured her that spontaneous com- 
bustion came only from wet hay in the mow 
in the summer time. The parents finally retired 
also and along in the night Kathleen was 
awakened because of fumes from burning rub- 
bish in her room, she cried for help and in the 
confusion the halls in the home were filled with 
stifling smoke and flames were crackling in the 


— 
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basement and finally the husband escaped and 
gave the alarm and the fire company came with 
ladders and took the children from the upstairs 
window and saved everyone. During the rendi- 
tion of the drama there was scrunching of paper 
in front of the microphone which sounded 
exactly like the roaring of fire, and then a siren 
whistle blew as an improvised fire engine was 
brought into the studio where one hundred 
people were enjoying the amateur stunt. This 
presentation probably reached several million 
people in the Middle West and C. W. Borrett, 
formerly secretary of the Iowa State Fire Pre- 
vention Association, declared it to have been 
the most realistic presentation of a fire scene 
that he had ever witnessed. Those taking part 
had rehearsed sufficiently, so that the dramatic 
effect was in no sense wanting. The officers 
of the Association are going to have a number 
of copies of the play printed. 


Companies in Rate Controversy 
(Concluded from page 21) 


is too much with the companies to fear any 
permanent and extensive inimical legislation. 

But the public doesn’t know the real story, 
and it has often rallied to the banner of the 
professional politician who exploits its ignor- 
ance. The fire insurance companies ought to 
give thought to any activity calculated to create 
a clearer conception in the minds of the Ameri- 
can people what insurance, and particularly rate 
making, is all about. It would save them con- 
siderable embararssment, annoyance and ex- 
pense. 





Interests identified with Wm. H. Mc- 
Gee & Co., of New York, organizers of the 
Transportation Insurance Company and the 
Transportation Indemnity Company, are 
behind the organization of the Transporta- 
tion Reinsurance Company. 





The underwriting of new capital for 








= Henry F. Lahr has severed connections with 


the Northern Assurance Company, Ltd., of 
London, to accept a position with the National 
Liberty Insurance Company as manager of its 
brokerage department, located at 21 Platt 
street, New York city. 

Mr. Lahr has been identified with the insur- 
ance business for many years. His first con- 
nection with the Northern Assurance Company 
was in 1925, when he organized a brokerage and 
service department for that company which he 
headed, until he returned to the work of under- 
writing in its Western department two years 
later. Prior to his connection with the North- 
ern Assurance he was associated with the North 
British and Mercantile Insurance Company for 
eight years, serving in various capacities. In 
1923 he became special agent for that company 
and the Commonwealth Insurance Company 
for the entire State of Illinois. 
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Renewals 

Evidence does not sustain finding that 
certain insurance policies were renewals of 
earlier policies issued by another company. 

The plaintiff herein, on July 26, 1920, pro- 
cured from the American Insurance Company a 
tornado policy on farm buildings in the sum of 
$1,500. On the same day another policy was 
procured from the same company covering an- 
other set of farm buildings in the sum of 
$1,800, both policies running for a period of 
five years. On May 21, 1925, and just prior 
to the expiration of the aforementioned policies, 
the plaintiff procured two policies from the 
North Star Farmers Mutual Insurance Com- 
pany, covering the farm buildings on both the 
farms covered by the policies previously men- 
tioned. One of the policies was for $2,250 and 
the other for $1,700. 

The policies of the American Insurance Com- 
pany contained the following provision: “If 
there shall be any other tornado insurance 
; on the property claim upon 
this company shall be only for such proportion 
of the loss as the amount of this policy shall 
bear to the whole insurance.” 

On May 22, 1925, the insured buildings were 
damaged by wind and on May 27 following the 
two companies involved, with the plaintiff's ap- 
proval, made an adjustment in the sum of 
$1,336.60, of which $571.86 was apportioned to 
the American Insurance Company and $764.74 
to the North Star Farmers Mutual Insurance 
Company. The trial Court, however, in its 
judgment, annulled the payments of the Amer- 
ican Insurance Company and awarded the 
plaintiff judgment against the North Star 
Farmers Mutual Insurance Company in the 
sum of $1,336.60, which was the entire amount 
of damage. The Supreme Court of Minnesota, 
in reversing this judgment and confirming the 
previous adjustment which apportioned the loss 
between the two companies, said: “The con- 
clusion of the trial court seems to rest upon 
the theory that the policies of the Mutual Com- 
pany were procured and issued not as additional 
insurance, but as renewals of the policies of the 
American Insurance Company, which were 
about to expire, and constituted an abandon- 
ment or termination of them. Magarrell v. 
American Ins. Co., 180 Iowa, 1015, 164 N. W. 
216. This result, however, seems to disregard 
the positive and uncontradicted testimony of 
plantiff to the contrary. He testified that he 
procured this insurance because he had made 
improvements, enhancing the value of the 
buildings, and that it was his intention to get 
more insurance, and not to cancel the insur- 
ance which he already had. Opposed to this, 
the witness King, an adjuster for the Ameri- 
can Insurance Company, testified that Mr. 
Gjerset had told him that he knew the Ameri- 
can policies were expiring and that their agent 
was out of town, so he went to the agent of the 
Mutual Company. It must be noted that King 
did not testify that Gjerset said he was going 


to renew, and it may be that he wanted addi- 
tional insurance from the same company even 
though the existing policies were to expire. 
The evidence does not seem to justify the con- 
clusion that the policies of the Mutual Com- 
pany were issued as renewals of the American 
Insurance Company policies, which were about 
to expire. Consequently the issuing of its pol- 
icies did not have the effect of avoiding or ter- 
minating the earlier policies.” 


(Gjerset vs. American Ins. Co., et al. Min- 
nesota Supreme Court, 215 Northwestern Re- 


porter 783.) 


Prior Existence of Fire 


Where part of the indivisible goods were 
on fire before policy provision applied there 
can be no recovery for any part of the en- 
tire goods. 

In this action the policy insured certain cot- 
ton waste “against loss caused by fire 
from the time the property insured passed into 
the custody of any common carrier 
until delivered by common carrier at destina- 
tion.” The evidence at the trial was sufficient 
to support the finding of the jury that the fire 
which destroyed the cotton waste was caused 
by a spark packed bale, which contained fire at 
the time of shipment. The point at issue then 
was whether the policy constituted a binding 
contract in view of the explicit finding that 
some of the bales in each of the shipments con- 
tained fire at the time of delivery to the com- 
mon carrier, which resulted in the entire loss 
of the merchandise insured. 

In reviewing this point the Supreme Judicial 
Court of Massachusetts held that there could 
be no recovery under the policy as the goods 
were actually on fire at the time the policy 
would ordinarily apply according to its literal 
expressions, and though this case was one 
without precedent the Court of Review was of 
the opinion that it would be contrary to the 
evident intentions of the respective parties and 
contrary to the implied condition of the policy, 
even though there was no express exception to 
the facts stated, to hold that the contract of 
insurance was operative upon goods already on 
fire. In drawing a comparison the Court took 
for example contracts*of sale valid in form on 
property not in esse at the time, which are held 
not to be binding contracts. 

The point was further raised as to whether 
there could be any recovery on the bales of 
cotton waste which were not actually on fire 
at the time of delivery to the common carrier. 
The Court of Review answered this question in 
the negative, showing that there was one bale 
in each carload which was on fire at the time 
the policy ordinarily would have attached and 
that as the goods were similar and identical 
there could be no division of the same and hence 
no recovery for loss of the bales not actually on 
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WHAT THE RECENT CASES HOLp 

Held that an offer by the company to com 
promise and settle a fire claim, with ful! 
knowledge of all the facts concerning title, con. 
stitutes waiver of forfeiture. (Frally ys 
Farmers’ Mutual Fire Relief Assn., Supreme 
Court of Oregon, March 13, 1928.) 


When there is a total loss of the insured 
property, same becomes a liquidated demang 
and if the insured desires liability and refuses 
to pay any portion, the insured is entitled to re. 
cover interest from the date of fire. (Grea 
American Ins. Co. vs. Ray & Son, Court of 
Civil Appeals, 10th Dist., Tex., Mar. 20, 1928) 





When it is conclusively shown that an ex. 
plosion which occurred in a gasoline station 
was caused by a friendly fire and was not pro- 
duced by a prior hostile fire, the loss caused 
by the explosion is not covered by a fire policy 
which specifically excepts loss or damage caused 
by explosions of any kind, unless fire results 
and then covers the loss caused by fire only. 
(Zamboni vs. Implement Dealers Mutual Fire 
Ins. Co., Minnesota Supreme Court, March 6, 
1928.) 


To an action on the policy, defendant pleaded 
the following provision: “If the property or 
any part thereof should thereafter become 
mortgaged or encumbered this policy 
shall be null and void.” And the company fur- 
ther pleaded that subsequent to issuance, plaintiff 
executed a mortgage on the insured property. 
Held that the above clause is valid and if the 
policy by mutual mistake, or mistake on one 
side and fraud on the other, does not conform 
to the agreement, the remedy is reformation 
in a court of equity. (Lee vs. Hartford Fire 
Ins. Co., Kentucky, Court of Appeals, March 
13, 1928.) 


Where the insured is seeking to recover the 
full amount under a household goods policy 
which contained a pro rata clause and permitted 
other insurance, admits that he has a prior 
policy with another company on_ household 
goods, held that he must prove that the property 
covered by the other policy is outside the cov- 
erage of the policy sued on, or that the total 
amount of insurance exceeds the loss. (Parsley 
vs. St. Paul Fire & Marine Ins. Co., West Vir- 
ginia Supreme Court of Appeals, March 2), 
1928.) 








fire at the time of delivery to the common car- 
rier. 

(Edward Rose Co. vs. Globe & Rutgers Fire 
Ins. Co., Supreme Judicial Court of Mass. 
March 3, 1928.) 
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Participating—Non-Participating Is the Home Office 


3 Alive to Your Problems? 
complete program of service for Agents, 


Policyholders and Prospects T IS DIFFICULT for the man in the Home 

Office to appreciate your problems in the 
field unless he can get them from your stand- 
point. Close contact with agents, plus a readi- 
ness to be sympathetic to agents’ problems, has 
created in the U. S. F. and G. field force a spirit 
that is properly reflected in increasing premium 
volume. 





Desirable agency opportunities worth 
while 


IF—your references and qualifications 
are satisfactory 


eae a | UNITED STATES FIDELITY 
AND GUARANTY 


Charles A. Moore, President 
F. A. Ferguson, Agency Vice-President COMPANY 


Home Office: BALTIMORE, MARYLAND 





Topeka, Kansas 


Essentially an Agency Company 
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NOW READY 


DOWN TO BRASS TACKS ...... 


An extraordinary new book on ‘‘Direct Mail Advertis- 
ing as a Business Builder for Local Fire and Casvalty 
Agents’’! Consider these chapter headings—they mean 
real money to you: 




















, HIS remarkable volume was 
1. Why Use Letters?—Reasons, explanations and examples. compiled by Chaneacey S. 
ye * : . Mill i on actua 
2. The Mailing List—How , when and where to prepare it = sae pete” pon eS eae 
3. The Prospect—His motives and reactions analyzed. Agents, field at, come 
: : ti icity an 
4. The Letter—Its format, message and objective. pera it prove 0 pt 
5. Mailing the Letter—Times, places and methods detailed. seen advance proofs call it the 
6. Postal Information—The latest regulations and rules. eine answer to a definite 
7. Following Up the Direct-Mail Appeal—Cashing in on success. 
8. Summary—Personalized advertising, a recapitulation. 
ee ee ee ee ee a ae ee ae ie ees eee 
Pees 9-46 | THE SPECTATOR COMPANY 9 vvveerreeeeee 192 
Discount on quantity orders 135 William St., New York, N. Y. 
' Please send ...... cop.... of Down to Brass Tacks 
THE SPECTATOR COMPANY F for which ...... agree to pay you $2.85 per copy. 
CHICAGO ; NEW YORK IRONS ed oc hock 6 nies Cae tees wadeaiedsinel iaencacean as 
POEM i oincacic iciac doce dcdieaswass dgeceeaneneds 
ORDER YOUR COPY TODAY auf = 5 MRM Hn 
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Where Will You Be in 1930 or 1935? “" 
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ILL your ladder reach your ambitions? As a Travelers Multiple-Line salesman, you will wee 
not find yourself on the top rung of a short ladder. Your opportunities can be enlarged by 


























of a 
making your clients multiple-line customers. Your Travelers account will grow as you present _ 
the offerings of the largest multiple-line insurance company in the world. affa: 

Do not start to climb on a short ladder; select the one that will get you as high as you Zim 
aim to go. hes 
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i Casualty, Surety and Miscellaneous 


HERBERT R. CLOUGH JOINS 
GENERAL REINSURANCE 


Becomes Vice-President and a Di- 
rector of Company Headed by E. 
H. Boles 








CAME TO UNITED STATES IN 1906 





New Official He: Varied Insurance Back- 
ground—H. Rk. Hastings Made Assist- 
t Treasurer 

President E. H Boles of the General Re- 
insurance Corporation, New York, has an- 
nounced the elect’on of Herbert R. Clough as 
a director and vice-president of the organiz1- 
tion. 

Mr. Clough was born and educated in Eng- 
land and reccived his early insurance training 
in that countey. He was thirty years old when 
he came to’ :e United States in 1906, and for 
ten years was connected with the A*tna Life 
and the casualty and fire companies affiliated 
with it. While an officer of those companies 
he was prominent in the formation of the 
National Automobile Underwriters Conference, 
of which he was president in 1918 and 1919, 
and throug}. his representation of the ‘tna 
Life group in the Conference and in the Na- 
tional Bureau he came into contact with practi- 
cally all the leading executives of the fire, ma- 
rine and casualty companies. 

In 1919 he left the Aitna companies to be- 
come associat:d with Chubb & Son, marine un- 
derwriters of New York, leaving there to be- 
come president of the National Liberty Insur- 
ance Company in 1921. A breakdown in health 
caused him to resign the presidency of the Na- 
tional Liberty so that he might recuperate 
abroad, but later he became an international re- 
insurance negotiator and in January, 1927, he 
incorporated his business as Herbert Clough, 
Inc., of which he is president. For the past 
four years Mr. Clough has made his headquar- 
ters in the home office of the General Reinsur- 
ance Corporation at 80 John street, New York. 

In addition to the election of Mr. Clough, 
Herbert R. Hastings was appointed to the post 
of assistant treasurer. He was formerly in the 
investment banking business in New York city, 
and is thoroughly experienced in financial 
affairs. A. W. Sewall, president of the Gen- 
eral Asphalt Company of Philadelphia, and a 
director of the Insurance Company of North 
America, as well as of many other enterprises, 
was made a member of the board of directors 
of the General Reinsurance. 


Globe Indemnity Treatise on Contingent 
Auto Coverage 

William T. Ashby, newly-appointed produc- 

tion manager of the Globe Indemnity Company, 

Newark, is the compiler of a treatise on “Con- 

tingent Automobile Insurance,” which the com- 

Pany is sending out. 


Arbitrator Reports on Acquisition Cost 
(Concluded from page 3) 

longer be a specialist as the term had been 

interpreted by him. 

The following city agents were recommended 
for redesignation: Henry J. Sage Co., Ream, 
Wrightson & Co., Inc., H. T. E. Beardsley, Inc., 
Leo Salomon, Elmer S. Hyde, Inc., George Up- 
shur Pope, J. L. Nolan Agency, Mackey & 
Powell, Charles F. Murphy, Jr., Inc., M. F. 
McDonald, Inc., John F. Callaghan, Clausen, 
Bayley & Kearney, James F. Murphy and 
Keeler Incorporated. 

Continuing, Mr. Stoddard spoke concerning 
the: office agency situation as follows: 

The accountant has reported to me that cer- 
tain of the city agents have strenguously com- 
plained about the competition of office agents. 
It is claimed that the office agents are paid ex- 
cess commissions in addition to being given of- 
fice facilities and other allowances; that the of- 
fice agents are furnished with the names of pros- 
pective customers; that they are permitted to 
share commissions with brokers; that many 
office agents have their real offices elsewhere 
then in their company’s office. There seems to 
be a wide belief on the part of the city agents 
and others that the provisions of the rules pro- 
viding for office agents have been abused and 
that an investigation should be made of the 
office agent situation with the purpose of better- 
ing it if possible. City agents have been lim- 
ited to a 30 per cent commission and neverthe- 
less there has been a widespread criticism that 
the city agency appointments have permitted a 
preferred class of producers to receive more 
commission than other producers. There has 
been much talk about the eventual abolishing of 
all city agencies because of the fact that all pro- 
ducers should be placed upon the same basis. 
The office agency situation offers a much more 
flagrant case of unfairness. The office agent 
who receives a 30 per cent commission in addi- 
tion to his office facilities, which may include 
telephone, stationery, stenographic services and 
many other advantages is really receiving a 
commission much in excess of 30 per cent. Why 
should some office agents receive more than 
others merely because they have appointments 
anti-dating a certain date. Why should an office 
agent receive more than brokers’ commissions 
if he obtains in addition the equivalent of a sub- 
stantial commission in the form of rent and 
other advantages when the ordinary producer 
receives only a 20 per cent commission without 
any outside advantages. In my opinion the of- 
fice agency situation is one that should receive 
the serious attention of the companies. This 
is a matter for the companies to decide. If, 
however, the companies should decide that the 
situation affecting office agents requires action, 
I am ready to take such action as is desired. 


Century Indemnity Appointments 

The Century Indemnity Company, Hartford, 
has added three appointments in the Pacific 
Coast department which will open on May 1 
under the aegis of Rollo E. Fay, as noted in 
this paper recently. The new appointees are: 
Eric R. Robbins as field manager for the State 
of Washington; and Howard White as claim 
manager, and Charles W. McKnight as field 
manager for Southern California. 
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BROKERS VS. COMPANIES 





John A. Griffin Cites Reciprocal Re- 
sponsibilities of Each 





BELIEVES FAIR DEALING ESSENTIAL. 





Vice-President of Fidelity and Deposit 
Denies Corporations Have No Souls 


That the soul of a corporation is expressed 
in its officials and in their manner of dealing 
with the people who bring business to them was 
the contention voiced by John A. Griffin, resi- 
dent vice-president at New York for the Fidel- 
ity and Deposit Company of Baltimore, in an 
address before the annual dinner of the Gen- 
eral Brokers Association, Inc., which was held 





Joun A. GRIFFIN 


at the Astor hotel in New York city last week. 

The old belief that a corporation, especially 
an insurance corporation, has no soul is not 
founded on fact any more, declared Vice-Presi- 
dent Griffin, who pointed out that it is the soul 
of a corporation as revealed in its dealings with 
the public and with its representatives that dif- 
ferentiates one corporation from another and 
so brings success or failure. 

The speaker said that insurance brokers have 
every right to expect the manifestations of a 
soul in the corporations with which they deal 
and that the corporations, on the other hand, 
have every right to expect that brokers who 
have been well served will continue to give 
them business and thus show appreciation of 
the treatment they have received. A corporate 
insurance official realizes that much business 
can only be placed on the books through the 
willingness of brokers to submit their lines, said 
Mr. Griffin, and naturally goes out of his way, 
if need be, to give brokers the exact measure 
of attention to which they show themselves 
entitled. 
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DISCUSSES NEW YORK BROKERS’ LAW 
Col. Francis R. Stoddard Says Written 
Examinations Will Benefit Companies 
and Representatives 

In addressing the dinner meeting of the Gen- 
eral Brokers Association, Inc., which was held 
at the Astor hotel in New York city last week, 
Col. Francis R. Stoddard, former Superintend- 
ent of Insurance for the Empire State, dis- 
cussed the recent law requiring written examina- 
tion for brokers’ licenses in that territory and, 
in part, said: 

All New York brokers may take pleasure in 
the passage of the bill requiring a written 
examination for all applicants for brokers’ 
licenses. After the full effect of the law is 
felt the position of broker should be raised to 
a standard of dignity and influence hitherto 
not attained by it. Not only will the legitimate 
broker be benefited by the elimination of one 
line” parasites who are depriving him of a 
large part of his commissions, but the companies 
also will be benefited by doing business only 
with competent brokers. Most important of all 
the public will be benefited because every broker 
should be able to safeguard properly the in- 
terests of insureds. All brokers owe a debt 
of gratitude to the New York Insurance De- 
partment for its support of this bill and to the 
members of the legislature and others who 
aided in its passage. 


Metropolitan Casualty’s Branch Managers 
Confer at Home Office 

The annual conference of branch managers, 
with officers and department heads of the Me- 
tropolitan Casualty Insurance Company, is being 
held at the home office in New York city on 
Wednesday, Thursday and Friday of this week. 

The address of welcome was delivered by J. 
Scofield Rowe, president of the company, and 
the sessions are under the general chairman- 
ship of Vice-President J. C. Heyer, who is 
superintendent of agents. A feature of the first 
day’s gathering was a scheduled talk by Neal 
Bassett, president of the Firemens Insurance 
Company of Newark, which recently bought the 
Metropolitan Casualty Company. 
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CASUALTY SALES 
GRESS 
Chicago Meeting Attended by Over 
600 


PROMINENT SPEAKERS ADDRESSED 
SESSIONS 





Possibility of Spread of Congress Idea 
Seen as Result of Illinois Success 

Cuicaco, Iti., April 24.—Knowledge and 
more knowledge was the keynote of the first 
Casualty Insurance Congress on record which 
was accorded an overwhelming success here on 
Monday when over 600 agents and field men 
were present for the morning session and over 
400 attended the sales luncheon. The Congress 
sponsors, the Casualty Field Club of Illinois 
members, thought that they were optimistic 
when they anticipated 400 at the Congress and 
200 at the luncheon. 

The large turnout was indicative of the need 
of such a movement for property insurance and 
was described as “the manifestation of a new 
era in casualty insurance selling,’ by George 
Edgar Turner, counsel of the Casualty In- 
formation Clearing House, who was the prin- 
cipal luncheon speaker. The Casualty Sales 
Congress idea is expected to sweep the coun- 
try as shown by inquiries received by Freeman 
C. Read, president of the Field Club. 

The fact that four important casualty and 
surety lines were discussed and explained by 
experts is incidental to the intense interest that 
was manifested by the agents and field men and 
shown in the lively discussion that followed 
each lecture. This interest is proof that the 
agents do want to know more about their cas- 
ualty lines and ate willing to inconvenience 
themselves to learn. 

Agents and field men from points as far as 
Omaha, Des Moines, Milwaukee, Indianapolis, 
Champaign and Grand Rapids attended and 
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NEW YORK FEDERATION MEETING 
ON MAY 11 AND 12 


and Entertainment Programs 
Now Nearing Completion 

An entertainment feature of the meeting of 
the Insurance Federation of thé State of New 
York, which will be held at the Van Curler 
hotel in Schenectady on May 11 and 12, will be 
a golf tournament to which prizes have been 
donated by Richard Deming, vice-president, 
American Surety; E. A. St. John, president, 
National Surety; John McGinley, general man- 
ager at New York, Travelers; George H. 
Ackerman, treasurer, Preferred Accident; 
Frederic C. Noxel, president, New York Fed- 
eration; and Alonzo Gore Oakley, New York 
manager, United States Fidelity and Guaranty, 


Business 


General program arrangements for the New 
York Federation’s meeting are rapidly being 
completed under Hon. Charles W. Merriam, 
chairman of the invitations committee; Leonard 
L. Saunders, executive secretary of the Federa- 
tion; and others. Congressman Frank Crowther 
has been invited to address the gathering; As- 
semblyman Merriam will make a talk; and 
several others, including a prominent insurance 
executive, have been invited to appear on the 
platform. The office of the New York Federa- 
tion, it will be recalled, has been moved from 
New York city, to Room 910, Home Savings 
Bank Building, Albany, New York. 








over 30 cities are known to have been repre- 
sented, large delegations came from Wisconsin, 
Indiana and Iowa to swell the attendance from 
Illinois. 


Mr. Turner urged the agents to get hold of 
the important things in selling casualty insur- 
ance and not to follow a prospect when he 
turns the conversation to non-essential items. 


A sense of balance and proportion is needed 
he said. J. A. O. Preus, former Governor of 
Minnesota and now vice-president of W. A. 
Alexander & Company, the other luncheon 
speaker, described Chicago as the spot having 
the brightest future in the world. 


R. C. Larson, of the AZtna Life, speaking 
on accident and health insurance urged the 
agents to sell accident insurance as the one sure 
way to replace income stopped by a disaster. 
F. P. Stanley, vice-president and general man- 
ager of the Glens Falls Indemnity Company, 
declared that agents assume too much when so- 
liciting automobile liability insurance and will 
lose good income when they take for granted 
that all of their acquaintances are covered. He 
described the other liability lines as necessary 
as fire insurance. 


W. T. Ashby, production manager of the 
Globe Indemnity, told the agents to learn their 
product so well that the clients would depend 
upon their knowledge for proper protection; 
while C. F. Clifford, assistant superintendent 
of burglary for the United Statés Fidelity and 
Guaranty, brought the conference to a close 
with an address on burglary insurance. He 
pointed out that residence burglary should be 
sold to the women while banks should take 
blanket bonds. 
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ETNA LIFE’S REHABILITATION | 
Clinic Moving to New Quarters in 
Syracuse 
The rehabilitation clinic, in charge of Dr. C. 
P. Hutchins and maintained at Syracuse by the 
accident and liability department of the Etna 
Life Insurance Company of Hartford, is being 
moved to new and larger quarters in the Union 
building in that city. While the present capac- 
ity of the clinic is thirty-six patients, the new 
quarters will enable it to care for fifty persons. 
In addition to provisions for the increased num- 
ber of patients, the clinic is also purchasing a 
quantity of new equipment for the curative 
workshop. May 1 has been set as the formal 

opening date of the enlarged clinic. 

This clinic was established several years ago 
for the purpose of restoring mutilated and 
crippled men to a State in which they might be 
useful and happy members of society. Many 
of the patients which the clinic has restored to 


usefulness have previously been discharged 
from all further treatment by their attending 
physicians or surgeons, and sometimes have been 
advised by a number of physicians that nothing 
further could be done for them. 


Death of E. E. Sonneborn 

E. E. Sonneborn of New York, who had 
served the Maryland Casualty Company since 
1903, died last week at the age of 67. A native 
of Maryland, Mr. Sonneborn became a recog- 
nized expert in the handling of large casualty 
lines and developed a substantial volume of 
business. He is survived by his widow, and 
the business which he built up will be continued 
under the firm name of E. E. Sonneborn, Inc. 

Several of the officers of the Maryland Cas- 
ualty attended the funeral, among them being 
Vice-President E. J. Bond and Secretary John 
A. Hartman, Baltimore, and J. Ives Barton, 
resident vice-president at New York. 








Words to the Wise 


OUR clients may be adequately protected 
‘against fire, but what about burglaries and 


thefts? 
losses of that kind? 


Have you also made them immune to 


If not, you have overlooked a splendid opportunity 
for increasing your income, as well as for render- 


ing your clients a real service. 


Statistics show 


that there are approximately six burglaries to every 


fire. 


The F & D writes all forms of burglary and robbery 
insurance (residence, bank, office and store, mer- 
cantile, safe, paymaster and messenger and safe 
deposit box), as well as fidelity and surety bonds 


and plate glass insurance. 


Of course, the same brand of claim service that has 
made the F & D’s name a by-word among surety 
men for prompt, equitable adjustments, is also a 
feature of the Company’s dealings with its burglary 


clients. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 
BALTIMORE 


FIDELITY and SURETY BONDS—BURGLARY and PLATE GLASS INSURANCE 


“Specialization Means Service” 


Baltimore, Md. 














Production Department 


FIDELITY & DEPOSIT COMPANY 


If you are not already adequately repre- 
sented in this territory I will be glad to 
have full information regarding an agency 
connection with your Company. 
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Russia, in the first period of communist 
activity, called War Communism, tried to real- 
ize the ideal of “free government service” in in- 
surance matters and all private insurance enter- 
prises were suppressed. A decree of December 
18, 1918, ordered the liquidation of all private 
insurance enterprises. A later decree of Decem- 
ber 18, 1919, voided all life insurance contracts 
and a further decree of December 18, 1920, 
voided all other insurance contracts and substi- 
tuted for them the “free assistance of the 
people.” 

Lenine quickly saw where this policy of 
annihilation would lead the entire Russian 
people and substituted the NEP, the New Eco- 
nomic Policy, which means the admission of pri- 
vate capital side by side with the government 
and co-operative bodies, and also gave liberty 
to the peasants to dispose of the fruits of their 
labor. Insurance had to be rebuilt and a decree 
of October 6, 1921, made insurance a State 
monopoly. Fire, hail, cattle and transport in- 
surance was ordered all through the country 
though it was not as yet made obligatory; that 
step came later on when an adequate apparatus 
had been created to care for it. Co-operatives 
were permitted but had to reinsure with the 
State body. Insurance was placed under super- 
vision of the Peoples Commissary for Finance 
and under him an insurance inspectorate was 
created, with branches all through the country 
wherever the commissary of finance had a 
branch office. The commissary of finance regu- 
lated policy conditions and premium rates. 

This decree was found insufficient. It 
especially did not limit the liability of the State 
for losses and a decree of July 6, 1922, took 
care of this omission. The State monopoly was 
interpreted in various ways and the various re- 
publics forming the Union of Soviet Republics 
wanted the monopoly for their own units and 
not centralized in one body. The decree of July 
6, 1922, kept the entire administration under the 
commissary for finance, created for the official 
insurance company the “Gosstrakh” a capital 
of 500 million roubles and 2%4 million gold 
roubles as a reserve, thus limiting the State 
liability to these sums. A Board of Insurance 
Matters was created for tariffing the business. 
Compulsory insurance was created. Further 
decrees followed, regulating various insurance 
matters and explaining the meaning of previ- 
ous insurance decrees, especially what property 
came under compulsory insurance, as there was 
much doubt and controversy on that point. 

The two decrees of July 6 and July 25, 
1922, may be called the Insurance Charter of 
the Soviet Republic.. All opposition to the 
“Gosstrakh” as the one and only insurance body 
was finally eliminated. Through the “Superior 
Economic Council” experienced advisors were 
employed. All efforts of the “revolting” mem- 
ber States of the URSS, as for instance the 
Ukraine, were finally overcome. The final cen- 
tralization was laid down in the decree of No- 
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THE DEMAND +r OR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $5,295,365.27 
Capital - - - - 750,000.00 
Surplus . - - - 1,343,903.92 
Voluntary Colney ommend 500,000.00 
Reserves - - 2,701,461.35 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 





Another ATLANTIC Advantage! 


Increase in Dividends Paid 
on Participating Policies 
Effective April 1, 1928 


Honestly, It’s the Best Policy 


Atlantic Life Insurance Company 
Richmond, Virginia 




















Cash Capital, $750,000.00 


ee eee 
NORTHWESTERN 


CASUALTY AND SURETY COMPANY 
MILWAUKEE, WISCONSIN 


— ny <— 


Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Executive Offices 
Union Indemnity Bldg. 
New Orleans 


Eastern Department 
100 Maiden Lane 
New York 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 


The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Seven Kyle, Medical Director 

Philadelphia, Pa. 





Independence Square 








“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THE SPECTATOR 


























CENTRAL SURETY AND 
INSURANCE CORPORATION 


Home Office—Kirkwood Bldg., Kansas City, Mo. 
Capital and Surplus, $1,123,213.76 





FIDELITY AND SURETY 
MISCELLANEOUS CASUALTY INSURANCE 





Writing business in forty states and with U. S. Government 
Methods—simple, direct and free of red tape 


FRED W. FLEMING 
President 


DENNIS HUDSON 
Vice-President and 
Manager of Agencies 








ACACIA 


An Institution—Not a Commercial Company 
Insurance in Force........... Over $265,000,000 
EE SS eRe ote Over $23,000,000 

Ideal Agents Month- 
ly Income Contract 


LOW NET COST REAL SERVICE 
Aeacia Mutual Life Association 


WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 
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INTERSTATE LIFE & ACCIDENT CO. 
JOS. W. JOHNSON, M. D., President 
LIFE, HEALTH, and ACCIDENT INSURANCE 


FOR AGENCY CONTRACTS WRITE 
JOHN W. BLEVINS, Vice-President 


Home Office 
Chattanooga, Tennessee 
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vember 18, 1925, consisting of 60 articles and 
two annexes covering the insurance of property 
belonging to co-operatives and reinsurance of 
risks insured in the Gosstrakh in foreign com- 
panies. It cancels all previous decrees and 
makes the Gosstrakh supreme throughout Rus- 
sia. From the monopoly are excepted (1) co- 
operatives, (2) the commissariat for roads and 
communication as far as travelers’ baggage is 
concerned and (3) the commissariat of P. T. 
T. as far as parcel post is concerned. Article 
3 of this decree states explicitly that no admin- 
istrative organ of the USRR and affiliated Re- 
publics may write any insurance except the 
Gosstrakh and centralization is thus complete. 
Branches of the Gosstrakh are scattered all over 
the country but under a strict central control. 


The German Air Pool has contracted re- 
insurance treaties with the Swiss Reinsurance 
Company and the Cologne Reinsurance Com- 
pany, according to the Deutsche Versicherungs 
Presse. 


A survey shows that on March 1, 1928, there 
were registered in Greater Berlin: 


Private automobiles ........ 22,443 on Feb. 


A 1, 
PBMCADIAS 1G Crag aga chis argh evorhat 19,170 on Feb. 1, 9,161 
POIOATUORE 6.5 cieeic s.cs.cinceeee 12,159 on Feb. 1, 11,998 
SMEG cde escacwaneeaced 624 on Feb. 1, 4 

¥; 


aig sive bis. 0 Bee wet ware 20,117 on Feb. 


Total on March 1, 1927..64,513 
Total on Feb. 1, 1927..63,794 





The official statistics for Germany give 
the number of deaths in 1926 for 62 million 
inhabitants at 743,000, of which 23,500 were 
due to accidents. This would mean, all ages 
included, 1.198 per 100, of which .397 deaths 
were due to accidents. 


CENTURY INDEMNITY APPOINTMENTS 
Hartford Claim Division Rearranged—W. 
Everett Hine Manager 
The Century Indemnity Company has ap- 
pointed W. Everett Hine manager of the Hart- 
ford claim division, to handle claims arising in 
Hartford and vicinity. He succeeds Walter 
G. Pond, who is relieved of this duty because 
of the increased requirements of his duties as 
assistant manager of the home office claim de- 
partment. Mr. Hine was born in New Britain, 
Conn., and graduated from high school. Pre- 
vious to joining the century in June, 1927, as a 
claim adjuster he spent two years with Trav- 
elers, two years with Indemnity Insurance 
Company of North America and one year with 
Fidelity and Casualty Company of New York, 
doing claim work in Hartford and vicinity, 
which experience has given him a thorough 
knowledge of the territory he is to handle for 

the Century. 

Seeley H. Vietts has been engaged as ad- 
juster in the Hartford claim division of the 
Century. He is a native of Suffield, Conn., and 
upon leaving high school attended the Staunton 
Military Academy. He has had three years’ 
experience as adjuster and comes to the Cen- 
tury well advised of the claim work in the 
field he is to cover. 


Century Indemnity Claim Managers to 
Meet 
The Century Indemnity Company will hold 
a three days’ conference of branch office claim 
managers, on April 30 and May 1 and 2. The 
conference will be at the home office of the 
company in Hartford. 








SEVEN 7 POINT FULL COVERAGE AUTOMOBILE POLICY 





STRENGTH 





THE object of business is profit. 
agent, and the man in any line of business—all spend their 
energies to obtain the largest reward possible in pay or profits. 


The object of this business is profit. 
most by giving the insurance agent a chance to make more profit, 
both from present business and greater future volume. 


lig 


REPUBLIC 


CASUALTY & SURETY COMPANY 
35 East Wacker Drive 
CHICAGO 


Working man, insurance 


We know we will profit 


PROGRESS 








AUTOMOBILE INSURANCE 
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The Employers’ 


Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 
Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


WHEN you encounter trouble— 
accidents, fires, theft, collision, law- 
suits, or other causes of financial 
WOry ..«. 


Then you will realize that the com- 
petent insurance man is your best 
frierd . . practically helpful ... 
on the job. . . 


WHEN you realize that The Em- 
ployers’ Liability Assurance Corpor- 
ation, Ltd., is the world’s pioneer in 
liability insurance, and has had a 
steady and substantial growth; when 
you realize that, with its affiliated 
companies, the American Employers” 
Insurance Company and The Em- 
ployers’ Fire Insurance Company, it 
writes practically every form of insur- 
ance except life; and when you dis- 
cover that “the Service that Satisfies” 
has a genuine meaning—is a policy 
rather than a phrase... . 


Then you will appreciate that The 
Employers’ Group does everything 
possible to see to it that its represen- 
tative. in a given locality is THE 
competent insurance man. 





There’s an Employers’ 
Group Representative 
in Your Neighborhood 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers’ 
Group are still available for the competent 
insurance man. 
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ly Premium plan. 





Same Rates for Males and Females. 





Our Agents Have 


A Wider Field— 


An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
Participating and Non-Participating Policies. 


Double Indemnity and Monthly Disability Income features for 
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Milestones of Progress 


First you entered the life insurance business. 


Then came the day you passed $100,000 in 
production. 


Next your first agency convention. But the 
1 real step into the future comes with the sign- 
{ ing of a new contract making you a 


Full-Fledged General Agent 


Get out of the sub-agent blind alley 
now. Our plan provides liberally 
for your future. Build up and man- 
age your own business beginning this 
year—now—today. 


We have territory available in all sections 
of Louisiana, Texas, Arkansas, Oklahoma and 
Alabama. Conditions were never better. 
Write for full details now. Your letter will 
be treated in strict confidence. 


IRA F. ARCHER 
Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 
SHREVEPORT, LA. 








Males and Females alike. ADAMS ST. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. | Continental |] Chicago 
‘a Comanaectil > Stock OQ 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., - Nat'l. Bk. E monenee > re 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. ” QUINCY ST. ad [oka 
Old | Fed- Illinois = | 7) 6 & 
Colony] eral | bas 
THE OLD COLONY LIFE INSURANCE COMPANY = yi} i2.)8) Meckas 
B. R. NUESKE, President | secesiamtial Board 
The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through | Exchange toa | 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
| 




















Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of NO 


the Birthday dates of your 
policyholders. 


The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
before you. Use the coupon 
WwW! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 





Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 
Gentlemen: You may send me literature describing the Life Insur- 


ance Register. 
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Sound-Ranging on Insurance Trusts 


By Ropert DECHERT 


Vice-President and Counsel of the Penn Mutual Life Insurance Company and Lecturer in the University of Pennsylvania Law School 


the imposing caption of “The Essen- 

tials of an Insurance Trust Agreement.” 
That title is, however, both too formal and too 
formidable, and I have discarded it in favor 
of another—‘Sound-Ranging on Insurance 
Trusts.” I shall have to confess that I have 
chosen this less pretentious heading because it 
calls to mind several meanings, upon which I 
may be accused of attempting to pun. Yet I 
risk the censure, since the meanings suggested 
carry with them indications of serious points 
involved in the consideration of these questions 
of insurance trusts by the banking and insur- 
ance men and women gathered here to-day. 

“Sound-Ranging.”—Does that call to mind 
those remarkable detecting devices used in 
France during the war, whereby enemy guns 
and radio stations were located exactly and 
reached by direct hits? Here at Janvier Farm 
on the Marne the French may have had one 
set, which enabled them to say with certainty 
that the hostile gun or station lay somewhere 
along a particular straight line extending to the 
northward. How far distant it was could not 
be determined from this set alone, but beyond 
doubt the true object of the quest lay along the 
line plotted by our first sound-ranging. 

Now comes a second apparatus, perhaps in 
the Chateau Thierry sector of the Third Amer- 
ican Division. Again our sound-ranging gives 
us a line on which lies the solution to our 
problem—a line also extending northward, but 
at a different angle. The two lines, continued, 
join at a point; here then lies our quarry. But 
to be certain we consult a third instrument, per- 
haps in the Belleau Woods, to the west. Here 
is a third arrow towards our target, and if it 
too meets at the junction point of our first two 
lines, our search is ended. 

So it is with this co-operative movement be- 
tween life insurance companies and underwriters 
and trust companies. Few individuals are wise 
enough in themselves to see all angles. The 
life underwriter plots one line toward the goal 
for his client; the life company from its home 
office finds another direction marker. Now 
comes the trust official, with his third range 
on the target, and the three together should 
solve many a problem that till now may have 
been vexing. 

I do not mean to indicate that in every case, 
or even in a majority of cases, the aiming point 
will prove to be a life insurance trust created 
by an agreement of trust between the insured 


O N the program for to-day this talk bears 





Address before the Tri State Life Insurance Con- 
tess, Philadelphia, March 15. 


and a bank or trust company. In my title 
stands the significant word “sound,” which 
means not only “noise” (I hope it will not be 
solely so interpreted by those now listening), 
but which also has the meaning of “sagacious” 
and “well founded.” Probably in most cases 
the result of our three-directioned analysis will 
be a decision in favor of the insurance com- 
pany’s own settlement. In many cases it will, 
however, bring about a conclusion that an in- 
surance trust is the particular target to be 
reached by our combined forces. Just which 
occasions are those for insurance company set- 
tlements and which for the life insurance trust 
deed is a question to be dealt with by succeed- 
ing speakers at this congress; I want simply 
to emphasize the fact that, in my judgment, the 
answer must be reached by analysis of the cir- 
cumstances and aims of the individual insured, 
rather than by any certain rule of thumb. Cer- 
tainly neither trust company nor insurance com- 
pany is looking for a monopoly,—if only for 
the reason stated in part XI, folio 84, of a rare 
little book of mine printed in England in 1826, 
giving in two-lined couplets the substance of all 
the cases reported in the law reports of the 
great English Judge, Sir Edward Coke, Lord 
Chief Justice of England in 1613, and one of 
the greatest figures in the history of the com- 
mon law. The particular case to which I re- 
fer is that on “monopolies,” which is thus sum- 
marized by the unknown rhyming editor: 
“Monopolies granted by king are void; 

“They spoil the trade in which the youth’s 

employed.” 

The insurance ‘companies look with eager- 
ness upon the co-operation of the trust com- 
panies in certain types of cases peculiarly suited 
to handling under trust deeds. The granting 
of discretion to a trustee to expend principal 
for the needs of beneficiaries is of course typical 
of this situation. If the beneficiaries’ judgment 
is trusted, a substantially similar result may be 
reached by providing in the insurance com- 
pany’s settlement that the beneficiaries may at 
certain times draw upon principal. If, however, 
the trust is to be of the “spendthrift” sort, or 
the judgment of beneficiaries is not trusted, 
the trust company’s discretionary judgment as 
trustee must be brought in under a life insur- 
ance trust deed. 

Another important group of cases for the 
life insurance trust are those instances where 
an insured, engaged perhaps in a risky business, 
desires to put his policy beyond reach of his 
creditors by giving up the right to change the 
beneficiary, and at the same time wants to pro- 
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vide for a settlement including classes of un- 
born children as remaindermen. Under the 
standard provisions section of the several in- 
surance codes, the various powers under life 
policies (power to borrow, surrender, etc.), 
must be given to some one. In such a settle- 
ment as was mentioned, the insured has given 
up the powers, and the beneficiaries to whom 
they pass, are not all in being. The policies 
are left in a snarl which is bound to cause 
trouble in many cases. If they are payable to 
a trust company, as trustee, it*can of course 
exercise the powers and solve this troublesome 
situation. 

Many people wish to make the final reversion 
of principal under their policies to the “heirs” 
of themselves or of certain descendants. The 
insurance company, anxious to make prompt 
settlements without reference to courts, cannot 
permit this, but must identify more clearly the 
persons intended. But the trust company solves 
the problem by filing its account in court and 
passing over to the court the determination as 
to what State’s laws govern, what those laws 
provide, as of what date the decision shall be 
made, and what people come within the group 
of heirs so fixed. Such a course involves delay 
and expense to estates and to beneficiaries in 
the court proceedings, but it enables the insured 
to use this broad term “heirs” and let time 
answer the question as to who they will be. 

In no case do I believe in throwing into an 
insurance trust administered as a_ separate 
entity by a trust company, all of the insurance 
policies of an individual insured, even if such 
a trust is advisable for most of his insurance 
under the given facts. The insurance company’s 
tremendously reinforced guaranty is a useful 
anchor to windward in case stormy times come. 
How much shall remain with insurance com- 
panies again depends upon circumstances ;—cer- 
tainly it should be an anchor bearing some real 
proportion in size to the whole ship. In cases 
of large amounts of insurance, it may be that 
enough should be left with the insurance com- 
pany to provide income for all necessities of 
life, but to insist on this would wipe out the 
insurance trust in nearly all cases, and this in 
my judgment would be most unfortunate, for 
I feel that many times our combined “sound- 
ranging” will mark the insurance trust as the 
target for our aim, even for lesser amounts. 

Once again we come back to that word 
“sound.” To fulfill that part of our definition, 
it is not enough that we locate the map co- 
ordinates indicating insurance trust as our ob- 
jective; we must also see to it that the execu- 












Eiceeen devtes THE SPECTATOR be 








tion of our subsequent plans is wisely carried 
out. What then is this insurance trust of which 
we have been speaking? How shall it best be 
drawn, so as to fill the needs of the case? 

This question involves the consideration of 
the essentials of an insurance trust agreement. 
Of such agreements there are of course sev- 
eral kinds. The business trust agreements, 
whereby provision is made for the purchase of 
the interest of a deceased partner or stock- 
holder, are of course a separate species. So 
too are the various other types of business trust 
agreements involving the use of insurance, and 
the trust of policies to provide education for 
children. The funded insurance trust, under 
which the creator of the trust (the insured un- 
der the life policies) sets aside sufficient securi- 
ties to guarantee the payment of the premiums 
on the policies, is a luxury which will probably 
be adopted by the comparatively few who are 
certain that they have more income than they 
will ever need. 

The unfunded insurance trust is that which 
is certain to be most widely adopted. Under 
it the policies are deposited with a trustee and 
made payable to it, an agreement being executed 
which provides what the trustee shall do with 
the money after it is received. It is this agree- 
ment, the nature of which we must consider. 

The first essential is that each agreement of 
trust of this nature be drawn to fit the partic- 
ular case. It would seem fundamental that the 
insurance trust deed could not under any cir- 
cumstances be simply a copy of the grantor’s 
previous deed of trust creating a living trust 


of certain securities, with the description of the 
insurance policies substituted for that of the 
securities. Yet I saw such an insurance trust 
deed which had been presented to a client by 
a large trust company a few weeks ago. It, of 
course, lacked the vital clauses concerning con- 
trol of policies, payment of premiums, use of 
principal to assist the settlement of grantor’s 
estate passing under his will, and other pro- 
visions referred to hereafter. 


SIMPLICITY AN ESSENTIAL 

My second item in the list of essentials is 
simplicity. Legal jargon is a relic of those days 
when lawyers sought to keep draftmanship and 
pleading as a private game reserve for them- 
selves by using strange sounding phrases which 
would discomfit and mystify the layman. 
“Parties of the first part,” “parties of the sec- 
ond part,” “said” and “aforesaid,” are among 
the last relics of this happy hunting ground of 
legal jargon. I had great pleasure in striking 
sixty-five repetitions of the word “said” out of 
the draft of an agreement not so long ago, 
without affecting the meaning. Offense against 
this item is, of course, not a fatal error. I 
might quote again the rhmyster who re-cast 
Coke’s reports into verse,—this time from the 
case of Bagg, Part XI, folio 93: 


“For a citizen’s disfranchisement 


“Words ’gainst good manners are not sufficient.” 


Yet legal jargon frightens and disgusts the 
layman, and may defeat many a well laid plan. 


The millennium of simplicity cannot be at. 
tained all at once, but it is a good aiming point 
to establish. Let us start our insurance trust 
agreements, then, just as simply as possible, 
that the creator may not be frightened away, 
If his name is “Smith,” let us call him “Smith,” 
not “donor” or “grantor” or “party of the first 
part.” He will thus be able to recognize him- 
self again. 

Having prepared to draw our agreements to 
fit this particular case and having decided to 
dodge legal jargon, we come to the matters of 
substance in the trust agreement itself. Here 
we find our third essential,—a clear statement 
that the trust is established and a carefully pre- 
pared list. (either in the body of the agreement 
or in a schedule attached) giving all the insur- 
ance policies included in the trust. Generally 
such policies are upon the life of the creator 
of the trust, but accident policies may be in- 
cluded, and also policies on the lives of other 
members of the family, though these latte 
types bring in other complications, particu- 
larly in connection with the operation of the 
rule against perpetuities, referred to hereafter. 
Some agreements state that the policies have 
already been made payable to the trustee but this 
is generally inaccurate, as most insurance com- 
panies require that the agreement be executed 
before the policies are made payable to the 
trustee appointed in it. This clause should con- 
tain a reference to the possibility of more poli- 
cies being included later, and ought also to pro- 
vide the method of so including them, which 
fer the sake of simplicity should be merely 
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delivery of the policy, plus making it payable 


to the trustee. 


Fourth in our list of vital points in the trust 
deed is the clause concerning the rights of the 
creator of the.trust to deal with his policies 
It is at this point 
that most of the casualties in the drawing of 
Under this unfunded 
type of trust, except in unusual cases, the cre- 
ator of the trust (the insured under the poli- 
cies) should generally reserve these rights to 


after the trust is created. 


these agreements occur. 


himself alone: 


1. The right to alter, amend, add to or re- 


yoke the agreement of trust; 


“. 


trust, and to add new policies to it; 

3. The right to receive any annuity pay- 
ments due in case of disability; 

4, The right to assign the policies, to change 
beneficiaries, to receive dividends, to receive the 
principal of any policies which mature in his 
lifetime, to borrow upon the policies, to sur- 
render them for cash or any other form of 
policy, and to exercise all other rights given 
the owners of the policies under any of their 
terms. 

The importance of considering the inclusion 
of some such terms as these cannot be over- 
stated. The mere power to alter, amend or re- 
voke might be broad .enough in most cases to 
include the other powers, but it would not pro- 
tect the insured’s right to receive the various 
disability benefits through his guardian or com- 
mittee in case he became insane. 
to provide that proceeds of matured endowments 
or disability annuities shall go to the grantor 


2. The right to withdraw policies from the 


instead of to the trustee may perhaps so affect 
the operation of the rule against perpetuities as 
to render the entire agreement void. 

If any of the rights above mentioned are not 
to remain in the insured, then the trustee should 
expressly be authorized to exercise them in its 
discretion without need of joining any bene- 
ficiary under the trust or of obtaining any order 
of court. Deeds not reserving these rights in 
the insured, which do not expressly authorize 
the trustee to exercise them in his stead, may 
be the means of requiring the trustee to seek 
court authorizationm—an annoying and some- 
times costly process, particularly if minors or 
unborn children be involved. 

Certain reservations for the protection of 
trustee and insurance company come next in the 
tabulation of essentials. It must be stated that 
the insurance company is under no duty to see 
to the carrying out of the trust and is fully re- 
lieved from all liability when it has settled with 
the trustee. The trustee must be affirmatively 
relieved of any obligation to pay the premiums 
upon the policies or to take any action to keep 
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For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
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RAPID PROGRESS 


The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 
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Under new management this 
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liberal General Agency Con- 
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them in force. Some deeds contain a definite 
mdertaking by the creator of the trust to pay 
the premiums. This may be inconsistent with 
the broad powers of surrender and other powers 
of similar sort reserved to him, but it furnishes 
the trustee with a lever with which to urge 
the insured to keep his policies in force. The 
important thing is a statement that the trustee 
(which generally has no cash or liquid securi- 
ties) is under no obligation as to premiums. 
The trustee may also wish to have included an 
arrangement to indemnify it as to any costs in- 
curred by it in any suits which may possibly 
be necessary to collect the proceeds of the in- 
surance policies. The right should also be 
given the trustee to compromise any disputes in 
connection with payment of policies. 

The sixth point to be covered is the clause 
which definitely authorizes the trustee to use 
the proceeds of the policies to purchase assets 
from the estate of the insured in the hands of 
the executor under his will, or to lend money 
to the estate, with or without security. The 
protection of the estate against forced liquida- 
tion to meet taxes or debts is often one of the 
chief objects of the creation of chis trust, yet 
this paragraph is sometimes overlooked.- While 
there is yet no decision squarely in point and 
some writers have expressed doubts, in my 
judgment such a power does not tie the trust 
so closely to the estate passing under the will 
as to put it on the same basis for tax purposes 
as insurance provided for the sole purpose of 
paying inheritance taxes directly. 

The provisions of the trust deed relating to 
distribution of income and principal have been 
deliberately reserved so as to become the final 
one in our list of essentials. They must, of 
course, be ‘prepared by someone directly in con- 
tact with the creator of the trust and familiar 
with his wishes. At this point, we leave the 
separate and rather new field of insurance trusts, 
and come simply to the question of terms neces- 
sary and desirable for any will establishing a 
trust or for any voluntary deed of trust. Some 
of the more important points to be considered 
are these: 

1. Granting of discretion to trustee to use 
principal in certain emergencies. (This discre- 
tion placed in the trustee is, of course, one of 
the major advantages which the insurance trust 
has over the insurance company’s own settlement 
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under its contract. The insurance company 
generally may not be granted such discretion, 
though it may be placed under a duty to pay 
out certain parts of principal upon certain de- 
mands made of it, or upon the occurrence of 
certain events.) 

2. Shall the gifts be made free from right 
of anticipation or alienation by beneficiaries 
themselves or of attachment by their creditors? 
(This is the so-called “Spendthrift Trust” 
clause.) Such a provision can in most States 
be attached to proceeds of insurance policies 
held by the insurance company. In Pennsyl- 
vania and a few other States, it may also be 
attached to a trust created by deed or will. 
Not all people will desire such a clause. 

3. Does the proposed scheme of distribution 
offend the Rule against Perpetuities? (That 
Rule is, of course, actually a principle of law 
preventing the creation of future interests 
which will not vest within a certain period.) 
Here there is some doubt as to whether the 
period should be judged as commencing on the 
date of execution of the deed (as with the or- 
dinary deed of trust) or as on the date of the 
insured’s death (as with the insurance policy). 
If the insured reserves all rights of ownership, 
I believe this would be treated upon the 
same basis as the insurance policy settlements, 
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and the period prescribed by the Rule would 
commence from the insured’s death. 

4. Shall the trustee be limited to so-called 
“legal investments” for trust funds? Usually 
no such limit is today retained in the Insurance 
Trust deed; but if safety is the chief object, it 
will be well not to include the affirmative pro- 
vision which is necessary to authorize invest- 
ment in other types of securities. 

5. Other powers of managing investments 
must be given to the trustee, of the type cus- 
tomary in wills and deeds of trust. 

6. Last, and of vital importance, it must be 
determined with certainty that the provisions 
for the disposition of income and principal are 
those desired by the creator of the trust, and 
that all contingencies are covered in as simple 
and clear language as is possible. 

Co-operation is after all the keynote of the 
success of this joint venture of insurance man 
and trust officer into these wider fields of estate- 
building. Such co-operation may only result 
if all are fully informed as to the nature and 
uses of the tools with which they are working, 
and are willing to make concessions where 
necessary. 
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“A WIDOW’S AWAKENING” 


New Leaflet of Nash Series Is Great Aid 
in Selling Life Insurance and Keeping 
It Sold 


Life insurance companies, general agents, 
brokers and agents are faced with two major 
problems—putting business on the books and 
keeping it there. 
insurance as an institution depends upon these 


factors. 


The success or failure of life 


One of the most potent arguments in favor 
of taking out adequate amounts of life insur- 
ance and then sacrificing everything else, if 
need be, to keep the policies in force is a new 
leaflet, entitled “A Widow’s Awakening,” writ- 
ten by William T. Nash and published by The 
Spectator Company. Mr. Nash is the nation- 
aily-known author of the famous Nash series 
of life insurance leaflets, which have done so 
much for the growth of the business and which 
have proved of such great value to life insur- 
ance representatives. 


A LETTER FROM A Winpow 


’ 


“A Widow’s Awakening’ 


TWO 


reproduces a letter 
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which was mailed to a life insurance company 
by a widow, whose husband had died suddenly 
after allowing his only policy to lapse. The 
widow did not know her husband had dropped 
the coverage and, in her message to the com- 
pany, spoke hopefully of. what she would do 
with the money she thought would be coming 
to her. The accompanying text of the leaflet 
draws an impressive life insurance moral from 
the fact that the lack of foresight on the part 
of this husband meant poverty for his depend- 
ents and left the children without the means for 
the educational advantages they should have had. 
The argument for life insurance and against 
lapsation is presented, so as to carry conviction 
to all. 

The leaflet is attractively prepared and printed 


and is of such a size that it may readily be 


slipped in the ordinary envelope and can be sent 
out with premium notices, etc. It may be ob- 
tained from The Spectator Company at the fol- 
lowing prices: Sample copy, 10 cents; 50 
copies, $2.25; 100 copies, $4; 500 copies, $15; 
1000 copies, $25; 5000 $100; 10.000 
copies, $185. 


copies, 


MEN 





We have two new terri- 
tories for two good men 
under real general 


agents 


contracts. 


Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 


Thursday 
——— ee a 
Forty-Nine Policies on One Life 
On September 24, 1900, the Western ang 
Southern Life Insurance Company issued g 
policy on Walter Hitchings and Sarah Hiteh. 
ings, of Nelsonville, Ohio, and since that date 
there have been issued on them five other pol. 
cies at various times and all of these are now 
in force. There have been issued on the lives 
of their sons and daughters, and their wives ang 
husbands, fifteen more policies, and on_ thei 
grandchildren and great-grand children twenty. 
five policies, all of which are now in force # 
This makes forty-seven industrial policies and 
two, ordinaries in one family. 


S. H. Pursell Leads AEtna Agents. 


S. H. Pursell, general agent for the Atm 
Life Insurance Company at Reading, Penna, 
is far in the lead of company agents in paid 
business for the first quarter of the current 
year, according to company records covering 
that period. To date, this year, he has accounted 
for $577,280 in paid business. 

Mr. Pursell joined the A£tna organization in 
1913 and has been a consistent leader since that 
time. Last year, for the first time, he became 
a million dollar producer and bids fair to ap- 
proach the $2,000,000 mark before 1929, 
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